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/ and all the others find it regularly 


smart public relations. 
x * +. 


7 No Gas, No Go 


they will shy away from shelling 
" Slapless Six, it is reasoned. 
Good Going 


‘: on the farm and for alert dealers 
» who know how to cultivate this 


_ nation. 
tt Secretary of Agriculture Ander- 
' son figures farm income last year 


)} taxes. Guess the Nips don’t have 


TECHNOLOGY DEPARTMEN) 


* 
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Sparks 


At press time Thursday, it was 
learned that Ford directors were 
slated to meet Friday to name Ben- 
son Ford to that top L-M post. 

* 


No Yen for Them 


Gen. MacArthur used troops to | 
back up the collections of income 


any yen for taxes. 
* * 


Gold in Them Tills 


California has celebrated the 
100th anniversary of the discovery 
of gold there. Dealers in that state 


* 


now in up-to-the-minute service 


departments, salesmanship and 


Some Washington sources pre- 
dict that many cars will be idle 
next summer if the current short- 
ages in petroleum continue. 

If people can’t get enough gas, 





out the simoleons for a shiny new 


- * * 


Things are still looking’ up down 


important economic segment of the 
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Cold Wave Cuts 
U.S. Production 
To 96,751 Units 


Output Is Hit Hardest 
At Chrysler, Packard 
As Gas Is Shut Off 


By Bernie Thomas 
Staff Writer 


ESE gas shortages re- 


sulting from _ prolonged cold 
weather held U. S. automotive out- 
put last week to 70,731 cars and 
26,020 trucks—a total of 96,751 
units, according to AUTOMOTIVE 
News estimates. 

It was a drop of more than 
10,000 units from the previous 
week’s accounting in this na- 
tion’s plants which, according to 
revised tabulations, included 80,- 
430 cars and 26,483 trucks—a to- 
tal of 106,913. 

Chrysler Corp.’s passenger car 


| assembly plants were hit for near- 


ly all the industry’s production loss 
last week. All four of the corpora- 


| tion’s divisions were held to two 
|days of assembly. 


An exception was Chrysler’s 
Dodge truck plant in Detroit, where 
operations are not dependent on 
natural gas. 

* ; 3 . 
18 haart production losses were at 
Ford’s Highland Park (Mich.) 
truck plant and Packard. Ford 





at $29,700,000,000, a peak for all 
time and more than one-fifth ahead 
of the 1946 total. 


operations in River Rouge, where 


little final assembly work is done, 
(See PRODUCTION, Page 33, Col. 1) 


THE RACY APPEAL of the 1948 Pontiac convertible has been enhanced by new 
styling creating the appearance of increased length and lowered center of gravity. 
Hydra-Matic transmission is offered as optional equipment on all 1948 Pontiacs. 


‘48 Pontiacs Go on Display; 
Hydra-Matic Orders Soar 


ITH Hydra-Matic Drive as op- 
tional equipment on all models, 
the 1948 Pontiac line has entered 
volume production and will be dis- 
played by dealers this week. 
Harry J. Klingler, general man- 


ager of Pontiac Motor division, has | 


announced that °48 model prices 
would be the same as on corres- 
ponding ’47 models. A new deluxe 
series of Pontiacs will list at $85 
more .per. model than standard 
models. 

Addition of Hydra-Matic drive 
to the 1948 Pontiac makes the 
division the fourth in General 
Motors to offer an automatic 
transmission. Cadillac and Olds- 
mobile also offer Hydra-Matic, 
while Buick recently introduced 
Dynaflow torque-converter drive 


. for its ’°48 Roadmaster models. 


“Dealer surveys of their order 
lists revealed a strong pre-an- 
nouncement demand for Hydra- 


Matic from persons awaiting de- 
livery of new Pontiacs and we 
hope to be able to supply this de- 
mand,” Klingler said. 

* * + 


|“JN ADDITION, Pontiac has been 
conducting service schools on 
(Continued on Page 29, Col. 1) 


Futuramic Olds Up 
$55 to $159; Buick 
\Dynaflow $200 


RICE increases on Oldsmobile’s 

1948 Futuramic 98 series will 
range from $55 to $159 over similar 
1947 models, the division an- 
| nounced last week. 
| Meanwhile, it was disclosed 
| that Buick’s Dynaflow automatic 
transmission will add $200 to the 
| price of all Roadmaster models 
so equipped. Buick’s automatic 
drive is available on this series 
only, and base prices of all Buick 
models remain unchanged from 
1947. 
Announcing advertised delivered 

(See PRICES, Page 32, Col. 5) 
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Record NADA Meeting 
Told Credit Curb Is Dead; 
Exhibitors Acclaim Show 


Direct Sales Top | _ 


Million Mark 


Heavy Dealer Buying 
Brings Likelihood of 
Annual Exhibition 


By Jack Weed 
Service Editor 


y= direct sales of approxi- 
mately a million dollars and 
indirect orders totaling millions 
more resulting from the NADA 
Equipment Exhibition, it was in- 
dicated last week in Chicago that 
NADA has given birth to an an- 
nual show in connection with its 
annual convention. 

The exhibition, which opened 
Sunday afternoon and ran 
through Thursday from 9:30 in 
the morning to 10 each night, 
was packed with egger dealer 
visitors and buyers. It was esti- 
mated that the attendance in the 
exhibition exceeded the total 
registration of the show, which 
reached a high of 10,200 dealers. 
Exhibitors claimed that this is 

the “buyingest” show they had ever 
seen. Those who also show in 
other national events, declared that 
they sold more merchandise and 
garnered more “hot” prospects 
during the first three days of this 
five-day show than they ever did 
during the entire length of the 
other exhibits. 


* 


N EXAMPLE of some of the 

highly satisfactory results ex- 
perienced by exhibitors was a 
manufacturer of tire demounting 
equipment who was selling an 
average of 300 machines a day at 
$250 apiece. 

Each of the four big lubrication 
and work bench manufacturers 
averaged from 50 to 100 prospects 
for equipment sales, running from 
one or two pieces to complete 
service station layouts each day. 

(Continued on Page 30, Col. 1) 


Top Cars 
New car registrations for 11 
months, plus 27 states for De- 
cember : 
1947 
Pos. 
1—600,302 
2—498,159 
3—293,288 
4—230,657 
5—195,926 
6—192,962 
7—169,089 
8—102,395 
9— 97,152 
10— 95,509 
11— 87,667 
12— 81,667 
13— 67,311 
14— 50,128 
15— 49,055 
16— 46,689 
17— 44,583 
18— 22,525 
19— 22,191 Willys 1,550—19 
20— 14,964 Crosley 2,3855—17 
Total All Makes 
2,963,996 1,643,404 
For further details see page 
20, today’s issue. 


* * 


Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 
Pontiac 
Olds. 
Mercury 
Nash 
Stude. 
Chrysler 
Hudson 
DeSoto 
Kaiser 
Cadillac 
Frazer 
Packard 
Lincoln 


32,782—14 
9,680—16 








Ben T. Wright 
. . New NADA President 


} 


M. O. Anderson 
... Retiring NADA President 


. 
— ——-— ~ 


|Anderson’s Post 


Goes to Wright 


Buyer’s Market Rapidly 

Nearing, Dealers Say; 

Over 10,000 on Hand 
By Pete Wemhoff 


Editor, Automotive News 


pears approach of a_ buyer's 
market, criticism of factory 
distribution policies, and the in- 
security of dealer contracts domi- 
nated behind-the-scenes talk last 
week as 10,200 dealers and their 
wives jammed the 1948 NADA con- 
vention and show in Chicago. 

The attendance set a new all- 
time high, topping the previous 
record of 6,400 registrations in At- 
lantic City last year. San Francisco 
was chosen as the site for the 1949 
convention. 

New NADA officers are Ben T. 
Wright (Lincoln-Mercury), 
Evanston, IIL, president, and 
George F. Ziesmer (Ford), Man- 
kato, Minn., first vice-president. 
Reelected were Secretary W. S. 
Edwards jr. (Chevrolet), Bir- 
mingham, Ala., and Treasurer E. 
G. FitzHenry (Chevrolet-Cadil- 
lac), Worcester, Mass. 

The delegates took no formal 
action on any of the current com- 
plaints, however, confining their 
resolutions to those praising the 
past year’s work of President An- 
derson, those in charge of the con- 
vention and show, and the com- 
mittees responsible for success of 
the recent GAD membership drive. 


Highlights of speeches: 
1 Rep. Wolcott, chairman of the 
House banking and currency 
committee, predicted that this ses- 
sion of Congress would not restore 
(Continued on Page 31, Col. 3) 


‘Inflation Boomerang’ 


Rationing of Production Supplies Will Be Disastrous, 
AMA’s Spokesman Tells Senators 


ASHINGTON.—Any allocations 
of materials essential to pro- 
duction will serve as a boomerang 
in the battle against inflation, John 
Middlekamp, wartime director of 
WPB’s automotive division, said 
here Friday in 
testimony before 
the Senate Bank- 
ing and Currency 
Committee. 
Attempts to ra- 
tion materials 
will impede pro- 
duction  drastic- 
ally, add to cost 
of output, in- 
crease prices and 
feed inflation, he 
John Middiekamp declared. 
Appearing as a spokesman for 
the automobile industry, he ques- 
tioned the wisdom of “regiment- 
ing our free economy in order 
to free the economy of the rest 
of the world.” 





Drawing upon his extensive war- | 
time experience as a governmental 
administrator, Middlekamp—a vice- | 
president of Mack International 


Motor Truck Corp.—said that “al- 
locations will not work” and any 
controls over prices will drive ma- 
terials underground, thus making 
them unavailable for regular users 
at normal prices. 

* + * 


Hs was the first expert testi- 


mony offered the committee 
(Continued on Page 28, Col. 3) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 
106,913 


96,751 96,481 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 33. 














Fuel for Buyer’s Market 


Gas Conservation Steps May Prove Final Blow 
To Dwindling New-Car Backlogs 


By Bob Finlay 
‘ Managing Editor 

Hi sellers’ market in automo- 

biles may cool off for want of 
fuel. 

Auto observers have noted hazy 
signs of a turn in the market for 
some time—some higher-priced 
makes can be obtained at once, 
some buyers aren’t as eager to 
take delivery as they once were, 
new-car production is expected 
to climb higher this year, and 
another increase is likely in car 
prices. 

As a result, a serious gasoline 






However, gasoline shortages are 
predicted for both spring and the 
fall, and it is believed quite pos- 
sible that lack of gasoline in the 
fall might seriously hurt sales of 
all but the most popular makes. 

Oil authorities appear to be 
agreed that there will be short- 
ages, but no one seems to know 
just how serious they will be. 
Predictions range from a “tre- 
mendous shortage” to simply 4 
“shortage.” 

While extremely .cold weather in 
some sections has caused a drain 
on fuel-oil supplies, the same cold 


| 












CONVENTION CHAIRMAN BEN T. WRIGHT, lteft, Exhibition Chairman Dave 
Castles and NADA President M. 0. Anderson were on hand for the opening of the first 
national service equipment show ever conducted under the auspices of the national 


dealer association. 





shortage which would drastically 
curb the use of automobiles might 
easily cause a definite turn in the 
market. 

On the other hand, observers are 
usually pessimistic at this time of 
the year due to the cold weather 
depressing retail sales in the north- 
ern states. 

+ * * 

ITTZLE likelihood is seen for 

depressed sales in the spring. 


Caution Advised 
In Wholesale 
U. C. Financing 


ST. LOUIS.—Financing of whole- 
sale stocks of used automobiles 
should be approached with great 
caution, according to Gary M. Un- 
derhill, director of the Consumer 
Bankers Assn., who recently spoke 
here. 

“Wholesale financing is full of 
pitfalls and you can lose your 
shirt if you don’t know what you 
are doing,” Underhill declared. 
“Even if you do know what you 
are doing, you can still lose. 

“I personally discount all this 
talk about it being two or three 
years before the average citizen 
can buy a new car on relatively 
short notice. Manufacturers say 
it is the shortage of steel for bodies 
that has held down new-car pro- 
duction. 

“If sheet steel ever loosens up, 
there will be a deluge of new auto- 
mobiles. There are already straws 
in the wind. Heavy-duty trucks 
are in a buyers’ market. Used-car 
prices have already leveled off and 
started dropping. Off-brand new 
cars are pretty close to a buyers’ 
market. 

“When the turn comes in the 
new-car field, it will seem sudden 
to those who have not been watch- 
ing closely. Certainly in the used- 
car field, anyone who buys a valua- 
tion guide and then goes to sleep 
until the next edition comes out, 
may wake up some morning with 
a bad headache.” 


U. S. Stéel Profits Top 


$126 Million in Year 

NEW YORK. — Earnings last 
year for United States Steel Corp. 
amounted to $126,704,272, equal to 
$11.66 a common share, compared 
with $88,622,475, or $7.29, in 1946 
whtn strikes reduced operations. 

The corporation reported that 
1947 was its highest net income 
year since 1929 and that shipments 
of steel products set a record for 
any peacetime year. A total of 
20,300,430 net tons of steel products 
was shipped during the year as 
against 15,181,719 in the preceding 
12-month period. 











Tractor Dealer Denies 


Conspiracy With Ford 


COLUMBUS, 0O.—D. T. Hay- 
ward, president of Ohio Tractor 
& Implement Co., denied last 
week that his company had 
joined with Ford Motor Co. in 
an alleged “illegal conspiracy” 
to force Elmer E. Schatz, own- 
er of the Truck-Tractor Equip- 
ment Co., out of business. 

Schatz, in a federal court suit, 
is asking $11,302,590 damages 
from Ford and Ohio Tractor & 
Implement Co., charging them 
with conspiracy to deprive him 
and his wife of the business of 
distributing Ferguson farm 
tractors and implements in 
Ohio. Hayward called the charge 
“ridiculous and without founda- 
tion.” 







































gasoline stocks. 
* 


* * 


N WASHINGTON, the National 


mended that the oil industry sac- 
rifice gasoline production to in- 
crease fuel oil output for 60 days, 


stockpiles. 

The 85-member industry advisory 
committee said that it recognized 
that the recommendations would 
create future shortages of gaso- 
line. 

Meanwhile, the White House 
was reported to be considering 
an appeal to motorists to drive 
no faster than 35 miles an hour 
to ease the petroleum shortage. 

Secretary of the Interior J. A. 
Krug called for a 15 percent cut 
in consumption of gasoline, fuel 
oil and gas. Max Ball, director of 
the interior’s oil-gas division, stat- 
ed following the oil industry con- 
ference that it would be virtually 
impossible to avert a_ gasoline 
shortage this summer. 
* 


RUG éstimated that the short- 

age of oil may last another 
two or three years. Ball was more 
pessimistic, putting the duration 
of the shortage at four or five 
years. 

Ball announced a six-point pro- 
posal: 

1. No more oil or gas-burning 
equipment to be installed anywhere. 

2. Conversion to coal by indus- 
trial plants using oil wherever it 
can be done without using too 
much steel. 

3. Cut gasoline use by driving 
less; driving more slowly; setting 
up wartime-type car use pools; 
using public transportation when- 
ever possible, and using regular 
gasoline instead of premium. 

4. Keep motor vehicles and oil 
burners in the best possible oper- 
ating condition. 

5. Insulate homes as much as 
possible. 

6. Conservation measures in 
homes. 

Krug told the Senate Banking 
committee that rationing and 
price controls on gasoline, fuel 
oil and other petroleum products 
would be promptly put into ef- 
fect if Congress granted au- 
thority. 

He also told Congress that he 
would develop this year specific 
proposals to initiate a synthetic 
fuel industry in the U. S. He said 
this industry should be built by 
private capital with government as- 
sistance. 

+ + * 

Krve asserted he saw the need 

to start building up a $9 billion 
synthetic fuel industry, which could 
be completed in 5 to 10 years and 
result in the production of 2,000,000 
barrels of synthetic fuel a day. 
This would be about 40 percent of 
current U. S. oil output. 

One process would use 
shale, the other coal. 

Howard Dimmig, vice-president 
of the Hydrocarbon Research Or- 
ganization, told a meeting of the 
American Society of Mechanical 
Engineers in New York that in 
1960 motorists would be using syn- 
thetic gasoline almost entirely. He 
said that two large plants for the 
manufacture of synthetic gasoline 
already were under construction 
and should be in operation early 
in 1949. 

The House Interstate Commerce 
committee in a report to the floor 
asked a quick ban on exports of 
oil and urged a grant of funds to 
develop oi] from coal and shale. 


oil 


waves have immobilized auto trans- 
portation and have thus conserved 


- Petroleum Council has recom- 


and dig into crude oil inventories 
that might have gone for gasoline 


ee 





FROM THE MINUTE of its opening Sunday afternoon until the close of the show, 
the aisles of the exhibit in the NADA equipment exhibition held in the exhibition hall 
of Stevens hotel during the NADA convention were jammed with eager dealer lookers 


and buyers. 





TED HORN, Indianapolis and dirt track winner for 1947, shown in his racer in the 
AAA contest board exhibit at the NADA equipment exhibition. Left to right: Tom Frost, 
Eastern regional director of the contest board, and Tom Smith, assistant secretary of 


the board. Several trophies are back of the car. 





BOOTHS WERE FULL of dealers and their service managers from 10 a.m. to 10 p.m. 
when the show closed. It was estimated, judging from early checks, that at least 
$250,000,000 worth of sales would come to the exhibitors as a direct and following 


result of the exhibition. Three dealers contacted the first day had bought a total of | 


over $45,000 worth of new equipment on the opening day. 





DEALER BUILDING EXHIBIT made up of photographs furnished by General Motors, 
Ford, Studebaker, and other factories, as well as photos sent in by individual dealers, 
was one of the interest highlights of the NADA equipment exhibition outside of the 






ae 


| SEVERAL MANUFACTURERS sponsored special affairs for their dealers at the 
| NADA convention in Chicago. Nash was host at this extra-curricular activity. 


More pictures on page 31. 


ATAM Maps 
Plans for More 
Aids to Dealers 


By Mel Adams 
Staff Correspondent 


CHICAGO.—Expansion of asso- 
ciation services to members was 
urged by speakers addressing the 
midwinter meeting of the Automo- 
|) tive Trade Assn. Managers here at 
|the Stevens hotel last week. 

The sessions, condensed into one 
day of deliberations, consisted 
mainly of reports, which were so 
numerous that no time was left 
'for discussion of the papers. 

Fifty-eight managers, three more 

| than previously expected, attended 
the meeting, along with a number 
of association presidents whose 
managers are members of ATAM 
|}and representatives of dealer line 
| associations. 
Specifically listed as projects 
| for the dealer groups to explore 
and tie in with were group in- 
| surance plans, bookkeeping and 
accounting schools, credit protec- 
tive bureaus, issuing of approved 
used-car warranties and purchase 
and discount plans. 

The importance of the group in- 
surance plan tie-in was evidenced 
by the appearance on the program 
| of three speakers who discussed 
this subject, namely, John E. 
Raine, manager of the Virginia 
association; Allan D. MacKinnon, 
regional sales manager of Pruden- 
tial Insurance Co. of America, and 
John R. Scott, member from Chat- 
tanooga, Tenn., and vice-president 
of ATAM. 

Floyd L. Hoffman of Chicago, 
president of the Automobile Deal- 
ers Bookkeeping and Accounting 
School, and J. A. Erickson of Min- 
neapolis, in behalf of the Automo- 
| bile Credit Protective Bureau, out- 
lined the setup of their firms as 
dealer association opportunities 

Erdie Turner, manager of the 
Cincinnati association, spoke on 
the value of getting dealers to 
adopt approved used-car warranty 
forms through their associations, 
and Paul T. Graves of Detroit em- 
phasized the need for association 
participation in driver training 
programs as public goodwill build- 
| ers for their members. 
| Marjorie M. Baker of the Buf- 
falo association declared that co- 
operation with Better Business 
Bureaus, newspapers and radio 
| stations by associations in main- 
taining high used-car advertising 
standards is vital. 

Purchase and discount plans de- 
serve the support of associations 
and members, it was emphasized 
by Charles D. Henderson of the 
New York state association, who 
outlined the cooperative buying 
and selling plan used in his state. 

Assistance by metropolitan asso- 

ciations in encouraging the forma- 
| tion of dealer line groups was ex- 
plained and recommended by Ed- 
'ward L. Cleary of the Chicago as- 
sociation and secretary-treasurer 
of ATAM, in describing this prac- 
|tice as one which is bringing ex- 
| cellent results in his city. 
Cleary also discussed automobile 
| shows, suggesting that dealer asso- 
ciations resume shows when the 
manufacturers rule that the time is 
ripe from the standpoint of re- 
quiring merchandising efforts. 

R. Earl Burrows of Cleveland, 
president of ATAM, reported on 
the subject of union contracts and 
wage rates based upon a survey 
among member association man- 
agers. Aided by charts, he revealed 
wage scales and contract forms in 
various cities. ; 

D. C. Barnhart, acting executiv« 
vice-president of NADA, presented 
the NADA story for 1948. 

Rounding out the group of 
speakers were Walt R. Hamer of 
Columbus, O., on association dues 
structures, and Otto Henneberger 
of Newark on the development of 
{county dealer associations. 


° 
N-K Lists Net 
. * 

Of $5.6 Million 

DETROIT—Nash-Kelvinator last 
week reported a net profit after 
taxes for the quarter ended Dec 
31, of $5,640,974, amounting to $1.30 
a share. The quarter is the first in 
N-K’s fiscal year. 

The figure compares with a 
profit of $4,100,040, or 94 cents per 
share after taxes, for the corres- 


| ponding period of the previous 
| fiscal year, it was stated. 
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HEN we review the accom- 

plishments of dealers at the 
end of each year, the question al- 
ways arises as to whether they 
have neglected any of their po- 
tentials. 

As far as the product of auto- 
mobile manufacturers is concerned, 
dealers always sell the entire out- 
put. Last year there was no diffi- 
culty in the trade in accomplishing 
this job. 

Although passenger car produc- 
tion was 53 percent greater than 
production the previous year, al- 
most every dealer wound up the 
year with a long waiting list of 
customers. 

Dealers also sold a million and 
a quarter trucks, which was far 
above any prewar year record. At 
the end of the year the demand 
for higher capacity trucks was 
leveling off, but most dealers car- 
ried over a waiting list of cus- 
tomers for the lighter models. 

In addition to cars and trucks, 
dealers sold 2% billion dollars 
worth of manufacturers’ parts as 
compared with $700,000,000 in 1941. 


These products, the wholesale value 
eae anetssenees ceneereomsensteares Mccusuttinmnenneesae eee 


Baker Succeeds 
Trew as Assn. 


* * 
Head in Capital 

WASHINGTON.—Earle O. Baker 
of Williams & Baker, Inc. (Nash), 
is the new president of the Wash- 
ington Automotive Trade Assn. 
Baker succeeds Joseph R. Trew 
(Dodge-Plymouth), who has served 
three terms. 

William H. Emerson (Buick) was 
elected to the first vice-presidency, 
and A. Leftwich Sinclair jr. (Pack- 
ard) was chosen second vice-presi- 
dent. Emerson is president of 
Emerson & Orme. Sinclair heads 
Haley’s, Inc. 

Louis Jullien, automotive jobber, 
and Fred L. Haller (Hudson) 
were continued in the WATA of- 
fices they have long held as treas- 
urer and secretary, respectively. 

Paul B. Lum (Autocar), Edwin 
L. Stohlman (Chevrolet) and Trew 
retiring president, were elected to 
serve three-year terms on the 
board of directors, along with 
Jack J. Blank (Pontiac), Edmond 
O. Carl, automotive service, Stanley 
H. Horner (Buick), H. B. Leary jr. 
(Chrysler-Plymouth ), Robert L. 
Lewis (Ford) and J. M. Sanders 
(Ford). 


Burrell M. Marsh jr. (Oldsmo- 
bile), Bethesda, Md., and Fred N. 
Windridge (Buick), Arlington, Va., 
were chosen as delegates to the 
board to represent adjoining Mary- 
land and Virginia included in the 
Metropolitan area. 


N. C. Car Registry 
Shows Decrease 
Over °46 Month 


RALEIGH, N. C.—This state’s 
new-car registrations in December 
showed a drop from the total in 
the same month of 1946, according 
to data released by the North 
Carolina Automobile Dealers Assn. 

In December, 1947, a total of 6,793 
new cars were titled, as against 
7,682 in December the previous 
year. 

Registry of new passenger ve- 
hicles for all of 1947 almost doubled 
the 1946 figure, however. North 
Carolinians purchased 57,654 new 
models last year, compared to 30,- 
648 cars the year before and 65,727 
in 1941. 


There were 23,337 new trucks 
registered in the state last year, as 
against 15,196 the previous year 
and 18,078 in 1941. Truck sales in 
December, 1947, totaled 2,781, com- 
pared with 2,772 in the same month 
of 1946, 


































of which was around $7,000,000,000, 
constitutes the entire automotive 
output of the factories. 

o a. > 


7 Billion Dollars Worth 


Of Repair Work Sold 
N ADDITION to this volume, 
however, dealers sold billions of 


millions of dollars worth of tires, 
batteries, seat covers, accessories 
and parts not made by automobile 
manufacturers. Although many 


dividual to individual basis, still 


billion dollars. 


equal in dollar volume the mer- 
chandise already indicated. 

While dealers, as usual, sold 
100 percent of the automotive 
products of automotive factories, 
all reports show, however, that 
they lost much of the after- 
market business that rightfully 
belongs to them because they 
originally contact and sell each 
owner. This supplementary busi- 
ness is the goal which most deal- 
ers are now laying plans to de- 
velop. 

Using the towns that I have per- 


personal transportation. 
* **#* 


Aftermarket Now Gets 
Great Deal of Stress 


H°w times have changed in re- 
gard to after-market was viv- 
idly revealed to me at the West 
Virginia state dealers convention 
recently. 

While previous to the war no 
event of this kind transpired, at 
the West Virginia convention Tag 
Galyean, Mopar distributor at 
Charleston, W. Va., exhibited con- 
stantly in three hotel parlors, con- 
ducted a cocktail hour during the 
convention period, and entertained 
all of the delegates, some five hun- 
dred, at a smorgasbord with an 
outstanding review with an or- 
chestra for dancing, all at a cost 
I would imagine of around $5,000. 
This emphasizes more than any- 
thing else I can mention the at- 
tention the industry is now devot- 
ing to replacement parts 

At the Nebraska convention 
the Sidles company engaged par- 
lors in the headquarters hotel 
for display and held a cocktail 
hour through the convention. The 
Sidles company is one of the 
original parts distributors in 
America and is the outgrowth of 
Nebraska Buick Co., one of the 
original Buick distributors locat- 
ed in Lincoln, Neb. 


This company, headed by C. L. 
Carper, saw the possibilities in 
parts in the early years and in 
1912 set up a separate institution 
to distribute parts in Iowa and 
Nebraska. At the present time they 
have 19 branch stores and 71 sales- 
men in this territory. 

This, too, is an illustration, per- 
haps the earliest, of dealers tak- 
ing an interest in wholesaling parts, 
and indicates that a bigger per- 
centage of this business will be 
handled by this trade. 

With passenger car manufactur- 
ing estimated this year at 10 to 15 
percent more than 1947 and truck 
production holding its own, it is 


quite evident that dealers’ greatest 


potentiality for growth is in cus- 


tomer labor, which is being active- 
ly pursued by members of the trade 
through the billion-dollar expan- 
sion program. 




















dollars in customer labor, and many 


dealers neglected used cars and a 
greater number were on the in- 


used-car sales volume by dealers 
probably amounted to another two 


If you would add the value of 
gasoline and oil, which many deal- 
ers handle, the value would at least 


sonally inspected as a basis, I esti- 
mate that dealers in America either 
have or are planning a billion-dol- 
lar expansion program. These plans 
are less in the shape of larger 
salesrooms and more in the exten- 
sion of buildings and additional 
equipment to furnish local towns- 
people more satisfactory miles of 





Va. Bill Would Ban | 


Bank ‘Kickbacks’ 

RICHMOND, Va.—Pending in 
the Virginia Legislature is a 
bill to forbid banks from of- 
fering or agreeing to “kick- 
backs” to retail dealers in return 
for their financing. 

Penalties of from $1,000 to 
$5,000 would be provided by the 
bill. 


Colorado Assails 
Part of Denver 


Sales Tax Law 


DENVER. — State officials last 
week sharply challenged the legali- 
ty of a portion of Denver's new city 
sales tax ordinance which requires 
the collection of taxes before regis- 
tration licenses and title transfers 
can be issued. 

These officials pointed out that 
such a requirement tends to usurp 
the power of the state in adminis- 
tering motor vehicle legislation. 

To support the state’s position, 
Deputy Attorney General Duke W. 
Dunbar cited a case concerning 
small loan firms which was decided 
by the Colorado supreme court in 
1932. 

The dispute involved a city ordin- 
ance by which the city attempted 
to regulate small loan business. At 
that time, the court decided that 
“a municipal ordinance which is 
in clear and distinct opposition to 
the provisions of a general state 
law is invalid.” 





To Stage Show 


ATLANTIC CITY.— Revival of 
the annual Atlantic City automo- 
bile show as a major display by 
Eastern Seaboard car dealers is be- 
ing planned by the Atlantic County 
Automobile Dealers Assn. 

At the dealers’ annual meeting 
here, association president L. Edi- 
son Mathis (Studebaker) Atlantic 


Licensing Board 
Sponsor in R. I. 


Now Asks Repeal 


PROVIDENCE, R. I.—Abolition 
of Rhode Island’s' automobile 
dealers’ license commission is pro- 
posed in a bill introduced in the 
state legislature by Rep. Herman 
D. Ferrara, Providence Democrat. 

Ferrara, who was sponsor of the 
act which created the commission 
in 1944, said he offered the repealer 
“because there no longer is any 
need for the law.” 

When the law was enacted in 
1944, its preamble said it was 
“necessary to regulate and to 
license motor vehicle dealers doing 
business in Rhode Island in order 
to prevent frauds and imposition 
upon its citizens.” 

In commenting on the proposed 
repeal bill, Frank F. Crook of Paw- 
tucket, chairman of the commis- 
sion, asserted: 

“There is more need now than 
ever for the law. This law acts as 
insurance for the public.” 

Crook said the commission has 
not prosecuted any dealers, but that 
its existence has “prevented many 
things.” 

Other members of the commis- 
sion, each of whom is paid $20 a 
meeting, are Louis E. Baker and 
Harry Sandager of Cranston; Ro- 
meo D. Asselin of Warren, Leo B. 
Carey of West Warwick, Edward 
B. Larson of Newport, and Senator 
George M. Westlake of Narragan- 
sett. Allen E. Hawkes is secretary. 


Shanks Nesned Weeshteas 
In Terre Haute District 


TERRE HAUTE, Ind.—The Terre 
Haute district of the Indiana Auto- 
mobile Dealers Assn. has elected 
Clifford Shanks as district presi- | 
dent. ‘ 

Teal Whittaker was named as 
vice-president and Harry Adams, 
secretary-treasurer. 

The new board of directors in- 
cludes Fred Scheppke, Fred Fable, 
Warne Lloyd, Byron Harrison and 
Wilmot Moore, 








Atlantic City Dealers Plan 
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Hits the Unethical... 


N.Y. Dealers Propose 
Plan for Expulsion 


ALBANY, N. Y.—A _ procedure 
whereby irresponsible and unethi- 
cal automobile dealers could be ex- 
pelled from the New York State 
Automobile Dealers Assn. was ap- 
proved last week by the group’s 
board of directors 

Considered to be one of the 
most important decisions to 
come before the membership for 
its consideration, the move is in- 
tended to protect the association 
and its membership from pos- 
sible public disfavor because of 
irresponsible actions by any of 
its members. 

The plan would call for the in- 
vestigation of the business activi- 
ties of any member who is alleg- 
edly conducting his business un- 
ethically or in any way reflecting 
upon the integrity of the associa- 
tion. Such investigations would be 
carried out by the executive vice- 
president and the general counsel 
of the association. 

Thereafter, if the case warrants, 
it would be turned over to a com- 
mittee of three dealers appointed 
by the president, who would re- 
view the evidence, giving the mem- 
ber an opportunity to state his 
side. 

If in the opinion of the commit- 
tee, the charges are warranted, the 
membership of the dealer would 





be placed in suspension until the 
next meeting of the board of di- 
rectors. 

The committee woud then pre- 
sent its recommendation to the 
directors that the dealer be ex- 
pelled and the board would re- 
view the evidence and let the 
dealer explain his side. 

The board would then vote 
whether membership should be 
cancelled and the dealer expelled 
from the association. 

Decision on the plan was reached 
by the board of directors at its 
midwinter meeting. 


Mass. Dealers 
Warned to Back 
Big Tax Cuts 


WORCESTER, Mass. — President 
Truman’s proposal for a $40 per- 
sonal income tax credit and higher 
corporate taxes would not alleviate 
the cost of living, but raise it, ac- 
cording to John W. Stokes, tax ex- 
pert. 

Stokes spoke before the midyear 
convention of the Massachusetts 
State Automobile Dealers Assn, 

“As best possible inflation cures,’ 
Stokes suggested an across-the- 
board income tax reduction of 30 
percent, reductions in government 
spending, and a 25 percent slash in 
corporate taxes. 

“If you don’t want to see a repe- 
tition of the 1938 recession,” Stokes 
warned the dealers, “you'd better 
see to it that taxes get cut good and 
deep.” 

Other speakers at the meeting 
were Rudolph F. King, state regis- 
trar of motor vehicles, and Law- 
rence E. Crowley, counsel for the 
state labor relations board. 

William H. Bassett, president of 
the association, presided. 


Automotive Sales 
Show 3% Rise 
in December 


WASHINGTON. — Sales of auto- 
motive retailers in December were 
3 percent over the previous month 
after seasonal adjustment. it was 
reported last week by the Depart- 
ment of Commerce. 

Automotive retail est-blishments 
sold $1,055,000,000 worth of goods 
in December, compared to $1,070,- 
000,000 in November; $1,148,000.000 
in October, and $846,009.000 in De- 
cember, 1946. 

The government’s retail sales in- 
dex for the automotive group, 
which is based on a 100 rating for 
the 1935-39 pericd, was 259 in De- 
cember after seasonal adjustment. 
This compares to an index of 252 
in November; 256 in October, and 
207 in December, 1946. 

Sales at filling stations were high 
during December, but fell below 

|the November total after seasonal 
- | variations. ° 


On the House... 


Notes on the NADA convention: It was the biggest success ever, 
generally speaking, and the show was a humdinger. Business ses- 
sions, however, were sparsely attended, due to these factors: (1) 
Scarcity of topflight speakers, and (2) too much 
competition from the show and outside attractions 
in Chicago (in Atlantic City last year, there was 
virtually no place else to go) ... As in past years, 
the final session Wednesday afternoon was the 
most poorly attended (not more than 1,500 out of 
10,200 registered); the resolutions setup is too cut 
and dried to create much interest... 

Sentiment favored San Francisco for 1949, 
but there was considerable doubt about the 
success of a show that far away from the cen- 

ter of dealer population. However, there's a 

nifty plan being considered to solve that prob- 

lem (more about it later) ... NADA conven- 
tions are getting so big, it’s now become necessary to plan for 
meetings two years in advance to get hotel and show accommo- 

dations . . . Looks like Atlantic City in 1950... 

Wives seemed to so enjoy the ladies’ side of the convention, it’s 
doubtful if the distaff side can ever be left behind again (until they 
get callouses like their husbands from attending conventions). . . 
Factories and state dealer as¥ociation headquarters got a bountiful 
play throughout the session. 

—Pere WemuHorr. 



















in Fall 


City, reported that impetus for the 
plan was provided by the new-car 
“timetable” published in the Jan. 
19 issue of Automotive News. The 
prospects revealed there, he said, 
led local dealers to believe that 
there will be enough new cars 
available for the show next fall. 

The question of whether the ex- 
hibit will be held, he declared, 
hinges on the number of midyear 
new models produced by the vari- 
ous manufacturers. 

The last show here was staged 
on the Million Dollar Pier in 1941, 
but plans for the exhibition of 1949 
models call for the use of Atlantic 
City’s Convention Hall, largest 
building of its kind in the world. 

Mathis declared that the Atlantic 
City show would provide close to 
ideal display facilities. He pointed 
out that visitors crowd the city 
throughout the year for vacations 
or conventions, and promised that 
the dates of the show would co- 
incide with a holiday. 


N.Y. Bill Would Outlaw 


Sales Over List Price 
ALBANY, N. Y.—A bill which 
would make it a misdemeanor 
for anyone selling an automo- 
bile to ask or receive for it 
more than the original sale 
price has been introduced in 
the New York state legislature. 











Pete Wemhoft 
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M. Slocum 


PRESUMABLY SOME of you 
were like me and hesitated to ex- 
pose the few good bugs you had 
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who are accustomed to the vicissi- 
tudes of the all-day and all-night 
meetings, banquets, cocktail parties 
and early breakfasts. That they 
can survive the ordeal and come up 
smiling with full reparts of every- 
thing that happened at the NADA 
convention and exposition in Chi- 
cago this past week, other columns 
of this issue will bear witness. It 
was, of course, a genuine disap- 
pointment to us who could not 
attend, but for once we will have 
the opportunity of analyzing the 
reports of what transpired without 
the biased opinions one sometimes 
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this very year. We have pointed out 
that the present rates are com- 
pletely out of reason, exorbitant, 
and, in the highest brackets, actu- 
ally confiscatory. We have proven, 
at least to ourselves, that this issue 
which has such a very direct and 
positive effect on the economic 
weli-being of our democracy has 
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ere WE STAND FOR: 


11. Yair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





NEWS 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 











Capsule Comment 


President Truman says C. E. Wilson’s proposal for a 45- 
hour work-week reminds him of 1890. 


The President forgets Wilson proposed that the wages, 
eee to the overtime for five hours, be spread over the 
45 hours. This would boost production, Wilson believes, 
by encouraging all plants to work a longer week. Of 
course, this is election year and no politician would miss 
a vote-getting bet, even if he had to ignore the facts. 


The survey of Detroit dealers’ public relations, started 
in last week’s AUTOMOTIVE NEjvs, should give dealers gener- 
ally a reason to pause and contemplate this excerpt from 
the Texas Automotive Dealers Assn. bulletin: 


. 

“Intangible it may be, yet goodwill is a summation 
of proper performance, kept promises, deep-seated con- 
fidence and enduring friendship—than which no purer 
treasure is to be found ... With good husbandry, good- 
will is, in itself, a fortune.” 


* * * 


“Is Congress going to control the bureaucrats, or are the 
bureaucrats going to control Congress?” asked DeWitt 
Emery, president of the National Small Businessmen’s 
Assn. 


That sounds like a fair question, but we’re not so sure 
of the answer in a year like 1948. 


* 7 * 
One line dealer body is critical of its factory’s agres- 


siveness, while another dealer group is fearful because its 
factory seems to lack its former agressiveness. 


O, well, just wait. 


AAA survey shows that 29 states allow alcoholic bever- 
ages to be sold at gasoline filling stations. 


Those same states are probably spending millions on 
accident prevention, too. 








become a political football which 
may well end up disastrously for 
all concerned. When an adminis- 
tration will actually bid for votes 
at $40 per at the risk of losing the 
very incentives which have made 
these United States great, we are 
indeed treading on dangerous 
ground. Two wars have been won, 
the second almost completely 
through bleeding the reserves of 
our own country. Now, it would 
appear, we have become so com- 
pletely enamored with caring for 
the needs of the whole world that 
our own domestic problems, of 
which taxing our citizens on an ex- 
orbitant basis is not the least, are 
made mere vote-snatching political 


tactics. 
+ * * 


AS I WRITE this, the issue is 
still very much alive in Washing- 
ton. There is a 50-50 chance that 
the Knutson bill which the Repub- 
licans are “unanimous in backing” 
will be able to overcome an almost 
certain presidential veto. This law, 
as proposed, is so conservative that 
many in the higher earnings brack- 
ets will feel it is only a first step 
in the encouragement they require 
to once again risk their capital in 
new buildings and investments. If 
it is minimized further, as is more 
than likely, no one will benefit ex- 
cept those who have traded votes 
to get reelected. If you who read 
this have not already done so, will 
you please wire your congressmen 
upholding their efforts in your be- 
half? No industry in America will 
receive greater benefit from revis- 
ing downward from top to bottom 
the present indefensible individual 
income taxes. 

* + + 

HISTORY HAS a way of always 
repeating itself, so it is no surprise 
to many of us who have been 
around long enough to see plenty 
of it made. It has interested me 
to see the number of new car com- 
panies being promoted that look 
for their initial financial support 
to the dealers who hope to sell 
their products. Most of the sur- 
vivors among the manufacturers 
today were organized on similar 
lines. Time was when, if the pro- 
moters could only get a chassis or 
assembled new car into the New 
York show, they came back home 
with enough deposit money from 
dealers to organize their factories 
and get under way. We know how 
many fell by the wayside, but some 
survived. The risks now are prob- 
ably no higher than they were 
then, but to us they seem much 
higher. Only time can give the 
answer, but no one can question 
that we Americans, even in the 
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This is an open forum for the aiseussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Sloping Windshield 

I’ve read A. H. Allen’s column 
in the Jan. 12 issue of Automotive 
News commenting on Frank Mc- 
Farlane’s criticism of the sloping 
windshield and I don’t agree. I’ve 
driven automobiles continuaily 
since 1908, starting then with the 
Model N Ford, following that with 
the early Model T and on down 
the line to the present ’47, whose 
speedometer already registers 35,- 
000 miles. I’ve owned and driven 
hundreds of thousands of miles in 
all kinds of weather over all sorts 
of roads on two continents and I’ll 
take the present streamlined body 
with its slanting windshield as 
against any and every other wind- 
shield idea whether it be for utility 
or beauty. 

Let Mr. McFarlane go back to 
1909 and crowd his knees up 
against the instrument panel of 
the then up-to-date car with its 
vertical windshield which caught, 
held and froze more snow, mud, 
hail and rain than any 1947 car. 
Mr. McFarlane says the up-rush- 
ing or on-rushing air actually may 
lift the wiper. Not if he has a good 
wiper. Actually the sloping wind- 
shields permit the “on-rushing air’ 
to wash away the soft rain or mud 
especially if this S. R. Air has a 
strong enough on-rush to lift the 
wiper. If the windshield could be 
flattened out it would be self-wash- 
ing and for each degree of angle 
away from the flat the self-wash- 
ing possibilities decrease to reach 
a minimum with the straight ver- 
tical. I ignore the idea of the re- 
treating design. 

The earlier cars were not roomy 
enough to permit of a _ sloping 
windshield. The body had to hang 


face of bureaucratic controls then 
undreamed of, have ever lost the 
zest of adventure or the ambition 
to attempt seemingly impossible 
goals.—_G.M8S. 





between the wheels with the back 
seat well forward of the rear axle 
and the front seat crowding the 
motor. But modern design, im- 
proved springing, new and softer 
motor mountings, softer cushions, 
made it possible to move the front 
seat a comfortable distance back 
of the windshield and let the driver 
stretch his legs rather than to 
bump his chin against his knees 
and the steering wheel against his 
stomach. 


T'll admit that there are disad- 
vantages to driving even the most 
recent cars against a heavy storm, 
rain or snow on wet and muddy 
streets and roads. It’s a lot more 
comfortable to stay at home in 
that kind of weather. But it’s not 
always possible to fit the weather 
to the driving necessity. Even 
when we leave the car in the ga- 
rage and walk in the rain we make 
use of a modern device, the um- 
brella. I'd suggest to Mr. McFar- 
lane that a modern automobile 
umbrella better known as a visor 
will go a long way toward over- 
coming troubles he mentions. It 
will prevent the freezing of snow 
and rain on the parked car. It will 
fend off part of the flying mud. It 
will lessen the labor of the wind- 
shield wiper and when the sun 
shines again it will protect him 
from the glare and heat.—H. B 
Harper, Taylor-Harper Products, 
Detroit. 


Coming Events 


FEBRUARY 
Feb. 9-I2—Atilantic City (Convention Hall) 
Twenty-first Annual Convention, Automo- 
tive Accessories Manufacturers of Amer- 
ica Exposition. 
Feb. 17—Baltimore. Annual meeting, Mary 
land Automobile Trade Assn. 


MARCH 


March 3-5—Detroit (Book-Cadillac). SAE 
Passenger Car and Production meeting. 
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1gn With millions of Ford cars and 
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Get and keep your share 
by assuring 

your Ford owners of the 
right parts for their 

cars. @ This well-known 
‘Genuine Ford Parts’’ Sign 
tells the town that here 

are Genuine Ford Parts 
— the parts that are 
made right, fit right, 
last longer! e Naturally, 
Ford owners know 


Genuine Ford Parts 





} knees 
inst his t 


are right for Fords. 





most They'll keep coming back 
a | 
t more | ° ° 
me in | : to you for their service needs. 
it’s not ¥ 
weather 

Even 
a | Call or write your 
he um 
McFar- 
vee: nearest Ford Parts 
1 over- ° 
7 Genuine Ford Parts— 

e 

at Distributor or Dealer 
mud. 
> wind- & | 
he sun | 
te Right For FORDS! for full information. 


“oducts, 


nts 


on Hall) 
Automo- 
of Amer- 


ig, Mary 





FORD MOTOR COMPANY 


c). SAE 
meeting. 











Eprror’s Note: This is the sec- 
ond in a series of two articles 
seeking to point up the reasons 
for poor dealer public relations. 
The first article dealt with dealer 


treatment of customers; this 
deals with the customers’ re- 
action. While the study deals 


with Detroit dealers, it is hoped 
that all dealers will find it of 
value. 
By Bernie Thomas 
Staff Writer 
| ya dalertaprameers who help make up 

Detroit’s buying public have little 
use for a new-car dealer. Many of 
them don’t like him at all. 

Of 20 persons picked at ran- 
dom by this writer, only three be- 
lieved that a majority of Metro- 
politan Detroit new-car dealers 
are trying to give the public a 
square deal. 

Two of that three had obtained 
delivery of new “hard-to-get” lux- 
ury models. The other had settled 
for a model available for immedi- 
ate delivery, and had particularly 
lavish praise for his dealer. 

He said he had really wanted to 
buy another make of car, but that 
he was now more than satisfied 
with the one he had and would buy 
another of the same make if the 
price went down. 

+ & + 

F THE six others who had re- 

ceived delivery of hard-to-get 
new cars in the past year, five 
thought the dealer had given them 
a bad deal. 

One of that group (he said his 
car had been loaded with acces- 
sories) described his dealer as a 
“chiseler exploiting the transpor- 
tation needs of people like my- 
self.” 

Another charged his dealer with 
stealing his trade-in. He said he 
had only been allowed $500 for a 
1941 model which “I'll bet he sold 
to somebody the next day for 
$1,200.” 

(One thing this writer discovered 
for sure during this survey: It is 
much easier to get people to talk 
about new-car dealers than it is to 
get new-car dealers or their sales- 
men to talk about new cars). 

* oF +A 


ANtWwAx, believing his old car 
worth $1,200, this man said he 
at first balked at the dealer’s $500 
allowance. (A check of used-car 
prices by this writer reveals that 
the trade-in in question had a 
maximum retail value of about 
$1,000 at the time of the alleged 
deal, if it was in good condition.) 

However, after trying without 
success to obtain a new car from 
several other dealers, this man 
said he went back to the first 
dealership and bought a new car 
on the dealer’s original terms. 
On top of stealing his trade-in, 
he added, this dealer proceeded 
to load his new car with more 
than $200 in accessories, “most 
of which I didn’t want.” 

Another new-car owner said his 
new-car dealer did not give him 
warranty service. “I waited four 
hours for my checkup and all they 
did was change the oil when they 
finally got around to me.” 

Another said he almost had to 
pay for a carburetor replacement 
before his new-car warranty had 
expired. He said the dealer insisted 
he couldn’t replace the carburetor 
because that part of the car wasn’t 
made by the factory which built 


the car. 
* * * 


HE SAID the dealer finally re- 
placed the carburetor without 

charge, but only after he threat- 

ened to complain to the factory. 
Of the nine persons who had 





The Customer Talks Back 


Man-in-the-Street Survey Finds Few Who Hold 
Good Opinion of Dealers 
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received delivery of a new car 
in the past year, two had already 
resold them. One defended this 
action with a complaint that his 
new car “never ran right and 
the dealer didn’t do anything 
about it.” 

The other admitted a profit mo- 
tive. 

One of the three persons who 
really believed that most new-car 
deaiers are trying to give the pub- 
lic a square deal based his opinion 


on experience with his own dealer. | 


* * * 


} E RELATED how his dealer, 
from whom he had purchased 
five new cars in various prewar 
years, had called him in the mid- 
dle of 1946 to ask if he would like 
to be placed on the order list. 


He was first offered delivery 
about Christmas that year, but 
asked the dealer to skip him un- 
til the following spring. He said 
the dealer obliged by delivering 
him a new car in June, 1947. 

He said he traded his old car 
in for what he thought was a fair 
allowance, “it had nearly 100,000 
miles on it”; no extras were forced 
on him; his new car was the best 
he had ever owned; and, “yes, I 
think I got an all-around honest 
deal.” 

The two luxury new-car owners 


had similar praise for their dealers, 


although not so lavish. 
+ + * 


OF THE 11 persons not having a 
new car, only three had no 
foreseeable plan of ever buying one. 
All three said a new car was be- 
yond their financial ability. None 
of these three had ever been in a 
new-car dealership or talked with 
a new-car dealer since before the 
war, but all three had a bad opin- 
ion of new-car dealers’ business 
morals. 

Such opinion was based on 
newspaper accounts of unethical 
dealers and experiences of their 
friends with new-car dealers. 

Of the seven who had new-car 
buying plans, four had already 
placed an order with one or more 
dealers. One had placed orders 
with four dealers in all. The orders 

of all four involved three $50 de- 
posits. 

The other man had left his title 
for his old car with a dealer in 
lieu of a deposit. He said the dealer 
insisted on his old car in trade as 
a condition of a new car sale. 

+ aS * 


QucH a requirement didn’t please 
’ him, this man explained, and 
added: 

“But what can I do? I need a 
new car and he promised to have 
one for me in about six weeks. 
New-car dealers have really got 
the public by the throat now, but 
just wait—.” 

Three planned to buy new cars 
when “prices come down a little 
and when I can get an order in.” 

(Seven of the 20 dealerships vis- 
ited by this writer in the guise of 
a prospective customer refused to 
take an order; another seven 
would not take an order without 
a $50 or $100 deposit.) 


* * * 


MANY of the 20 persons inter- 

viewed had hopes, but none 
really expect to see new-car prices 
come down more than slightly. 
However, nearly all were of the 
opinion that prices are getting “too 
high.” 

It was interesting to note that 
few people seem to blame any- 
one other than the dealer for 
their inability to get a new car. 

(See CUSTOMER, Page 28, Col. 3) 





TAKING DELIVERY OF THE first Pontiacs ever used in his fleet is W. A. Watson, 
left, vice-president and general manager of Dixie Drive It Yourself Co., receiving con- 
gratulations from George Pattison, general manager of French Pontiac Co., Ine., 2120 


Canal St., New Orleans. 
whith made the delivery of the four 


A. French is president of French Pontiac Co.; Inc., 
Pontiac Torpedo cars, 








| HIGHLIGHTING A FESTIVAL, sponsored by the Chandler (Ariz.) chamber of com- 
merce, was the crowning of Erliene Whitten as Miss Salad-Bowl, by Mayor Ralph Brown 
of Chandler, a Chevrolet dealer. Attendants of the queen were Dorothy Hughes (left), 


and Bonnie Pine. 


GM Insurance Row Seen 








As UAW Wage Maneuver 


By Mac Gordon 
Staff Writer 


A NEW ISSUE was injected into 
the UAW-CIO’s wage drive last 
week when the NLRB formally 
recognized a union complaint 
against General Motors’ improved 
group insurance plan for employes. 


A temporary injunction, re- 
straining GM from putting the 
plan into effect for UAW work- 
ers, Was granted on NLRB’s pe- 
tition Thursday by Federal Dis- 
trict Court in New York. 

A GM statement, however, said 
that the insurance program would 
be instituted as of Feb. 1 for em- 
ployes not affiliated with the UAW 
and for salaried workers. 

The corporation was ordered to 
show cause why the restraining 
order should not be made perma- 
nent. It was believed the first time 
that a major corporation had been 
enjoined under the unfair labor 
practices provisions of the Taft- 

Hartley law. 

Garage Workers Local 415 of the 
UAW, meanwhile, initiated new at- 
tempts to bring employes of De- 
troit Ford dealerships back into 
the union fold. 

+ * + 

OSEPH McCUSKER, administra- 

tor of Local 415, disclosed the 
filing of petitions for representa- 
tion elections at four Ford con- 
cerns in the Detroit area. The 
dealerships are Russ Dawson, Inc.; 
Holzbaugh Motor Sales, Inc.; Mow- 
bray-Finch, Inc., and A. W. Reis- 
ter, Inc. 

Failure several weeks ago of 
a move to revive last fall’s ga- 
rage strike apparently prompted 
Local 415’s decision to seek tests 
of strength through elections. 
The strike was called Aug. 19 
against all Ford and Lincoln- 
Mercury and several GM dealer- 
ships in the Motor City, but a 
back-to-work movement broke 
up the walkout during October. 

Philip Weiss, chairman of the 
Michigan state labor mediation 
board, said the board was studying 
the election petitions. 

* + * 
(CpTHEr labor developments last 
week: 

1. Murray Corp. of America asked 
the Michigan mediation board to 
conduct a strike vote of employes. 
Company and UAW have failed to 
settle a dispute involving the dis- 
charge of two union stewards, who, 
the company said, provoked wild- 
cat strikes. A shutdown of this 
supplier last summer retarded pro- 
duction at Ford, Lincoln-Mercury, 
Studebaker and Dodge Truck. 

2. Two labor disputes in less 
than 24 hours interrupted produc- 
tion at Kaiser-Frazers’ Willow Run 
assembly plant. Schedules were re- 
sumed Wednesday. 

38. Volume production was re- 


sumed at Hudson following 
settlement of a dispute with 
company foremen. Hudson 


agreed tv write a recognition 
agreement with the foremen, but 
won its fight against dealing with 
the Foremen’s Assn. of America. 

4. Ford reported that the average 
monthly turnover rate of hourly 
personnel declined 37 percent at 
the Rouge plant last year. 

5. Norman Matthews, the UAW’s 
national Chrysler director, called 
a mid-February meeting of Chrys- 
ler local union chiefs to map 1948 
wage-scale demands. 

6. George Burt, the UAW’s Cana- 


dian director, said a wage increase 
of “substantial proportions” will be 
demanded of the dominion’s auto 
industry this year. The _ exact 
amount is still being determined, 
he said. 

* * + 


HALLENGE of the General 

Motors group-insurance pro- 
gram was interpreted as a UAW 
maneuver to extend the list of 
issues subject to the “give-and- 
take” of labor-management nego- 
tiations. 

The union’s executive board has 
already drafted a set of demands 
calling for a 25-cent-an-hour flat 
raise, a 5-cent-an-hour health in- 
surance program, longer vacations 
and a guaranteed 40-hour work 
week. 

The group-insurance dispute, 
may also be of publicity value 
to the union. It is recalled that 
two years ago, during the first 
postwar wage drive and strike, 
the UAW obtained an unfair- 
practices complaint citing GM 
for refusing to bargain in good 
faith. 

Trial hearings were held in De- 
troit, and the union won a sizable 
quantity of free newspaper space 
for its demand to “get a look at 
GM’s books.” But the proceedings 
were abandoned with the settle- 
ment of the strike in March, 1946. 


* * * 


HE UNION’S new complaint 

accuses GM of usurping col- 
lective bargaining functions of the 
UAW in putting group insurance 
into effect. The corporation also is 
“coercing and intimidating” em- 
ployes into signing up for the plan, 
the complaint states. 


In so doing, the UAW contends, 
General Motors is violating pro- 
visions of the National Labor Re- 
lations Act, which is now a part 
of the Labor-Management Rela- 
tions Act. 

The UAW said that since Nov- 
ember, 1945, it has sought through 
collective bargaining to provide 
such insurance for GM’s 225,000 
hourly-rated workers. 





| 


Net Profit Rate 
Of Manufacturers 
Dips to 614 Pet. 


WASHINGTON. — The net-profit 
rate of all U. S. manufacturing 


|corporations dropped one cent per 


dollar of sales between the first 
and third quarters of 1947, govern- 
ment agencies reported last week. 

The Federal Trade Commission 
and Securities & Exchange Com- 
mission said that manufacturers 
earned 6.5 cents after taxes on 
each dollar of sales in the third 
quarter, compared to 7.5 cents in 
the first quarter and 6.8 cents in 
the second quarter. : 

Economic experts regard the 
ratio of profits to sales as a bet- 
ter barometer of current condi- 
tions than comparison of profits to 
investments, which is used in most 
labor-union analyses. Sales reflect 
existing inflated dollar values, it 
is pointed out, while investments 
are in large part based on ex- 
penditures made before the war 
when dollar values were lower. 

The government agencies esti- 
mated that sales for all manufac- 
turing corporations in the third 
quarter amounted to 36.3 billion 
dollars, with income after taxes 
totaling 2.4 billion dollars. 

In the second quarter sales were 
36.9 billions and income, 2.5 billions. 
The first three months of the year 
showed sales of 35.4 billions and 
income of 2.7 billions. 





Eccles Demoted 
As FRB Chief, 
McCabe Named 


WASHINGTON.—President Tru- 
man demoted Marriner S. Eccles 
from chairman to vice-chairman of 
the Federal Reserve Board of Gov- 
ernors last week and nominated 
Thomas B. McCabe, president of 
Scott Paper Co., to head the board. 

Eccles, a New Dealer, has been 
chairman of the Federal Reserve 
Board for 12 years and has lately 
been in sharp disagreement with 
U. S. Treasury officials over meth- 
ods of controlling inflation. 

The latest source of controversy 
centered about Eccles’ proposal to 
limit bank credit by the creation 
of secondary bank reserves, in ad- 
dition to those now required by 
law. 

Eccles’ successor, McCabe, is fa- 
miliar with federal banks, having 
been a director of the Philadelphia 
bank since 1938 and its chairman 
since 1939. 


Browning Suffers 
Heart Attack 


MIAMI BEACH, Fla.—Albert J. 
Browning, 48, vice-president in 
charge of purchases of Ford Motor 
Co, was stricken last week with a 
heart attack while on a vacation 
aboard the yacht Panda at Cat 
Cay, in the Bahamas. 

Browning’s condition was _ rep- 
orted as serious and he was moved 
to Miami in a chartered plane at 
the suggestion of his physician. 





PHOTO SHOWS NEW “controlled frequency’’ engine mounts installed on all 1948 
model Buicks. These mounts, stemming from extensive research by Buick engineers, 
are designed so that the frequency of the engine on its mounting does not get ‘‘in tune”’ 
with other vibrations whether they are induced by the engine or by road irregularities. 
The result of the new three-point Buick engine mounting is to shield car occupants 
against tiring pulsations, cut road noise, make engine sensation almost imperceptible, 


the company states, 
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AUTOMOBILE 
SEAT COVERS 


AIRCRAFT 
UPHOLSTERY 


FURNITURE 
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[STOM COATING 


HANDBAGS 


JOB ENGINEERED FOR YOUR INDUSTRY’S NEEDS + TAILORED TO YOUR SPECIFIC REQUIREMENTS 


tink Gb Amewican foe Cidltin Coating 


Custom Coating! Coating to best fit the fabric to your from a standard and limited line. Give American your job 


industry's needs. Custom Coating to produce just the right requirements, and the coated fabric will be job-engineered, 


color, the best texture, the working and i iti P : 
9 wearing qualities tailor-made for your specific needs. 


that increase the value and consumer acceptance of your 
finished products—designed for you, according to your | Custom Coating is American's newest addition to a family 


specifications. 


It is no longer necessary for you to select a coated fabric needs of modern industry. 


of finer finishes. This is American's answer to the multiple 


VANITY CASES 


In one of the nation's most modern and completely equipped coating plants, your coating is produced 
under the most rigid and exacting supervision. Actual wearing conditions are simulated and studied in 
American's test laboratories, actually a miniature coating plant_in itself. 












22% ae mes “Pate a as 
We urge you to consult us on your coating needs for now or the future. Our -. ak 
technical department will design the exact coating you need. Write, wire or - ; 


re 
call today. a * 


AMALGAM snssase: a 







M E M P H ! s ° T E N N E S S E 
Bleaching, Sanforizing, Water Repellent, Zelan, Mercerizing, De Plant and Home Office: FINISHING co. 
finized Shrinkage Control, Coating, Dyeing, Finishing, Cottons, Memphis, Tennessee. New York Representative, 320 Broadway. MEMPHIS, TENN 

” le 


Rayons, Rayon Mixtures, Printing, Napping. Phone BEekman 3-6242. 


EEG EDY 
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Merger Rumors Again 


Nash-Packard Tieup Talk Still Going Strong, 
But There’s No Confirmation 


CHICAGO.—Rumors of a Nash- 
Kelvinator merger with Packard 
remained afloat Thursday in the 
absence of statements of outright 
disavowal from either company. 


By the end of a week of fairly 
confusing developments, Packard 
and Nash public relations men 
had succeeded in subduing the 
rumors, but not entirely squelch- 
ing them. 

A Packard spokesman’s last word 
on the subject was: 

“I cannot deny or affirm any- 
thing because I have heard noth- 
ing to deny or affirm. I cannot 
even say ‘no comment’ because I 
have heard nothing to say ‘no com- 
ment’ about.” 


The last reported utterance of a 
Nash spokesman was: 


“No comment. I can’t deny or 
affirm anything.” 

Talk of a Nash-Packard wed- 
ding cropped up like wildfire 
among NADA convention delegates 
early in the week following the 
Jan. 25 radio broadcast of Walter 
Winchell. 


Winchell reported to his nation- 
wide audience, as follows: 

“I now can confirm my exclu- 
sive prediction of four weeks ago 
that Nash-Kelvinator and Pack- 


Obituaries 


M. B. Hatch Dies at 71; 


Pioneer Buffalo Dealer 

BUFFALO.—Mason B. Hatch, 71, 
one of Buffalo’s pioneer dealers, 
died Jan. 16 at a local hospital 
after a brief illness. 

He had held offices in numerous 
dealerships and in the Buffalo Au- 
tomotive Trades Assn. For many 
years he was active in the promo- 
tion and direction of annual auto- 
mobile shows. 

Mr. Hatch retired from the auto- 
mobile business 10 years ago. He 
founded Mason B. Hatch, Inc. 
(Chalmers) in 1912. In 1931 he was 
named president of Overland- 
Knight Co., Inc., and in 1932 form- 
ed Hatch, McKay Nash Corp. 


* * * 





Mary Shanks Dies in Va.; 


First Woman Dealer 

SALEM, Va.—Mary Lewis Shanks, 
believed to be the nation’s first 
woman distributor of automobiles, 
died Jan. 22 at the home of her 
sister here. She was a retired ex- 
ecutive of General Motors. 

Miss Shanks organized an auto 
distributorship in 1911. She joined 
GM in 1917, serving successively as 
director of distribution, head of 
the trade analysis and record divi- 
sion and supervising assistant in 
the personnel department of GM’s 
export division. She retired in 1944. 

* + + 
Joseph H. Neely 

BALTIMORE.—Joseph H. Neely, 89, | 
pioneer Baltimore auto dealer and business 
executive, died here at his home following | 
an extended iliness. He was one of two 
fo&nders of a carriage business 66 years | 
ago which ultimately developed into an 
automotive firm in 1908. 

+ + * 
George E. Williams 

WOODWARD, Okla. — George E. Wil- 
liams, 45, auto dealer here, died Jan. 14. 

7 . > 
Melvin A. N 

SENECA FALLS, N. Y.—Melvin A 
Nearpass, 68, retired automobile dealer, 
died Jan. 13 at his home here following a 
long illness. 





* . * 


Herman J. Seiling 
PETERSBURG, Ill.—Herman J. Seiling, 
56, local Oldsmobile-Chevrolet dealer, died 
in a Springfield hospital following injuries 
sustained Jan. 1 in an automobile accident 
* * * 


Rollie Turner 
INDIANAPOLIS. — Rollie Turner, 51, 
vice-president in charge of sales for Willys 
of Indiana, Inc., died Jan. 17 in his home 
after a 10-week illness. He had served with 
the automobile company for three years. 

* * * 


Pierce Stambaugh 

SPRING GROVE, Pa. — Pierce Stam- 
baugh, 88, died here in the York hospital 
Jan. 20. He was the founder of P. Stam- 
baugh & Sons, one of the early Ford 
dealers in this section. He later sold the 
ene to Carl Beasley, present Ford 
ealer. 





John K. Fitzgerald 
DETROIT.—John K. Fitzgerald, sales 
and advertising manager of the press divi- 
sion of Lima-Hamilton Corp., Lima, 0., 
died in Ford hospital here Jan. 19 follow- 
ing a heart attack. 


ard will merge. Wall Street in- 
siders will tell you... .” 

The report emerged from the 
Broadway gossip stage Monday 
when Karl M. Greiner, Packard 
general sales manager, was asked 
for comment at a press conference 
here. 

Greiner said the rumors were ap- 
parently based on the recent ex- 
change of technical information be- 
tween Nash and Packard. The for- 
mer’s engineers examined Packard 
techniques for producing automatic 
transmissions, while Packard men 
observed Nash methods for building 
“unitized stee! frames,” he said. 


The Packard sales manager then 
was asked about the advantages 
of corporate mergers in general. He 
mentioned several advantages, 
without saying anything specific 
about the Nash-Packard rumor. 


A Chicago wire service report- 
er, by dubious slanting of these 
quotes, had her bureau dispatch 
a story attributing “confirma- 
tion” of Winchell’s report to 





K-F Negotiating 


THE IMPORTANCE OF PARTS and accessories sales to the success of every dealer 
was stressed at the 10-day meeting of Lincoln-Mercury parts and accessories managers, 
from 21 districts throughout the country, in Detroit recently. E. A. Erickson, parts and 
accessories manager, presided at the conference assisted by R. B. Boardman and C. J. 
Billig. Parts depots, sales analysis, parts distribution and stock reports, packaging, 
inventory, incentive plan, and various new accessorics were discussed at the daily ses- 


sions. 


Included in the group of district managers attending the Detroit conference 


were: C. E. Gradwohl, Buffalo; S. R. Gribb, Chester, Pa.; R. Whitney, Chicago; 8S. B. 
Cordrey jr., Cincinnati; W. C. Ingraham, Cleveland; F. R. Hodges, Dallas; D. A. Kuhn, 
Dearborn; W. A. Litle, Denver; M. E. Withers jr., Des Moines; W. G. Robinson, Jack- 
sonville, Fla.; C. B. Owens, Kansas City; J. 0. Van, Los Angeles; J. A. Hester, Mem- 
phis; C. H. Tanis, New York; E. J. Bott, Pittsburgh; C. D. Hopkins, Richmond, Calif. ; 
4d. W. Lancaster, St. Louis; E. R. Ratcliffe, Seattle; G. W. Allen, Somerville, Mass.; 
P. B. Gulstrand, Twin Cities, and H. J. Gallagher, Washington. 





Greiner. The Milwaukee Sentinel 
of Jan. 26 gave the story a prom- 
inent front-page display. 

The Milwaukee bureau of another | 
wire service promptly contacted 
officials at the main assembly plant 
of Nash at Kenosha, Wis. Its re- 
port, sent Tuesday afternoon, quot- 
ed a Nash spokesman as issuing a 
statement to the effect that Pack- 
ard and Nash “have conducted no 
negotiations towards a merger.” 

The following day, Packard and 


The 1948 REO line blankets the 


trucking field. 
from 12,000 


Basic 
Ibs. 


models 


G.V.W. to 


heavy-duty models up to 76,000 


Ibs. 


G.V.W. Extensive 


variety 


of special service combinations. 


Shown: C-21T, 


tractor-trailer; 


G.V.W., 20,000-32,000 Ibs. 


it’s rugged! It’s right! It’s 
REO! Choice of axles, in- 
cluding two-speed with 
factory-equipped, vacuum 
shift control and two-speed 
speedometer-adapter. 





In the process of tracking down 
all this, Automotive News learned 
that -Packard has held merger 
discussions with both Hudson 
and Kaiser-Frazer. A Hudson di- 
rector blocked that affiliation, 
and a Packard director vetoed 
the K-F proposal, it was dis- 
closed. 


Nash spokesmen at the NADA con- 
| vention and in Detroit issued the 
| cormmentary given above. 


But while publicity men strug- 


? 


BS 


it tox see 


Room—plenty of it! Driver 
comfort and safety are top 
consideration at REO. 


SeAAAAAEAae 


Engine Plant Sale 


From Continental 


BOSTON.—Kaiser-Frazer is con- 
ducting xegotiations with Continen- 
tal Motors Corp. for the purchase 
of Continental’s Detroit plant some 
time this spring, Joseph W. Frazer, 
K-F president, revealed here last 
week. He did not mention any 
price. 

Expecting to get most of the en- 
gines for its planned production of 
1,500 automobiles daily, K-F had 
already announced that it would 
spend $2,500,000 improving the 
plant, which it now operates under 
a lease. 

Frazer said that K-F would con- 
tinue to buy additional engines 
from Continental’s engine plant in 
Muskegon, Mich. About prices, he 
said K-F was struggling to hold 
its present level, but that every- 
thing the company buys is costing 
more. 


gled for words, the Nash-Packard 
merger rumor was still undenied 
and afloat as of Thursday. 





Check REO “More-Load” design before 


od 


St. 
as 








y 
> 
ile 
tal 


is con- 
yntinen- 
urchase 
nt some 
Frazer, 
sre last 
on any 


the en- 
ction of 
-F had 
- would 
ng the 
ss under 


ald con- 
engines 
plant in 
ices, he 
to hold 
. every- 
costing 


Packard 
indenied 





Willys-Overland i 


Promotes Wieland | 


‘TOLEDO.— Arthur J. Wieland | 
has been elected to the new post of | 
executive vice-president of Willys- 
Overland Motors, 
making him op- 
erating executive 
under President 
James D. Moon- 
ey, who made the 
announcement 
last week. 

Wieland has 
been vice-presi- 
dent in charge of 
distribution since 
May, 1946, when 
he came to Wil- 
lys-Overland from General Motors. 
Under Wieland’s direction, Mooney 
said, Willys-Overland domestic 
sales organization has grown to 100 
distributors and 2,500 dealers, while 
the foreign representatives have 
grown to 150 distributors and 1,200 
dealers. 





A. J. Wieland 


Turnock Motors 


Turnock Motors, 211 W. Monroe 
St., South Bend, has been appointed 
as a Crosley auto and truck dealer. 
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All-time Highs Confirmed... 


3,000,000 More Units 
On Roads During °47 








ie 


FORD DISTRI MANAGERS in the Western region met with Arthur S. Hatch, 
regional manager, his staff recently at Los Angeles, for a three-day conference to 
discuss plans for 1948. Seated left to right: R. T. Newlin, regional stock control manager, 
Richmond; Verne Jones, regional business management manager, Richmond; Wally 
Anderson, regional truck and fleet manager, Richmond; A. M. Bowslaugh, representative 
parts and accessories, Long Beach; Bill Corwin, parts and accessories manager, Long 
Beach; Walter J. Cooper, assistant regional manager; Hatch, W. C. Patterson, district 
manager, Seattle; Jack Murphy, district manager, Denver; Henry Reiser, district 
manager, Salt Lake City; Charlie Grant, assistant district manager, Long Beach; 
Martin Brenden, stenographer, Long Beach; Jim King, recently appointed district 
manager, Long Beach. Standing are Jim Stratton, service representative, Dearborn; 
John Weld, regional public relations director; J. T. Cavnar, regional parts and acces- 
sories manager; Leonard Mikules, assistant public relations director, Western region; 
L. H. Latz, district manager, Richmond; Harry Monroe, service manager, Long Beach; 
Ivor de Kirby, manager regional administrative department, Richmond. 





Caught on Third lier in the night in robberies of 
two other auto conéerns, Koster- 
LOUISVILLE, Ky.—Four armed/swope Motors (Hudson) and Tri- 
men were captured by Louisville} City Oldsmobile Co. 
police last week when they en- eat) 
deavored to enter Falls City Pon- Adrian Cahn Motor Co., Inc., Orange, 
tiac Co. here. The sum of $1,500 Tex., has been incorporated listing $25.000 
was found on the men, money | authorized capital stock by Adrian H. and 
which police said was taken ear-' Constance C. Cahn and A. V. Cooper. 


DETROIT. Two million more 
passenger cars and 900,000 more 
trucks were registered in 1947 than 
in 1946, R. L. Polk & Co., auto- 
motive statistical agency reported 
last week. 


A total of 27,521,395 passenger 
cars were licensed as of July 1, 
1947, as compared with 25,142,527 
in 1946, Polk stated. This repre- 
sents an increase of 9.46 percent 
over 1946. 

In commercial vehicles, Polk said 
5,932,381 units were registered in 
the various states in 1947, as com- 
pared with 5,067,065 in 1946. This 
represents an increase of 17.08 per- 
cent and brings both truck and 
passenger car registrations of cars 
on the road to a new all-time high, 

according to the agency. 


In all, 33,453,776 passenger cars 
and trucks are now on the nation’s 
highways, the Polk motor statisti- 





baby, the boss and me! 


t€@@URE THING, we've got a new baby ... she’s mine— 
and the boss’s, too. She’s a beauty ... tough and 
rugged . .. she’s a new REO! 


“This new REO is all truck—from the rivets in her 
massive frame to the cab top. You'll look twice when 
you see her. 


“Now suppose you were wheeling this new REO. You'd 
go for the comfortable cab. Room to spread out . . . the 
seat cushions you like a sofa. Sweet running, easy to handle 
in traffic or on the highway . . . REO tops them all. 
And the best way to find out why is to stop down to 
your REO dealer and see. 





“Talk about safety! You can really see from a REO 
t cab. And brakes! Oh, brother—344 sq. inches of braking 
surface. Power? All you would expect from the famous 
REO Gold Crown engine. Every REO has power to spare.” 


Where does the boss come in? 


“REO’s ‘More-Load’ design is 
right down the boss’s alley. Inches 
are cut off the wheelbase. You 
handle full payload with a 
more compact unit. Mighty 
important these days—and oper- 
ators know it. 


“As for me, ‘More-Load’ ends 
a million headaches. Shorter 
wheelbase means shorter turning 
radius. Time and trouble saved in close quarters. ‘More- 
Load’ improves weight distribution for sure control and 
smooth stops. 





“Remember, too, that at the A.T.A. National Truck 
Roadeo drivers who placed first and second in all three 


« events chose REO. The easy maneuverability you get 


with REO really pays off!” 





_ you order any truck 








A honey for the service department 
“The service gang cheers when a REO rolls into the 
shop. The cowl-hinged REO hood gives them the most 
accessible engine on the road. 

“The men who designed and built this REO—and the 
other REO models—didn’t forget the service man for a 
minute. And when you combine rugged basic construc- 


tion with hours saved in service time, it’s like dollars 
in the bank.” 


REO in your trucking picture 
There’s a whale of a difference between heavy, inter- 
state hauling and in-city work—but there’s a REO for 
every trucking job. 
REO knows your job may differ widely from the next 
operator’s. So, you select your REO from a wide range 
of tractor and truck chassis . . . with multiple choices of 
engines, wheelbases and cab-to-axle dimensions. 


When you deal with REO, you do business with truck 
specialists. And every REO outlet—dealer, distributor or 
factory branch—gives you complete service. Stop or write 
for specifications of the new 1948 REO models. Then, 
check REO “More-Load” design before you order any 
truck. REO MOTORS, INC., Lansing 20, Michigan. 





REO's exclusive “More-Load” 
design gives more payload 
per inch of wheelbase. Better 
weight distribution, less tire 
wear, easier handling with 





ce 


Watch for REO on the high- 
way. Front-end styling is 
the handsomest in the indus- 
try. They’re beauties to own, 
to drive. Check REO “More- 
Load” design before you buy! 


shorter turning radius. 


TRUCKS AND BUSES 





cal division reported. 

The Public Roads Administra- 
tion has estimated that as of Dec. 
31, 1947, there were 37,037,000 ve- 
hicles in use in the nation, in- 
cluding 30,545,000 cars and 6,492,000 
trucks. 


Production of approximately 2,- 
400,000 units in the second half 
accounts for the major portion 
of the difference between the 
Polk and PRA totals. The gov- 
ernment estimate also includes 
tractors and several hundred 
thousand unlicensed government- 
operated vehicles, which are not 
listed in state records. 


Polk said that every state show- 
ed substantial gains in passenger- 
car registrations in 1947 over 1946, 
with Arizona, District of Colum- 
bia, New Mexico, Virginia and 
Wyoming shewing the most in- 
creases. Connecticut, Delaware and 
Maryland showed the least in- 
creases. 


In the truck field every state 
with the exception of Delaware 
showed an increase in truck regis- 
trations. Leading state was South 
Carolina, where more than 32 per- 
cent more trucks were registered 
than a year ago. 


Southern and agricultural states 
particularly showed big gains, 
while industrial states likewise had 
big increases. States which had 
more than a 20 percent gain in- 
cluded Alabama, California, Dis- 
trict of Columbia, Georgia, Maine, 
Maryland, Michigan, Mississippi, 
Nebraska, New Mexico, North 
Carolina, Oregon, South Carolina, 
South Dakota, Tennessee, Vermont, 
Virginia and West Virginia. 


Portland Dealers 


Name Alexander 


PORTLAND, Ore.—Alton H. 
Alexander was elected president of 
the Automobile Dealers Assn. of 
Portland at the annual meeting 
last week. He succeeds Hal Hill- 
man. 

Roy O. Burnett was named vice- 
president and Warren W. Braley 
was reelected secretary-treasurer. 
James H. Cassell is executive sec- 
retary. 

The new directors are Arthur L. 
Fields, Hillman, C. H. Lyons, Hom- 
er R. Marks, H. W. Roberts, Catlin 
Wolfard and M. A. Wurzweiler. 


Outstanding 
Mann (Pontiac) Honored 
In Iowa City 


IOWA CITY, Ia.—Russell F. 
Mann, 31, owner of Mann Auto 
Market (Pontiac), has been named 
Iowa City’s “outstanding young 
man of 1947.” 

Mann was given the distinguish- 
ed service award with key for ex- 
emplary service at the junior 
chamber of commerce annual 
award banquet. Mann was selected 
by a committee of five leading 
citizens not connected with the 
chamber. 

Mann served as an Army major 
in World War II. 





N. Y. Finance Firms Hit 


For High Rate Charges 


NEW YORK.—Testimony as- 
serting that interest rates of 
more than 34 percent have been 
charged by some finance com- 
panies on time purchases of au- 
tomobiles was given at a public 
hearing conducted here last 
week py the joint state legisla- 
tive committee on installment 
financing. 

Louis Forer, certified public 
accountant for the committee, 
said that “effective rates of in- 
terest” ranged as much as 291.1 
percent where contracts were 
closed by prepayment. The com- 
mittee, headed by Senator J. 
Raymond McGovern of New 
Rochelle, is scheduled to report 
its findings and recommenda- 
tions to the current session of 
the state legislature. 
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Cadillac Preview 
For Distributors 


Due Wednesday 


DETROIT.—The completely new 
1948 Cadillac line will be revealed 
for the first time Feb. 4 to the 
press and Cadillac’s national dis- 
tributor organization at Masonic 
Temple here, D. E. Ahrens, general 
sales manager, has announced, On 
Feb. 5 a similar meeting will be 
held here for Detroit district 
dealers. 

Following the Detroit meetings, 
a Cadillac executive group will con- 
duct similar meetings in Chicago, 
Buffalo, Boston, New York, Phila- 
delphia, Atlanta, Fort Worth, St. 
Louis, Los Angeles, San Francisco 
and Portland, Ore. 


Besides Ahrens, the touring group 
will include John F. Gordon, gen- 
eral manager; C. W. Schooley, mer- 
chandisinz manager; C. E. McGin- 
nis, assistant merchandising man- 
ager; R. L. Newton and E. F. Up- 
son, assistant general sales man- 
agers; C. V. Crockett, sectional en- 
gineer: G. W. Otto, parts and serv- 
ice manager, and Frank Skinner 
of Cadillac’s advertising agency 
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WALTER 0. (SPIKE) BRIGGS JR., left, executive vice-president and treasurer of 
Briggs Mfg., receives the Detroit junior board of commerce distinguished service award 
for 1947 from Lee Joslyn jr. 


Dobson Gets Nash Plaque been appointed dealer for Ferguson 
Dobson Motors (Nash), 605 E. implements and parts. 
Main St., Visalia, Calif. has been eat wm oe 
awarded the Nash 10-point award. Delaware Firm Burns 
Saae ) os WILMINGTON, Del.—Delaware 


Motor Sales Co., 1209 Lincoln St., 
Ferguson Dealer Named was damaged by fire to the extent 
Motor Acre, located at 210 S. 


of $30,000. Sparks from an acety- 
Tennessee St., Cartersville, Ga., has! lene torch were blamed. 














White-Collars ‘Gripe’ 


Ford Addresses Personal Appeal to Supervisors 
After Poll of Salaried Workers 


DEARBORN.—Criticisms ex- 
pressed in a poll of Rouge plant 
salaried workers have given rise 
to new efforts by Ford Motor Co. 
to improve relations with the 
white-collar force. 

Results of the poll and plans for 
policy improvements were made 
known in last week’s issue of 
Rouge News, a company house or- 
gan for employes of the plant. 

Among the chief “gripes” aired 
in the poll, which was conducted 
by the Elmo Roper agency among 
more than 3,000 anonymous sal- 
aried employes, were: 

Poor chance for advancement; 
comparatively low economic ben- 
efits; inadequate office space; 
treatment as payroll numbers 
rather than human beings, and 
doubtful job security. 

Despite these complaints, Rouge 
News reported, 68 percent of the 
white collars and foremen polled 
said Ford was an above-average 
company to work for and three 
out of four said the company was 





shifting | 





“ADVENTURES OF CHRISTOPHER WELLS” —DE SOTO-PLYMOUTH DEALER PROGRAM— EVERY SUNDAY NIGHT OVER ALL COLUMBIA STATIONS 


now a better place at which to 
work than five years ago. 

As an aftermath of the poll, the 
publication said, President Henry 
Ford II delivered a personal mes- 
sage to supervisory personnel on 
proposed improvements in condi- 
tions. 

“We have made some progress 
in the past number of years,” Ford 
told management meetings, “but 
we haven’t done nearly as good a 
job as we are going to do. 

“The policy committee has a 
tremendous obligation. But the 
policy committee can’t do a thing 
if you men who represent top 
supervision are not in accord 
with the program.” 

Ford declared that the major 
criticisms made in the survey “are 
things that we members of the pol- 
icy committee can’t do much 
about.” 

“It certainly isn’t the policy of 
the Ford Motor Co. to fire people 
unjustly, or to promote them be- 
cause they are good politicians or 
to treat them just as a number on 
a payroll,” he told the supervisors. 
“These three things are something 
that you men and the men who 
work for you must do something 


| about on your own.” 








Rouge News noted that while 82 
percent of those polled said that 
top management was fair in all its 
business activities, 72 percent 
maintained that policy committee 
members were unaware of many 
things going on at lower levels. 

Steps taken since last September 
in the policy improvement pro- 
gram were cited by Ford, as fol- 
lows: 

“Abolition of the smoking ban; 
improved overtime pay policy; 
liberalized vacation policy; sal- 
aried employe history record sys- 
tem to assist in intra-company 
promotions, and regular annual 
review of white-collar records to 
provide a uniform system of 
merit and promotional salary in- 
creases. 

White-collar workers polled list- 
ed an improved pension program 
as their major desire in the field 
of economic benefits Other im- 
provements suggested were a dis- 
count and priority system on new 
Ford cars and an improved vaca- 
tion plan. 

Sixty-eight percent of those sur- 
veyed said they would come to 
work at Ford if they were starting 
their employment careers all over 
again. 


K-F Delays Sale 
Of Stock, Lists 
$19 Million Net 


PHILADELPHIA. Kaiser- 
Frazer has postponed the proposed 
sale of 1,500,000 common shares 
which it had registered with the 
Securities & Exchange Commission, 
it was announced last week. 

The sale was to have provided 
funds for the company’s projected 
expansion program, the company 
said in its original announcement 
statement. 

At the same time, at Willow 
Run, K-F announced that unaudi- 
ted information for the fiscal 
quarter ended Dec. 31, indicated 
gross sales for the quarter of $101,- 
999,563 and net profit for the same 
period of $13,415,861. 

For 1947, the report states, gross 
sales were $260,975,279 and net 
profit was $19,505,131. 

The company stated that the 
information for the quarter and 
year ended Dec. 31, reflects various 
substantial year-end adjustments. 


Carroll Heads Up Assn. 


Of Northern Ind. Dealers 


SOUTH BEND.—William Carroll 
Crown Point, Ind., has been elected 
president of the Northern Indiana 
Automobile Dealers Assn. 

Other officers elected to serve the 
association include: George H 
Goodall, LaPorte, vice-president: 
Harold C. Kale, LaPorte, secretary 
and Roy E. Arnold, treasurer. Di- 
rectors are M. B. Wilson, Guy Rug- 
gles, Paul Heuring, Carl Coffin 
John Cochrane and Frank Felder. 
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New Spark Plug 
Announced by 
Auto-Lite 


TOLEDO.—The many benefits 
which can be obtained through a 
wider than standard spark gap set- 
ting are well known to the auto- 


ADVERTISEMENT 


the rate of spark gap increase due | gaps help eliminate occasional 
to electrode erosion has been such | missing. 


that the desired wide setting has | REDUCES MISFIRING due to 
not been generally used. | lean spots in carburetion. 


Auto-Lite, working with leading) ASSISTS IN BURNING OF 
|car and truck manufacturers, has| ,.REANER MIXTURES for im- 
Ignition Engineered a built- in | proved engine economy at idle and 
10,000 Ohm Resistor which reduces | throughout the speed range. 

electrode erosion so that Auto-Lite | REDUCES RING AND CYLIN- 


Spark Plugs can now be given} : 
this wider gap setting desirable for DER WEAR when lubrication is 
|} washed away by gasoline not 


improved operation and economy. | burned as a result of occasional 
Here’s What It Does | misses. 
PROMOTES SMOOTHER INCREASES ELECTRODE LIFE 


SUPPRESSES SPARK PLUG| 


INTERFERENCE with radio, 


11 


near future, so definite are the 
improvements _ this development 


radio-telephone, radar and televi-| makes in radio suppression as well 


sion reception within 35 mv/m| 


from 540 ke to 150 me. at 50 ft. 


Advantages Expected to Affect 
Entire Industry 


The many advantages of the new 
Auto-Lite Resistor Spark Plug 


with built-in Resistor have been| 
|demonstrated in tests by Auto- 


Lite Ignition Engineers in coop- 
eration with major automotive 
manufacturers. Widespread appli- 


motive industry. Up to this time 

















INCE most spark plugs look alike, it's hard to tell 

which is best fram outside appearance — just as it's 
difficult to tell which of the pictures above is really 
Dorothy Lamour. To make sure you get the best, ask for 
Auto-Lite Spark Plugs —they're ignition engineered. This 
means they're designed by the same engineers who 
design the entire electrical life-line for many of America’s 
finest cars— from battery to coil to distributor to spark plug. 


Toronto, Ontarie 


Listen te Auto-Lite'’s outstanding radio program, YOUR THURSDAY WIGHT MEETING starring Dick Waymes, Gordon Jenkins’ Orchestra. Thursday 9:00 P. M., E. T. CBS. 


IDLING, because the wider spark | up to 200% and more. 


THE ELECTRIC AUTO-LITE COMPANY 





Which is really Dorothy Lamour ? / 





Spark plugs also look alike, but 


AUTO-LITE SPARK PLUGS 


Score yourself 100% if you picked the girl at the right 
as the real Dorothy Lamour, beautiful and talented actress 
starring now in Paramount's thrilling new hit “Road 
to Rio.” At left is Mrs. Blanche Karlan, housewife of 
Brooklyn, N. Y., who looks so much like Miss Lamour that 
strangers frequently ask for her autograph on the street. 

You'll be 100% right, too, if you switch to Auto-Lite 
Spark Plugs, equipment on many leading makes of cars. 


Toledo 1, Ohio 


cations may be expected in _the/| will continue to be 


A. 
















as in engine performance and 
economy. 

A complete line of Auto-Lite 
Resistor Spark Plugs with the 
built-in Resistor will soon be avail- 
able for original equipment and 
for replacement on popular makes 
of cars, trucks and tractors. The 
regular line of ignition engineered 
Auto-Lite Spark Plugs, which has 
won such an enviable reputation 
for dependability of performance, 
will continue to be manufactured. 


“- 


air TARRING 1 
ARAMO OUNT p Pawveriny 


®OAP 72 Ro" 


(: See Geiser below) 


~ 


MONEY CANNOT BUY A 
BETTER SPARK PLuc 
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COD BR SIS ie AO A ID Ag Ee 


“The Saturday ! 


reaches more of © 
new car prospects ~ 


other magazine | 








@ Recently new car dealers were asked to designate the individuals in 


the community they would like most to have as their customers. These 
people were then questioned on magazine reading preference. And here’s 


the answer: 


61.3% of those most-wanted customers are regular POST readers — 


more than any other magazine, regardless of circulation. 


And when they were asked in which magazine they paid most atten- 
tion to advertising...a far greater percentage named the POST than named 


all other weekly magazines combined! 
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sary to gear the special jobs to the 
rate transmissions are being re- 
ceived. 
It was hoped to schedule about 
50 percent of production with 
Hydra-Matics, but this will re- 
quire better than 500 transmis- 
sions daily and places a good deal 
of pressure on the Detroit Trans- 
mission division of General 





Hydra-Matic Brings 


Pontiac Problems 


By A. H. Allen Olds and Cadillac. 
COMPLICATED JOB of production scheduling has de-| Harry J. Klingler, Pontiac general 


: : manager, has been watching initial 
veloped at Pontiac with assembly of 1948 models, some Of | (ders for 1948 models, particularly 
which will be equipped with Hydra-Matic drive. Changes |those from the division's manu- 
are necessary both in the frame and body floor pan to ac- tecturing aes. = ee 

i issi i iti rtually percen or - 
commodate the automatic transmission, and, in addition, a Wiases tdiiion tin te bellnve, the 
shorter driveshaft. psp 


At special transmission option is going 
i i ure assembly line. to receive a wide response from the 
Oat uk to see a the start, it is/ field. It lists at $150. 
as yet on how a re ey planned to equip me 
will specify the Hydra-Matic option, a large propor- 

it is difficult to work out a schedule tion of the line Dynaflow Costs 
of how many cars to equip with it. 

Beyond that, there is the problem 

of routing the transmissions to the 


assembly point so that the proper 
frame and chassis unit will be there 





tics in order that | price on the Buick Dynaflow trans- 


backlog of trans-| probable figure eT ade wie 

transmission is. And, missions was|run from $200 to $300. mittedly 
Snalty the bodies with the changed built up, starting | the price at the start probably will 
floor ‘pan must be scheduled to A. H. Allen in December, and | be fairly high and at that may not 
meet the right chassis at the right when these are|cover full manufacturing costs, to | unit. 





time to avoid choking up the entire’ used up it will probably be neces- | say nothing of engineering develop- Actually, the Dynaflow drive 


Wlost Americans prefer tO 


start thelr cars 





vee BE you can install Fush-Gutton 


Starting FOP LESS / 


with 


thew -.y-)34 ATAU j 








PREFERRED FOR THE FINEST CARS... 


USED BY TWO OF THE THREE LEADING QUANTITY PRODUCERS! 
The convenience of push-button starting makes it the outstanding choice of most drivers. And 

. the important fact is that you can install it with the Bendix* Drive for less than any other way! 
You get a triple value from this choice. First, you obtain the best proved starter drive in the 
industry. Second, you add an important sales advantage to your cars. And you do all this 
at the lowest possible cost. 


Investigate the advantages of the Bendix Starter Drive. Your inquiries are invited. 


*REG. U. S. PAT. OFFICE 


NO MATTER WHAT TYPE OF STARTING YOU SELECT—YOU CAN 


DO IT BETTER—DO IT FOR LESS WITH BENDIX DRIVE! 


POLE ETAT 





ECLIPSE MACHINE DIVISION of 
ELMIRA, N. Y. 


Detroit Office: 8-212 General Motors Bldg. 





AVIATION CORPORATION 


dealers may be/| missions has been deferred pending | ment costs over the past two or 
sampled. A good | further cost studies. Guesses on the | three years. As  productiion 
creases, costs obviously will 
down, and this factor must be taken 
into consideration in pricing the 





PACKARD’S ZONE OFFICE BULLDING at 503 W. 78th St., Minneapolis, has taken 
on that ‘‘new look,’”’ with special regard to its display salon, parts and accessories 
department, and offices. Since being opened last March, the structure has been com- 
pletely remodeled internally. F. W. Gareiss is zone manager. Territory under his juris- 
diction includes Minnesota, western Wisconsin, northern Iowa, the northern balf of 
with Hydra-Ma-| OFFICIAL announcement of | Wyoming, North and South Dakota. 


has only about half the number 
of individual parts that are used 
in the Hydra-Matic and hence 
probably could be built at lower 
cost, assuming the same level of 
production. 

Incidentally, the price of the 
Hydra-Matic drive has increased 
with increasing production, al- 
though this is explained primarily 
by the upward surge in all material 
and manufacturing costs. In terms 
of 1939 dollars, the Hydra-Matic 
probably is slightly less costly 
than when it was first introduced. 

+ * * 


What ‘Panic’? 


ONE OF THE automotive news 
reporting services worked up quite 
a lather the other day over the im- 
pact of the new Hudson styling on 
the rest of the industry. Seems 
that when other manufacturers saw 
what Hudson had done they were 
thrown into a virtual “panic” and 
rushed pell-mell to scrap all the 
tools and dies they had been work- 
ing on, took out new sheets of 
drawing paper and started all over 
again, according to the new service. 

We are unable to work up suffi- 
cient naivete to swallow this yarn, 
even though about everyone ad- 
mits the new Hudson is a honey. 

These days the competition 

usually knows what you are do- 
ing on new models even before 
a good many in your own organ- 
ization can be informed. The best 
way to find out what one com- 
pany is doing is to go ask its 
competitors. They know. So the 
introduction of the new Hudson, 
while it may have been pleas- 
antly surprising to a large seg- 
ment of the public, can hardly be 
assumed to have been much news 
to other units of the industry. 
‘ The previously mentioned report- 
ing service also noted that intro- 
ductions of 1949 models by several 
manufacturers had to be pushed 
back to the end of the year because 
of this sudden change in plans. 
Introduction dates may have been 
pushed back, but probably because 
of slow progress on tooling and 
not any sudden inspiration to make 
further changes. 





Pa. Car Registry 
Up 8.1 Percent 


HARRISBURG, Pa.— (UTPS) — 
A total of 1,953,654 passenger cars 
were registered in Pennsylvania on 
Dec. 31 in comparison to 1,807,087 
in 1946, an increase of 146,567 cars 
or &.1 percent, it has been reported 
by the bureau of motor vehicles. 
The number of commercial ve- 
hicles registered on Dec. 31 was 
388,945, compared with 345,309 in 
1v4t, an increase of 12.6 percent. 

Total registration of all kinds of 
rotor vehicles was 2,511,627 for 
i947 in comparison to 2,295,933 in 
1946. The number of licensed oper- 
ators also increased from 3,084,655 
tc. 3,213,729. The increase in reve- 
nue for 1947 was $4,227,437, or 11 
percent over the 1946 record. 


Alta Motors 


Alta Motors, Inc., Mooresville, N. 
C., has been organized with cap- 
ital stock of $100,000 to deal in 
automobiles. Principals are W. O. 
Hollingsworth and M. G. Hollings- 
worth, both of Statesville, and E. 
G. Knowles, of Charlotte. 


G. W. Lord, Dorothy Lord and Jesse 
Tedd have incorporated Todd Motor Co., 
Round Rock, Tex., $12,000 authorized 
capital stock. 
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Dealer 


Two Denison (Tex.) Dealers 


Get Civil Service Posts 


Two of the three members of the 
newly-authorized civil service com- 
mission appointed by the Denison 
(Tex.) city council are automobile 
dealers. 

They are W. L. Steakley, owner 


of Steakley Chevrolet Co., and Her- | 


man Middleton, co-owner of Deni- 


son Auto Co. 
+ * +. 


Lindskog and Skelton Win 


Nash 10-Point Awards 


Ray’s Nash Service, Olympia, 
Wash., and Skelton Motors, Che- 


halis, Wash., were honored recently | 


with presentations of Nash 10- 
point plaques. 

Proprietor of the Olympia con- 
cern is Ray Lindskog. W. E. Skel- 
ton is owner of Skelton Motors. 

o * * 


Three Ark. Dealers Expand; 
New El Dorado Firm 


New buildings recently com- 
pleted by Arkansas dealers in- 
clude the $60,000 steel, brick and 
concrete building of J. R. Charles- 
worth Pontiac Co., 
Also listed is the new $40,000 
building of Piggott Motor Co. 
(Ford), Piggott, and the new 
brick building of Fred Hall Stu- 
debaker Co., Harrisburg. 

New automobile dealers in the 
state include the Studebaker firm 
of Green-Mouton Motor Co., El 
Dorado, established by M. T. 
Green and A. W. Mouton. 


. * a 
New Branch in Florida 
Opened by Pontiac Firm 


General Truck & Equipment Co. | 
(Pontiac-GMC), now operating 
branches in Orlando and Miami, 
Fla., has opened another branch, 
this one in Sanford, Fla., accord- 
ing to Robert A. Camp, vice-presi- 
dent. George Touhy will be the 
manager, with Ray Browning as 
service manager and Tommy God- 
bold as parts manager. 


* * * 


Three Additions Are Made 
To Chicago Trade Assn. 


A Tucker factory zone office and 
two new franchised dealers have 
been added to the Chicago Auto- 
mobile Trade Assn. roster. 

The two new franchised dealer 
members are Arrowhead Oldsmo- 
bile Co. and Krause Motor Sales 
(Willys). 

* * * 
DeSoto Dealers in Chicago 
Headed by McCorkle 


The annual election meeting of 
the DeSoto Dealers Assn., Inc., 
Chicago, brought the presidency to 
C. J. McCorkle of McCorkle Mo- 
tors, Inc. 

Elected as vice-president was 
Henry N. Bieker, Hammond, Ind., 
as secretary-treasurer. 

+ * * 


Grismer to Head Up 
L-M Firm in Cleveland 


Frank C. Grismer is back in 
the Cleveland automobile picture, 
returning as head of a company 
which has purchased the busi- 
ness of Trace Motors Inc. (Lin- 
coln-Mercury), 9501 Carnegie Ave. 
The business is now called Gris- 
mer Motors, Inc. 

As the same time, Grismer, for- 
merly of New York and more 
recently associated with Ford 
Metor Co.,. announced that he 
will enlarge the business by ap- 
proximately one-third. The over- 
all transaction is said to repre- 
sent an expenditure of more than 
$600,000. 


* * * 


Gary (Ind.) Dealers Elect 
Heeter to Succeed Dorman 


Arnold E. Heeter (Studebaker), 
has been elected president of the 


Gary (Ind.) Automotive Trade 
Assn. He _ succeeds William G. 
Dorman. 


John Bryson Named 


Savannah Lincoln-Mercury, Inc., 
Savannah, Ga., announces the ap- 
pointment of John W. Bryson as 
sales manager of the Lincoln divi- 
sion. Bryson grew up in the auto- 


Springdale. | 





+ Doings 





mobile business. A native of Savan- 
nah, he in due course became a 
member of his father’s firm, T. A. 
Bryson & Sons, which until the 
time of its closing, was the oldest 
dealer of automobiles in Georgia. 

+ + * 


Wenger Heads Service 


Joe Hughes, president of Hughes 
Motor Mart, Ine. (DeSoto-Plym- 
outh), Cambridge and Somerville, 
Mass., announces the appointment 
of Edward J. Wenger as general 
service manager of the Cambridge 
operation. 

* + * 
Lake Park Motors 

Lake Park Motors, 2239 N. Pros- 
pect Ave., Milwaukee, has pur- 
chased property valued at $130,000. 


* * + 


Lewis Motor Co. 


Lewis Motor Co., St. Charles, St. 
Louis county, Mo., has been incor- 
porated by D. G. Lewis, W. J. 
Thompson and C. S. Tuttle. The 








[i Kelsey-Hayes’ Lathan 
Vacuum Reserve Tanks 
for trailer power brakes 
are most dependable. 










Wheels—Hub and Drum Assemblies—Brakes—"Vacdraulic” Brake Power Units—for Passenger Cars, Trucks, 
Buses—made by Kelsey-Hayes’' 4 Michigan Plants and Windsor-Canada Plant « 
“Lathan" Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 
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MORE THAN 20,000 PERSONS inspected the new Fred 8. Sidles Motors, Inc. (Buick), 
building at 1400 Q St., Lincoln, Neb. The structure, started in 1945, embodies all the 
latest features in sales and service. Fred S. Sidles is president and Harold Galloway, 
general manager. The dealership succeeds the Nebraska Buick Automobile Co., which 
began in 1905. Harry E. Sidles, father of the present president, and Charles Stuart sr. 
founded the parent firm. Vice-President Walter W. White heads the new-car sales, M. 


F. Edwards directs used-car sales, 


Ralph Abbott is service manager. 





company will start business with|the past five years has been assis- 


$14,000 capital. 
* * * 
Andrews-Hanna 
W. T. Hanna has been named 
general manager of Andrews- 
Hanna, Inc. (Lincoln-Mercury), 717 
Crockett St., Shreveport, La. 


* * * 


Herndon Promoted 
Dexter Motors, Inc. (Dodge-Plym- 
outh), 1892 First Ave., New York 
City, announces the promotion of 
Mel Herndon to the office of chief 
fleet service engineer. Herndon for 


tant service manager at Dexter. 
* * * 


B and K Motors Opens 


B and K Motors (Kaiser-Fraz- 
er), held formal opening at 2902 
Orange Ave., Fort Pierce, Fla. Pat 
Bounds and Tommy Kindred are 
owner-operators. 

* + * 


Diamond T of Buffalo 
Diamond T Truck Co. of Buffalo 


has been incorporated in Buffalo! 


(N. Y.) with capital of $100,000. 
Incorporators are James R. Sprak- 


15 


er, Hazel A. Spraker and Sunder- 
land P. Gardner. 


* * * 


Wainwright Builds 


Construction of a new building 
to house the automotive repair de- 
partment of Bill Wainwright's 
(Pontiac), Marshall, Tex., has been 
completed at 100 W. Houston Ave. 


* * * 





Joins Carlson Motor 


Richard Shepard has resigned as 
sales manager of radio station 
WKXL to become associated with 
Carlson Motor Sales, S. Main St., 
Concord, N. H. 


* * * 


Heiser Buys Site 


W. M. Heiser Co. (Ford), Mil- 
waukee, has purchased the build- 
ing in which the firm has been lo- 
cated since 1932 at a reported price 
of $110,000. 


* * * 


Wells Is Morris Outlet 


C. E. Wells of Wells Motor Sales, 
Toronto, has been appointed On- 
tario distributor for the British 


! Morris cars and trucks. 
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Kelsey-Hayes’ Lathan 
Power Chambers, in 
use 20 years, are uni- 
versally adopted. 









ASSURES PROVEN PRODUCTS AT... 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 


Kelsey - Hayes’ Lathan 
Conversion Valves, 
operating trailer air- 
suspended 
chambers, are nation- 
ally proven. 


STOPS HIGHWAY GIANTS with 


C torfp Touche Control 


With Kelsey-Hayes’ ''Vacdraulic’’ and Lathan power brake equipment 
the heaviest duty truck-tractor-trailers with greater 
safety. In most dangerous situations, when you need the most protective 
braking, it’s this superior combination of the Kelsey-Hayes ‘'Vacdraulic 
brake power unit and the Kelsey-Hayes’ Lathan control valves, power 
chambers, and vacuum reserve tanks that provide precision ‘‘feather- 
touch”’ control for fast, silky-smooth, safe stopping. 
gives the driver a perfect ‘*brake-feel’’ at all times and eliminates — 2 

Kelsey-Hayes power brake engineer with years of ex y to 
ie te information and best recommen 













Kelsey- Sage Lathan 
Deluxe nger-tip” 
Hand - Control Valves 
are considered best 
available. 
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Units have valves and 
all other moving parts 

sealed inside. 












Wheels—Hubs—Axles—Parts for Farm implements—made by Kelsey-Hayes' French & Hecht Plant at Davenport, lowa. 








16 


AUTOMOTIVE NEWS, FEBRUARY 2, 1948 








AUTOMOTIVE WASHINGTON 


Hartley’s Next-in-Line 


Hails Record of Law 


By William Ullman 

Washington Correspondent 
AS THE RANKING MEMBER of the House Labor Com- 
mittee, Rep. Gerald Landis of Indiana, is scheduled to suc- 
ceed Fred Hartley as chairman of that group if the latter 
retires later in the year, as he announced recently. There- 
fore, it is of interest to know the sentiment of Landis toward 


the Labor-Management Re-°- 
lations Act since he would be | 
an important cog in any pro- 
posed change in the machinery of 
its operation. 

Here in part, is a statement he 
made recently before the House 
of Representatives: 

“In order to bring about peace 
in the industrial world we must en- 
courage cooperation and fair play 
in the public interest and prevent 
either management or labor from 
using monopolistic practices to re- 





“As the ranking 
member of the 
House Labor 
Committee, I will 
endeavor to prove 
that the Taft- 
Hartley law is 
working and 
show how it pro- 
tects the interests 
of the individual 
worker, the uni- 
on, management, 
and the  para- 


strict production and competition. ' mount interest of the public. Since 








the passage of the act there has | 


been a much better understanding 
on the part of unions and com- 
panies alike as to what is involved 
in collective-bargaining process 
than there has been at any other 
time in our history. 


* + * 


Doubt Charge 


“Many of the rank and file of 
labor are doubting their leadership 
charges that the Taft-Hartley act 
is a slave-labor law, because the 
workers have not become slaves 
and their unions have not been 
destroyed. They are now experi- 
encing greater freedom from the 
executive power of union-hall offi- 
cials. 

“The Labor-Management Rela- 
tions Act of 1947 has not retarded 
the growth of the labor move- 
ment. On the contrary, union 
membership has increased under 
the law. 

“The new law has not affected 
the ability to bargain for higher 
wages and better working condi- 
tions. Actually the best contracts 
ever negotiated have been signed. 


“The section dealing with the 
separation of the prosecution and 
judicial powers of the NLRB is 





of new 


ATTENDING THE DISPLAY 
Dodge trucks at Pelton Motors, Inc., Los 


Angeles, are, left to right, Jess Myers, 
Pelton’s truck sales manager; George 
Orphal, assistant general truck sales mana- 
ger of Dodge, and Bert Carter, Los Angeles 
regional manager. 


being accepted by union leaders 
with considerable enthusiasm. 
“The rank and file of labor is 
just as anxious as the rest of us 
to reduce strikes. “The average 
workers earned $72 more in 1947 
than in 1946 due to industrial peace. 
In 1947 there was a loss of only 16 
days’ employment to the average 
worker because of strikes, as com- 
pared with 25 days in 1946. There 
were 81,000,000 less man-days idle 
in 1947 than in 1946, although the 








Typical example: user's experience 
with B. F. Goodrich tires 


HIS PICTURE shows Frank H. 
Neely of Columbia, Tennessee, 
pointing out how much tread is still 
left on a B. F. Goodrich tire, one of 
a pair, that he says has traveled over 
30,000 miles on his Chevrolet coupe. 
Mr. Neely writes that these tires 
“look to be good for as many more 
miles before replacing’. And he 
should know what he’s talking about, 
because he has two other B. F. Good- 
rich tires on the same car that he 
says are still running at more than 
58,000 miles. 
We don’t claim you'll often get 
58,000 or 60,000 miles on any tire. 


That sort of mileage depends on a 
lot of things. Proper inflation, for 
instance. Keeping wheels in line and 
balanced right. Shifting tires from 
wheel to wheel to even up on wear. 

But here’s what we do claim, and 
we can back it up with photographs 
and statements such as Mr. Neely’s: 
B. F. Goodrich tires not only out- 
wear others; they do outwear pre- 
war tires. 

From shoulder to shoulder the 
tread is wider and flatter. Weight and 
wear are distributed more evenly 
over a greater area. The tougher tire 


body has a double shock-absorbing 
breaker strip. 

This is a good time to buy tires. 
Why not get a set of four new sharp 
treads for winter driving? Turn your 
old tires in for a good allowance. If 
you don't know your B. F. Goodrich 
dealer’s name look under “‘tires’’ in 
the yellow section of your telephone 
book. The B. F. Goodrich Company, 
Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 











act did not take effect until August 
1947. 

“Four million six hundred 
thousand workers lost an averege 
of 25 days because of strikes in 
1946. At $8 per day, their total 
loss in wages was $920,000,000. 
Two million two hundred thous- 
and workers lost an average of 
16 days in 1947. At $8 per day, 
their total loss in wages was 
$281,600,000. 

“In comparison, fewer strikes in 
1947 saved the American workers 
$638,400,000. We had 1,385 less work 
stoppages in 1947 than in 1946. 

“The labor board has on file 29,- 
418 anti-Communist affidavits. They 
have been signed by 20,934 AFL, 
6,715 independent and 1,769 CIO 
union officers. Many Communists 
were dismissed from leadership be- 
cause they refused to sign these 
affidavits. 

“The Taft-Hartley act is the law 
of the land. But the smooth admin- 
istration of the act will be greatly 
hampered if labor, management, or 

government seeks to enforce its 
rights without full consideration of 
the public. 
+ * * 
Objective of Law 

“In writing the Taft-Hartley act, 
the objective of Congress was not 
to outlaw strikes, but to discourage 
and minimize their effect. Congress 
expects to protect national interests 
against the consequences of major 
disagreements. 

“There will always be strikes 
as long as we live in a society 
that permits men to lay down 
their tools to enforce a demand 
or voice a grievance. We cannot 
stop men from disagreeing, nor 
should we allow the government 
to attempt solution of all disa- 
greements. 

“Our top labor leaders have ad- 
mitted that wildcat strikes and 
jurisdictional strikes are wrong. 
They also contend that unions as 
well as management must abide 
by their contracts. Many labor 
leaders see nothing wrong in 
making financial reports available 
to their membership and the De- 
partment of Labor. Most of them 
are in favor of the Communist 


| section which requires labor leaders 


to sign anti-Communist affidavits. 
“The principal and outstanding 
causes for amendments to the 


| Wagner act were: 


“Abuses and racketeering by 
labor leaders; secondary boycotts 
which deprived our citizens of de- 
liveries of milk, bread, meat, fruits, 
and vegetables; Petrillo’s methods 
used to deny children in 200,000 
rural schools the opportunity to 
learn to play musical instruments; 
jurisdictional strikes in the building 
trades which delayed our housing 
program; poor administration of 
the act by the NLRB, and open 
congressional hearings held by the 
labor committees which gave the 
facts to the public.” 


* + * 


No Cut in Red Tape? 


ACCORDING TO Internal Reve- 
nue Commissioner George Schoene- 
man, the tax simplification adopted 
during the war to make reporting 
easier for the taxpayer will be 
largely lost under the Knutson bill 
as now written. 

Testifying before the House Ways 
and Means committee, Commission- 
er Schoeneman said that whatever 
else the Knutson bill may do, it will 
not make taxpaying any simpler 
for either the public or the col- 
lector. 

Schoeneman testified that the 
tax computation portion of In- 
come Tax Form 1040 under the 
Knutson bill would have to be 
approximately two and a half 
times as long as under the pres- 
ent bill. At the same time he 
handed the committee a tentative 
form showing the much larger 

number of calculations which 
will be required if the Knutson 
bill goes through, 

Moreover, the commissioner de- 
nied that any substantial number 
of taxpayers will be relieved from 
filing tax returns under the Re- 
publican bill, or the bureau re- 
lieved from handling them. 

“It is not likely under present 
wage rates,” Schoeneman § said, 
“that any appreciable number of 
the present 55,000,000 return filers 
will escape the need for filing a 
return nor will the bureau escape 
the necessity of processing such 
returns and scheduling the re- 
funds.” 
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Current Prices 


(Includes revisions for all 1948 models 
except Cadillac and Pontiac.) 

The following lst of advertised deliv- 
ered prices of various makes of cars is 
based on prices in effect Jan. 28, 1948. 
They include factory retail prices at the 
factories and provisions for dealer deliv- 
ery and handling charges and for federal 
taxes. They do NOT include transporiation 
charges, state sales taxes, license or title 
fees, or various items of factory installed 
or optional equipment: 

BUICK — Series 40 Special—t-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 

















































Newark, N. J., 


A GROUP OF THE EMPLOYES of Fo.¢cy Chevrolet Motor Sales Co., 
at the dealership’s 25th Christmas luncheon. Eighty percent of the staff has been with 
the firm for 15 years or more and many have a 25-year record, according to Edward 


comeraan, tk cas; me. % — eH J. Foley sr., president. Edward J. Foley jr. is secretary and general sales manager. 
Series 70 Roadmaster—4-dr. sed., $2,232; | Ltt to right: Raymond Groo, GMAC; Florence Ferris, in charge of new-car billing and 
Se cet Sa Tate conv. $2. 8812 stat’ | Insurance technical representative; Flora Finch, office manager; J. L. S. Joralemon, 
~dr. ae ; ”” Gol; * | assistant sales manager; Mrs. J. L. 8S. Joralemon, and Edward J. Foley jr., and 
wag., $3,249. Edward J. Foley sr. 





CADILLAC—Serles 61—4-dr. sed., $2,- 
324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; Series 60—4-dr. sed., $3,195; Series 
75—4-dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, 
$4,560. 

CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; chassis, $992; 
Fleetmaster—4-dr. sed., $1,345; 2-dr. sed., 
$1,286; spt. cpe., $1,281; conv., $1,628; 
stat. wag., $1,893; Fleetline—4-dr. sed., 
$1,371; sed. cpe., $1,313. 

FORD — Deluxe ‘‘6’’—-4-dr. sed., $1,- 
$269.78; 2-dr. sed., $1,211.89; bus. cpe., 
$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1,- 
371.87; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag.. 
$1,893.32; Deluxe ‘‘V-8'’—4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8'’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 


Automotive Finance... . 


Car Issues Buck Trend 
On Short Position 


| to 5,700 and Gar Wood from 2,000 
to 4,600. U. S. Rubber declined from 
5,882 to 5,412 and the shortside in 
Sunray Oil dropped from 16,799 to 
5,744. 


By George Deery 
Staff Writer 
LTHOUGH the short interest in 
stocks traded on the New York 
Stock Exchange rose 48,181 shares 
to 1,248,526 in the month ended Jan. 
15, an opposite trend was shown in T= dwindling share of personal 


* * * 


$1,408.71; bus. cpe., $1,329.77; conv., $1,- . 
740.24; stat. wag., $1,972.26. the issues of car manufacturers. - incomes placed in banks has 

HUDSON—Super ‘6’’—4-dr. sed., $2,- Compared with the Dec. 15 re- | come in for considerable discussion 
003.75; 2-dr. sed., $1,952.75; spt. cpe..| port by the Exchange, Chrysler | recently in relation to its effects 


$2,000; bus. cpe., $1,889.50; Commodore 
“@’'—4-dr. sed., $2,161; spt. cpe., $2,- 
136.75; Super ‘8’*—4-dr. sed., $2,092.25; 
spt. cpe., $2,089; Commodore ‘‘8’’—4-dr. 
sed., $2,250; spt. cpe., $2,225.75. 
NASH — ‘600’’ Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus, cpe., $1,399.05; Am- 


bassador Slipstream—4-dr. sed., $1,778.95; 


on the coming buyers market. 
George L. Bliss, president of 
Railroad Federal Savings Assn., 
estimates that in 1947 the average 
American placed $3.65 out of 
every $100 in his savings account, 


dropped to 31,030 from 34,758; 
General Motors, 20,542 from 22,- 
855; Hudson, 8,684 from 8,871; 
Studebaker, 5,375 from 6,310, and 
Willys, 5,955 from 6,055. 

Plymouth Oil increased from 200 


**600"" Series—4-dr. sed., $1,508.05; | - 
sed., cpe., $1,459.05; Ambassador—4-dr. 
sed., oe sed. cpe., $1,762.95; stat. 
wag., $2,239 


OLDSMOBILE —- Series “66"" Six—4-dr. 
sed. stand., $1,556; 4-dr. sed. deluxe. 
$1,697; 2-dr. sed. stand., $1,513; 2-dr. 
sed. deluxe, $1,655; club cpe. stand., $1,- 















Auto Stocks 
Jan.26 Jan. 19 
Chrysler ........ 57% 595% 
a 7 1% 
General Motors . 53% 55% 
Hudson ......... 18 19% 
Kaiser-Frazer ... 11% 12% 
Bibs bbe sso 066 16% 16% 
Packard ........ 4% 4% 
Studebaker ..... 18% 19% 
RE bee iascce “Wee 81% 
Average for 
Nine Stocks ... 21.77 22.65 





bringing the figure close to the 
prewar level. From 1934 through 
1941 it was $3.97. 

During the four war years the 
average was $10.35 with a high of 
$12.25 in 1944. A “minus” savings 
ratio was shown in 1931-33 when 
the average person spent $103.14 for 
every $100 earned, he said. 


* * * 


CE has to go back to the week 
ended May 16 for a net loss 
exceeding the $5.57 loss in the in- 
dustrial average for the week ended 
Jan. 24. 

For the period last May the 
drop was $8.46. The decline for the 
January week was marked by an 
increase in volume of trading of 
between eight and nine percent. 

Some interpreters of the Dow 
theory have been pointing out after 
the recent relapses that as long 
as the industrial index holds be- 
tween 186.85 and 163.21 and the 
rail range is limited to 53.85—41.16, 
the trend must still be termed 
intermediate with no definite tag 



























of either bull or bear being justi- 
fied. 
* * * 

ay emagyee directors not eligible tc 

to participate will be on the 
incentive committee to recommend 
recipients and amounts to be paid 
under Willys-Overland new pen- 
sion plan for officers and key 
executives which was approved by 
the annual meeting. 

Payments will be made on a 
basis of 30 percent cash and 70 
percent common stock up to and 
including $10,000. Amounts in 
excess of that will be paid on a 
basis of 50 percent cash and 5° 
percent common stock. 

The plan provides for repurchase 
of some of the stock when a par- 
ticipant leaves the cpmpany. 

+ ” * 
Earnings 

Collins & Aikman and Subsidiary, 
Excluding Canadian Subsidiary— 
Nine months to Nov. 29: Net profit, 
$174,616, equal to 31 cents a com- 
mon share, contrasted with $3,330,- 
295, or $5.82 a common share, in 
previous year’s period. 

Motor Products—Six months to 
Dec. 31: Net profit, $1,460,670, equal 
to $3.74 a share, compared with 
$647,837, or $1.66 a share for simi- 
lar period of prior year. December 
quarter: Net profit, $827,321 or $2.12 
a share, against $332,716, or 85 
cents a share, for similar three 
months of 1946. 

Sparks-Withington and Subsid- 
iaries—Six months to Dec. 31: Net 
profit, $457,416, or 49 cents a com- 
mon share, against $376,409, or 40 
cents a share, in 1946 period. 


Passenger Car Registrations, 27 States for December, ’47-’46 














488; club cpe. deluxe, $1,628; convertible, Car Registrations by states are 
$1,845; stat. wag., $2,456; chassis, $1,134; released here weekly, as com- 5 
Series ‘68’ dr. sed. stand., $1, tnt by B. 2 Pek _ 
614; 4-dr. sed. deluxe, $1,755; 2-dr. sed. “s ; y R. L. Polk representa- _ 4 £ 
club cpe’ stand a4 ca ae ae: tives In state capitals. : ; | i ; Z| 3 
° ; convertible, . ; stat. wag.. leet a eects Ea all ale - a - = = am = I = Zz a: 
$2,514; chassis, $1,193; Series ‘‘76’’ Six— 14 States Previous! ’ 
s y 47} 3486; 917) 10910) 1315] 184) 960) 3024) 8192) 1250) 313) 1305 347) 1971 1273] 2332) 659! 4877/ 2935| ISes| 298 5| 48141 
py ee mF gay ~ eS y —F Stand.. | Reported for December '46| 3607; 648} 12528; 1077) 166 711| 2289] 6702) 163| 1407; 411; 250 tat 1727| 2946| 754| 3360] 2889) 1813/ 196 9| 45104 
sed. stand., $1,584; chassis, $1,274: Series | Colorado ‘47, (125, 37; 468) 4,12 30/132) 467) ‘106 35| 67) 20, 126 67 85 24; 212; «127 46 12 | 2272 
“78"" Eilght—4-dr.\ sed. deluxe, $1,863;| ee eS 98 20' 478 4 4 15} 70} 283! oe i} 8 68 54 7% 2 105 62) 32 5 1481 
4-dr. sed. stand., $1,717; 2-dr. sed. de- | District of Columbia ‘47,178 +~+#«467, +«482)~=CO 7, 30) (71) 305) 26) (6) 20 14, 67) 39, tI7, 48, 278) 174) 73 10 6; 2206 
luxe, G1.7a0;  S-e. sed. stand. $1,643; ‘46{ 189! 46) 510! 34 13) 23] +108) += 282 8} 637] 12 16 33,62) 146 gO 168! ~=«156) = 40 3} 1966 
chi 8, ,333; Futuramic Series— ; ‘ | ] | | | | | ' 
steak eta Gees eet eee, | aim i'm fl ol sa mw © a Mo oS Woe nM OM 9 | Me 
rang, $000, convert, 62486 cas. | Kon a 
PONTIAC — «@"*—4-dr. sed., | Louisiana “a7, 01S; 24) O23) Ssga)SCi 15) 92) +345) +18 2 26 18) 65 20; 65) 22| 136) 66) 54 6 2006 
$1,512; 2-dr. sed:, $1,453; sed. cpe.. $1,- 46 119} 18! 984 29) | 5} 58| 253 6 17 " 14 48 32 74 10 48 53) 40 = 1822 
484; spt. epe., $1,438; bus. cpe., $1,387; | Nevada 47) -20,2~=«O«B)Ss«C«) SSC 6 10} 43 7 3] ‘| 5 19 8, 10 10) 23] 7; +14 1 | 27 
convertible, $1,811; Torpedo ‘‘8’’—4-dr. *46| 32) 12| 59| 15) 8! 21| 42 3 it} 2 i 10 10 39 22) 13) 2 | 327 
sed., $1,559; 2-dr. sed., $1,500; sed. epe.. | New Jersey "47, 1066) 336, 2271; 386; 75, 295, 921| 1476) 229) 48 149, 625, 356, 795, 304, |i72| 1290, 377) 75, 43) 12618 
$1,531; spt. cpe., $1.485; bus. cpe., $1.- '46| 1301! 338) 2605) 281 37) 227) 726) 1380) 41| 36! 86} 146 560 509) 1112) 336! 803) 1401) 374 57 19} 12700 
434; convertiite, $1,563; Strenmiiner OG” | iow Mexi ‘aq, @, 4, +1%| 27 | 13) 28) 141) 29 2; 37 a, CSCC a a 637 
—A-dr. sed., $1,598; sed. cpe., $1,547; | "OW Nexico as] salavksavst a8} al 38 tor] ot] oaal a 2| 311 2a} 3a] 5] $2} 38} tz} 670 
stat. wag., $2.235; deluxe stat. wag.. ‘ ! | 
Ohio '47| 1709; 304) 4276) 539) 95) 479) 1250 390| 275] 467| 121, 788, 542, 1103) 253, 2035, 1399) 571; 163] 19724 









2965 
46] 1564) 206! 5073) 363) 64; 334 920; 2219 
Vermont ‘47 54 11} 140} 26) 5 16) 64; = 103) 


$2,312; Streamliner ‘‘8’’—4-dr. sed., $1,- 
645; sed. cpe., $1,595: stat. wag., $2,232: 
deluxe stat. wag., $2.359; 











él 387; 145) 9 513 623) 1119 


18 Hy 23) 5 17 20) 4! 
I 20) ty 2 10 20 57 


160 26 173) 40 225 174 240 
25 154 43) 3 163} 231! 302} 


260| 1008} 1369} 452)  214| 3) 16992 





i) 7) | mm 9 742 
16} 48) 62) (12) 6 552 
95, 631, 316, 215, 44) 4) +5903 
92| 439} 376} 131| 28, ~— 8} _—5955 





155) 28 194 40 = 251 494, 400 
37 364) 62! 49 266 833! 684 
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a ROURY_4- -dr. sed., #1.000. 28; 2-dr. ‘46 47, 10),st8} 4 oe oe 
ae tes ae ee eee oe | Virginie is “47/372, ~—«78)«*1257,—«1S6) += 77,~=«*NO9)—=«32%| «eS 
“Sreeeeeae ca weeds te S ‘46 437,50) 1681}_—ti4) 38) 75|__—273|__1259 
t ; ‘* "$2,721.95; » | Wisconsin ‘47/523; BI) 1257) 239) HN) 168) 403) 1077) 
(custom interior) sed., $2,721.95; club 3 } | } 
epe., $2,532.57; club (custom interior) , 46 659 103) 2707 226 15 178 417| 1249! 
epe., $2,700.90: convertible, $3,142.60: | Wyoming ‘47| 48 6} 201} 27) iT 50 92) 
Continental ‘12 Cyl.”’—club cpe., $4,- 46] 48 3) 18! 16| 4 6} 36] 113 
661.59: convertible, $4,745.72. 27 States for December ‘47| +8137; 1951| 24368; 3089; 509, 2226| 6810) 17584) 
STUDEBAKER—Champion Deluxe—4-dr. | Reported to Date *46| 8503) 1521| 29033! 2353) 367) 1671) 5164) 14858 
oe. cece! San GOS.. S8-S86.55: Opt. | “Voor te "47| 230657 49055 600802, 67667) 14964) 67811 |195926 498159 46689, 81667) 50128) 





pe.. $1,540.50; bus. cpe., $1,445.75; Cham- 

pion Regal Deluxe—4-dr. sed., $1.619.50: 2355! 50809! 126300' 302472 
2-dr. sed., $1,587.75; spt. cpe., $1.614; bus. 
epe., $1,519.25; conv., $1.969.75: Com- 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. cpe.. $1,845.50: bus. 


Date *46| 111325! 20547 285268! 61186! 













2654, 817! 2908 804, 4517; 3239, 5576 
386} 2959! 870 657! 3306' 4340) 6917 


1123} 67006} 1884) 9680 55641! 78422! 81801 
















22525 | 102395; 97152/ 169089! 44583/293288| 192962; 95509, 22191) 











101; 618, 464) 201; 42 6747 
115) 673/578) 156) 24) | _ 9395 
S 88 50, 36 7 | 773 

12 52 31 29; 5 645 
1617, 10847, 7207, 3405 705 58, 109028 
1816) 7117) 7281) 3235] 547) —_—-42|_—:*102943 
| 777 | 296399% 

32782! 199250| 100583! 52829) 1550! 591| 1643404 





Commercial Car Registrations, 29 States for December, ae 

































































cpe.. $1,750.75; Commander Regal Deluxe 
4-dy sed., $1,972: 2-dr. sed., $1,940.25; 
spt. cpe., $1,966.50: bus. cpe., $1,872; | 
conv., $2,325.25; land crutser, $2,143.50; Truck registrations by states are 
KAISER—4-dr. sed., $2,119.99; Custom || released here weekly, as cofn- - = 4 
me a age leted by R. L. Polk ta- lw, 
FRAZER—4-dr. sed., $2,310.24; Man-| | Pe 7 26 —— i ¢ | & a g 
hattan—4-dr. sed., $2,727.28; tives in state capitals. : 5 . 2 ° | 2 2 E | z | 3 
PLYMOUTH — Deluxe—4-dr. sed., $1.- Al | £& = : S S 
299.25; 2-dr. sed., $1,246.50; spt. cpe., ae tw : i o | a ¢ |z2 16 | el@ z 5s | Bs | = |e 
$1,273; bus. cpe., $1,220.25; Special De-| 15 States Previously ‘ai 22) _—«13]—« $389) 152) —7H)«430)—73 a9) 28; 791 1} 1796) «999) ot} 6a} } 98] a 68| 12750 
luxe—4-dr. sed., $1,377.50: 2-dr. sed., | Reported for December 46] -34| ~—'10)—«4279 Ive] S61 14281 3 aes] 74|_ Gaal ooal tts) | i%3 |__ 500) | i931 $88 | 11683 
Sree ee! SS On, See: Ee oe: | Colerede re a 2 ek he 8, mS 104, 2 7 75] 7) 3) 2, —~CO 
20; *° ’ . ; . e* | | | | | | 
$1,879.28; ee ee ee f an ‘46| 188 5 3} 30! | 93| | 30 | 46 9) | 36] 4| 28 | 462 
DODGE—Deluxe—4-dr. sed., $1,555; 2- | District of Columbia "47| 3 iT We 6 5) 24] 4) 14 30 | 37 5 ] 4 9] 2] 3) ~—«18 7 a 
dr. sed., $1,512.75; bus. cpe., $1,439; a. 2 iO! 2 2) 30 4) 48/ | 18} 28 ] Fee 9 | 4 18 in 
Custom—4-dr. sed., $1,607.50; town sed., | Georgia 7} 763 7 él r BI ] 2 80 7 $ 30) | 10 39) 2| +1082 
Soi: 8-pe a ae — 46 2 333 4 8 | 174| 25 4| 73 3 12 | 19) i. ff. 2 2. ae 
: 8-pass. sed., $1,981. omnes _— - ———<—<4 — — 
DeSOTO—Deluxe—4-dr. sed., $1,656.50; | Lovisiane “3 “| Ff a oa he em. eee eS im » » 2 7. we 
NEE e———E>———— EE inane ne = . ! a 
bus. cpe., $1,551; OCustom—4-dr. sed., | Massachusetts "47| 14 3 238 10 19 128 12) 66 5 5| 94 13 | 8 2 37 | | 6 43 H 759 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- . 2 GR ae 16} 393 19 i} 165 7| 337 2} 100 5} 124 2 = 5| 50 29} 4! 5} 1373 
698.50; conv., $2,092.50; stat. wag., $2,- | Nevada ‘47 17 9 | 9 ‘| | 4 8 | 1 4) | 56 
$a. a50; 7-pass. sed., $2,111.75; lim., 46 29 | 8 1] 28 1 | I 6 | 2 2 88 
ones a " l l 9) 57 1 17 1) 115) 4; 59) 108) 30) 2362 
CHRYSLER — Royal—s.tr. sot, s1.- | Nov Je°7 a a ss 
772.78; 2-dr. sed., §1,785.75; spt. epe., | ————_—____ : ; ra] ; 3 “3 
$1,762.25; bus. cpe., $1,667.50; Windsor— | New Mexico ‘47| 18! 2 55 2) 43 28 | 39 ! | ;| > H| HH Hi) 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 2 46 | 190 4 55 4) 95 1 18 45 2 
spt. cpe., $1,814.75; bus. cpe., $1,720; | Ohio 47; 20 5) 1249; 28) 20, 329) 23) JI31 184] | 443) 51; | 57 | 145) 7) 193 15] 2990 
conv, $2208.60: Garatens — 4-¢r. sed., '46| 20 9} 999/41 31} 523 36| 610 212 10) 38! 15| 75 | 160) 51/170 9| 3352 
$2,105.75; 2-dr. sed ; spt. cpe., | p Ivani "47 58, 99) 1595) 57 16) 779) + +57| +259 2) 390 1} 610) 116) 5) 78] 2) 293) 5) 152) 355) 36) 4965 
$2,089.75; bus. cpe., $2,005.50; New| YY"? ‘461 «§7!—=o77|st2aa| 8S 5| 792; 491 783 419 2| 533! —27| | 133! 8] 2021 | 104] 252] 321 4794 
Yorker—4-dr. sed., $2,211; 2-dr. sed., $2,- E : —— . : ee 
. | South Carolina 47| | | 443) 6| | 97 4 38 | 47) 7 10 | 
184.50; spt. cpe., $2,195; bus. cpe., $2, ‘4b 2 | 459} 5| 2| 139) 5 55 3] 83 28) | 37} in 55 3} 1143 
105.75; conv. $2,604.50; Town & Country leased otiesntsinaieitenceceniticmemmisiemevinit as 
—6 cyl. 4-dr. sed., $2,802.25: 8 cyl. conv., | Virginia "47 1 2) 713) ~—«8 4) 205) 4] 78) | 193 8] | 40) | at J 109 15 va 
$3,184.50; Royal—8-pass. sed., $2,175.75; ~ . 46 17 7/799; 14 8/ 240! 9 88 5} 196) 7| a) 127) 2| 2 
lim., $2,301.50; Windsor —8-pass. sed., | Wisconsin "47 3 485, 24) 6| 209) 6) 107 7 a | 213) 9 3; 27 1] 7 2 3 82 3 
oer = $2,354.25; Crown Imperal 46 2 2) 614! 23}, 10! Ss 242] | 348 5| 84 1} 180! 3 | 43 2] 72 28} 115 9 
me Wyomi oe ** "47 156 5] | 46) | 19) 15 = | 3] 14) | 2 31 
col, cps. $2,120; stat. wag, $2,300; De. = = li4i_ 4 | _ 37 | 52 | |___ 36! Perm | 16 | il ial al 
oe Se, OS: Set. ae ee a | Wales tor Ucanber ‘47| 153/203) 12969/ 358/179) -3792| 225] 1978 40 | 3| 3975| 378] = 10) 432| {2I reel wal saat iat 377? 
$2,350; Super Eight—4-dr. sed., $2,690; Reported to Date ee 46} 246 196 10597! 341] 146! 4102!) 219! 6269 16 115] 3205 86) | § 
sed. cpe., $2,665; conv $3,175; Oustom | ~ Year to “47| 4189 4133/220839) 10127) 4701|122273| 5762|183505| 1156] 46562| 2517) 108625] 10487; 232] 12384] 557] 39984! —490| 12640) 47285) 3943| 842473 
Super Eight—4-dr. $3,675; sed. cpe., Date *46| 4329; 3554| 159403) 4780) 3568! 91649; 4301|123444| 550] 23308! 2428] 74642/ 4529 | 9827; 493! 23700 | 9512! 40341! 3210! S@754R 
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THE PHILADELPHIA INQUIRER in 1947 car- 
ried more than 28 million lines of adver- 
tising largest volume ever published by 
any Philadelphia Newspaper in any year. 









T. W. LORD, Empire State Building, N. Y. C. 





YOU'RE 
ONTHIN «| 
ICE WITH oo 
OUT-OF-DATE “FIGURES !” 


You need today’s facts 
and figures on Philadelphia... 
America’s 3rd Market 


Constant shifts in your business make it vital that 

you are guided only by latest facts and figures. In Philadelphia 
statistics prove THE INQUIRER first in advertising 

and tops in PRODUCTIVITY! 


NOW IN ITS 15TH CONSECUTIVE YEAR 
OF TOTAL ADVERTISING LEADERSHIP 


. iy 
| 
i 


iN 3 


Exclusive Advertising Representatives 















Che Philadelphia Mnguirer 


CIRCULATION: DAILY...OVER 700,000 @ SUNDAY...OVER 1,000,000 


ROBERT R. BECK, 20 North Wacker Drive, Chicago 
West Coost Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery S?., San Francisco 


GEORGE S. DIX, Penobscot Building, Detroit 
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Portland (Ore.) motor truck sales; dent and manager. James G. De- | 
district of International Harvester | vin succeeds him in the two posts. 


Auto Personnel 





Bentley Heads L. A. Branch 


For General Controls Co. 


J. F. Ray, director of sales for 
General Controls Co. has an- 
nounced appointment of Don S. 
Bentley as factory branch man- 
ager of the company’s Los Angeles 
branch. 

Bentley will direct sales and 
service in the following states: 
Southern California, Arizona, sec- 
tions of Nevada, New Mexico and 
Texas. 

= . . 


Kennedy, Woodhead Get 


Maremont Sales Promotions 
Maremont Automotive Products, 
Inc., Chicago, has announced the 
promotions of Scott M. Kennedy to 
assistant sales manager, and James 
L. Woodhead to district manager 
in the Southwest. 
+ . o 
Fellows Resumes Association 


With American Brake Shoe 
American Brake Shoe Co. an- 


A. Fellows as assistant chief metal- 
lurgist at the company’s Research 
Center in Mahwah, N. J. 

He is resuming his association 
with Brake Shoe after 2% years 
service in the atomic energy field 
and 1% years service with Union 
Carbon & Carbide Co. 


* * * 


F & B District Chief 
F & B Mfg. Co., Chicago, maker 
of Filko automotive ignition parts, 
announces promotion of John W. 
Covill to district manager of the 
Pennsylvania terfitory. Covill will 
be in charge of all Pennsylvania 

territory west of Harrisburg. 

* + * 


Williams Joins Wagner 
L. V. Williams recently became 
associated with the sales depart- 
ment of the Wagner Electric Corp. 
branch at Atlanta, Ga. 
* * + 
Tegan Succeeds Young 
Appointment of Warren A. Tegan 


nounces appointment of Dr. John'as retail sales manager for the 
















McCU ) 
<c —~_GORP ORATION Tete a 


6101 W. Century Blvd. e Los Angeles 45, California e Dept. A 


sensational 
fowaway trai 


right now. ¢ 


TOWPAC FEATURES... 


Dealer discounts on 1-12 are 25%, 
3314 %. 





All motorists — 25 million of them— 
are prospects for this modern prac- 
tical trailer. Hunters, campers, skiers, 
vacationists, salesmen, and a hundred 

other groups of car owners want theirs 


showroom... hang one of our attractive 
displays on it. 
come in. New, different, attractive — written 
up in LIFE magazine recently - TOW PAC is 
a great traffic builder and a real money maker. 
Rigid rustproof tubular-aluminum 
construction. Reinforced canvas bed. Standard 4.00 x 8 pneumatic tire 
and tube. Timken bearing in axle and Oilite bearing in swivel. Carries 
400 pounds easily. Runs smoothly at top speed on any road, and backs 
like part of the car. Packs away in rear deck of car or in broom closet 
at home. Assembles and disassembles in five minutes. Weighs only 
50 pounds. Attaches to any car by two simple safety hitches easily installed. 
Quality buile in one of California's outstanding plants. 
Order Now For Fast Turn Over At Exceptional Profits 
on 12 or more are 
. . Here’s an important point; TOWPACSs are 
shipped knocked-down in compact cartons; they do not 
clutter your stock room. You can pack four of them in 
about 30 cubi¢ feet. 
All orders shipped f. 0. b. Los Angeles, direct from manu- 
facturer to dealer, sight draft or c. 0. d. as desired. Literature 
and display material available on request. Write or wire for 
further details. 


Co., to succeed Marion Young, who 
has been promoted to assistant 
manager of the Seattle sales dis- 
trict, has been announced by J. H. 
Shafer, Portland manager. 

* + + 


Raybestos Appointment 


Appointment of P. L. Edwards 
as assistant manager of its central 
district office in Pittsburgh has 
been announced by Raybestos-Man- 
hattan, Inc., Manhattan Rubber 
division, Passaic, N. J. 

+ + * 


Barnes Names Rogers 


John S. Barnes Corp., Rockford, 
Ill, manufacturer of hydraulic 
structures, controls, and fluid pow- 
er units, has announced the ap- 
pointment of B. W. Rogers Co., 850 
S. High St., Akron, O., as its sales 
representative. 

* 


W.C. Marsh Retires 


William C. Marsh, founder of 
Marsh Valve Co., Dunkirk, N. Y., 
has retired. Marsh founded the 
company in 1910 and was its own- 
er and operator until two years 
ago when he was made vice-presi- 


rofits : 


Put a TOWPAC in your 


.. and watch the orders 
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* * * 


Whenthoff to Houston 


W. B. Whenthoff has returned 
to Houston, Tex., and again is in 
charge of marketing the products 
of Tube Turns, Inc., in that area. 
He first joined Tube Turns in 1937. 


Gunderson Appointed 
Cc. H. Gunderson has been ap- 
pointed to the South Dakota state 
highway commission by Gov. 
George T. Mickelson, succeeding 
Earl J. Guernsey, who resigned be- 
cause of ill health. 


EMERSON PLANCK, left, manager of 
Ford’s Norfolk (Va.) district, received a 
silver pin symbolizing 25 years service 
from Southeast regional manager Charlies 
R. Beacham. Presentation was made dur- 
* * * ing meeting of district managers from 

: Southeast region at Philadelphia. Planck 

Tabone Named by Willys joined Ford in the Chicago branch In De- 

Edward T. Tabone, a native of |cember: 19220 
Malta, has been appointed special 
representative of Willys-Overland| nounced by R. O. Herbig, Centra! 
Motors Export Corp. for Europe] Western district sales manager. 
and the Middle East, Arthur J. * * «* 


Wieland, vice-president in charge Tenney Is Manager 


of distribution, announced. 
cr © James F. Lincoln, president of 
Lincoln Electric Co., Cleveland, an- 
Madsen Is Promoted nounces the appointment of G. E. 
Appointment of William C. Mad-| Tenney as service manager to di- 
sen as branch manager of the Gary|rect operations of a newly ex- 
(Ind.) office of Reliance Electric panded service department. 
& Engineering Co. has been an- cae 


Scott Heads Board 


James Y. Scott, president of Van 
Norman Machine Tool Co., Spring- 
field, Mass., has been elected to 
the board of directors of Spring- 
field Fire & Marine Insurance Co. 

+ * + 


Judd Gets Prestole Job 


Prestole Corp., Toledo, has an- 
nounced appointment of C. H. Judd 
as assistant to the president. The 
company manufactures fasteners 
for the automotive, refrigerator, 
radio and other industries. 


* * * 


Van Norman Names Hunt 


W. F. (Mike) Hunt has been 
named district manager in Arkan- 
sas, eastern Oklahoma and north- 
ern Louisiana for Van Norman 
Co., Springfield, Mass. | 

. * o 


Goodrich Names Zuiderhoek 


Philip H. Zuiderhoek has been 
named factory manager of the Tus- 
caloosa (Ala.) plant of the B. F. 
Goodrich Co. He succeeds Joseph 
C. Herbert, who has been assigned 
other duties with the company. 

* * + 
Fromholtz Named 


| 

! 

A. A. Fromholtz has been named 
sales office manager of the Des 
Moines (Ia.) district of Ford Mo- 


tor Co. 
AUTO BOOKS 
That Should Be in 


Every Dealer’s Library 


These books should be in the library 

of every franchised dealer—available 

to his mechanics and salesmen—the 

knowledge they contain will be valu- 

able when the ‘‘chips are down’’ and 

real competition arrives. 
KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. i 
AUTOMOTIVE MECHANICS. Wm. E | 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid 
DEALER BUSINESS COUNSEL. Financia! 
and operating facts for the guidance of > 
automobile dealers. By J. B. Van Tassel 
Dealer Business Consultant. $2 postpaid 
DETROIT IS MY OWN HOME TOWN 
Malcolm Bingay. A story of Detroit and 





sidelight history of the fabulous motor 


car business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present 
Paper-bound, $2; cloth-bound, $3. 

FLOYD CLYMER’S MOTOR SCRAP 
BOOKS. Order Edition No. 1, 2, 3 or 4 } 
paper cover, $1.50 each. Deluxe cloth i 
bound, $2.50. Steam-car edition, $2 o 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK 
HIS GENIUS. By Wm. A. Simonds. Re 
printed by Floyd Clymer. Deluxe edition 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations 
Deluxe edition, $5 postpaid. Paper bound 
$3.50. 

LABOR MONOPOLIES OR FREEDOM 
By John W. Scoville. Popular edition, $ 
postpaid. 

MOTOR MEMORIES. A saga of whirlin 
gears by Eugene W. Lewis. $3.50 post 
paid. 

FLOYD CLYMER’S INDEPENDENT TES 
REPORT OF KAISER-FRAZER CARS 
Deluxe edition, $2.50 each. Paper-boun 
$1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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f the Tus- In union of the churches of God against 
ean atheism and paganism there is strength to 
assigned succeed. 
npany. * eo ‘ ; 
“In division there is almost certain defeat. 
“ lila “It is not enough for the churches to wish 
the Des and to say and to believe that moral and 
ford Mo- religious sentiment will triumph in the end. 
“It is the pre-eminent duty of the churches 
KS to take the necessary measures to make sure 
; at righteousness shall tri 1 and religion 
that righteousn hall triumph and relig 
"a shall survive. 
rar “es : : ie ' ; 
s i There is a certain day in San Francisco 
pom a4 when representatives of various religions, 
be lu- ’ ° 
wn” and | Jews, Catholics and Protestants, get together 
sy Norman | and speak and plan in harmonious co-opera- 
a | tion for the advancement of all religion. 
Wm. E a , 
asic course | That day is called Brotherhood Day. 
automotive 
po “Every day should be brotherhood day 
~y >a, among the free churches of America. 
tpaid. se o.° 
are But to promote the happy condition of 
Ee TOWN. d 
ae Gee universal brotherhood of all anti-pagan reli- 
— gions let us begin by having throughout the 
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Selita nt absolutely sure?” ; : 3 
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REEDOM forces of godlessness riding roughshod in other parts of the world. 
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In the Hopper 


Community Property Bill 
Pending in Kentucky 


A community property bill has 
been introduced in the Kentucky 
legislature. It is designed to en- 
able married couples to obtain low- 
er federal income taxes by each 
making a separate return on half 
their total income, even if one of 
them has no individual income. 

The bill also would enable hus- 
bands and wives who both earn 
money to pool their earnings and 
halve their exemptions for depen- 
dents. Federal income tax pay- 
ments are deductible in making 
state income tax returns and re- 
ceipts from the state tax would be 
larger because of the lower federal 
tax. 

* * * 


Fla. to Spend $61 Million 
On State Highways in ’48 

Florida’s state road department 
has tentatively adopted a 1948 
budget calling for expenditure of 
$61,375,601. 

The tentative budget, on which 
final action is scheduled to be tak- 
en March 6, is lower than the rec- 
ord 1947 budget of $65,459,865. One 
reason for the difference, it was 
explained, lies in the fact that 
last year’s budget included a carry- 
over of $18,900,000 in surplus cash 
funds largely accumulated during 
the war years. The new budget in- 
cludes a cash carryover of only 
$7,646,000. 


Md. Sales Tax Referendum 


Ruled Out by Court 


A petition of four taxpayers, all 
members of the Maryland eco- 
nomic council, for an order to force 
a referendum on the state’s 2 per- 
cent sales tax at the general elec- 
tion this November has been de- 
nied by the Anne Arundel county 
court. 

Ruling that revenue and appro- 
priation measures are inseparable, 
Judge McWilliams held that the 
tax, which was enacted last year, 
is not subject to referendum under 
the Maryland constitution, which 
exempts appropriation measures 
from the referendum procedure. 

+ a” * 


Proposed N. Y. Law Hits 


Too-Slow Drivers 


Fifteen bills sponsored by state 
police, including a minimum state 
speed law making it unlawful for 
a motorist to drive so slowly as 
to impede the normal flow of traf- 
fic, have been introduced in the 
New York state legislature. 

Twenty-two states now have sim- 
ilar laws that prohibit driving at a 
speed that unnecessarily obstructs 
traffic. Another of the bills would 
remove a loophole in present law 
which makes it possible for an op- 
erator to obtain a license under a 
fictitious name. 

* + +. 


Ark. Oil Dealers to Seek 
Anti-Highway Diversion V ote 


The Arkansas Oil Dealers Assn. 
will sponsor an amendment to the 
Arkansas constitution to prevent 
diversion of highway revenues to 
any use other than highway con- 
struction, maintenance or improve- 
ment. 

If the proper number of quali- 
fied voters sign petitions for plac- 
ing the amendment on the ballot 
in the general election next No- 
vember, it will then be ready for 
submission to the voters, it was 
stated. 


N. Y. Legislature 
Gets Set of Bills 
On Parking Aid 


A series of bills designed to assist 
cities in solving parking problems 
has .been introduced (Jan. 22) in 
the New York state legislature. 

One of the bills would empower 
the Port of New York Authority 
to construct public garages. This 
measure would require approval of 
the New Jersey legislature as well 
as the New York State Legislature. 
It was said to be unlikely that 
New Jersey would go along with 
the proposal. 

Other bills would: 

1, Enable municipalities to con- 





demn property for resale for ga- 
rage construction by private inter- 
ests. 

2. Require new factories, hotels, 
office buildings and other “traffic 
generators” to provide off-street 
parking facilities unless specifically 
exempted by local ordinance. 

3. Authorize cities to condemn 
property and allocate funds to set 
up truck unloading facilities. 

4. Permit cities to grant partial 
tax exemption to present buildings 
which are altered to provide park- 
ing spaces or off-street unloading 
facilities. ; 

+ * > 


Work Compensation Law 
Is Proposed in Miss. 


A workmen’s compensation law 
for Mississippi—the only state in 
the nation now without such a sta- 
tute—is proposed in a bill pending 
in the Mississippi legislature. 

Applying to all employers of 
eight or more persons, the bill 
would set minimum weekly com- 
pensation at $7, with a $25 mini- 


Excuse it, please, if we seem to be 
Blowing our horn immodestly, 
But the latest facts and figures prove 
That Holiday is in the groove! 
So-0-o0 (Chorus) 
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Lock at the records 
MWe ve burke! 


Holiday is first 


—in total ineage among all 





genera: month:y magazines in 
these c.assifications : 


\utomotive Vehicles 
l'ransportation Equipment 
l'ransportation Systems 

Sporting Goods 

Industrial and Resort Development 
Hotels, Resorts and Restaurants 
Wallets, Handbags and Luggage 


(Source: Leading National Advertisers.) 





mum for occupational injuries. In 
the case of death from occupa- 
tional injuries, the widow or heirs 
would receive payment of $400 for 
funeral expenses and a lump bene- 
fit amounting to 344 times the 
worker's weekly compensation. 
* > * 


Three-Year Licenses 


New York state motor vehicle 
operators’ licenses would be issued 
for a three-year period, instead of 
one year as at present, under a 
program measure of the state tax 
department which has been intro- 
duced in the state legislature. 

. * * 


Mudguards for Trucks 


A bill which would require trucks 
and semi-trailer trucks to be 
equipped with mudguards has been 
introduced in the Kentucky legis- 
lature. Violations would be punish- 
able by fines of $10 to $100. 


Forgetful Drivers 


Chairman William D. Barnes of 
the Connecticut committee on 
crime and delinquency wants to 
make it a misdemeanor in that 
state to leave an ignition key in a 
parked car. Barnes says such a 
law would help curb delinquency 


to phar? 
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sth ool 





MORE THAN 13,000 PEOPLE visited the home of Dukewits Motors at Independence, 
Kans., when it was opened late last year. Dukewits is the only Ford dealer in Inde- 
pendence. The total number of people attending represented a number greater than 


the population of the town. 


by making it harder to steal an 3,771 Workers Complete 


automobile. 
4 * + 


N. Y. Anti-Diversion Bill 


A proposed state constitutional 
amendment to prohibit the diver- 
sion of gasoline taxes and motor 
vehicle fees to non-highway pur- 
poses has been introduced in the 
New York state legislature. 


* * + 


Kill Flat-Rate Insurance 


A bill to put the Massachusetts 
compulsory automobile liability in- 
surance law on a flat-rate basis 
has been killed by the state senate. 
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20th Year at Goodrich 


AKRON.—Since December, 1939 
a total of 3,771 men and women of 
B. F. Goodrich Co. have completed 
20 years of continuous company 
service, according to a report of the 
company’s Twenty Year Service 
Club. 


In the same period 922 employes 
received awards for 30 years of 
employment, 103 for 40 years and 
five have rounded out a half cen- 
tury of service with the Akron 
company, it was added. 
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—Auto Advertising — 


Opinion vs. Science 
In Advertising 
By Bob Finlay 


How much of the advertising| sales, etc., spend more time try- 


which meets the requirements of | Air.” directed by our old friend 


the co-op program, and an annual 
expenditure of well over a million 
dollars is anticipated. 

In addition, Dearborn’s national 
advertising will be expanded in 
1948 to include all leading national 
and sectional farm publications. 


Plymouth Advertising 


Magazines with a total circula- 
tion of 19,599,119 and 49,405,697 
readers carried Plymouth advertis- 


Harry Elliott. 


Timken-Detroit 


Walter F. Rockwell, president, 
Timken - Detroit Axle Co, an- 
nounces appointment of MacMan- 
us, John & Adams, Inc., Detroit, 
as advertising agency. 

Acting for the agency will be 
Ray C. Blackwell as account man- 
ager in charge of operations for 
all Timken divisions, who will 


















Lewis of Kenyon & Eckhardt, Inc. and 
R. F. G. Copeland, Lincoln-Mercury’s ad- 
vertising and sales promotion manager, met 
to work out campaign plans. Both the 








Independence. 
aler in Inde- business is opinion and how much | ing to get at the cold hard facts, | ing in January, according to H. B. |function under the general super- ' 
greater than science? he asserted. SScbertine, cas onmeoul sales | Vision of R. A. Brewer, vice-presi- innit re sea la 
eS Frank R. Pierce, president of As long as advertising neglects manager dent and general manager. ee ee oe 
Dearborn Motors, brought this S , ; 
1 up last week > * “ik tidees to prove itself with facts and fig- On the list were Saturday Eve- plans are now being formulated in 
mplete the Ateratt cub ef Dare (om he said, that old saw about | ning Post, Life, Collier’s, Look,| 4 NAN cooperation with Grafton B. Par- 
‘ich Pierce, who at 46 has been in ous’ eal ae an ie €X- | Time, Newsweek, United States| The January issue of Standard | Kins, advertising consultant for the 
the sales big lea for many |‘, vi continue to have force. | News and Country Gentleman. Rate & Data includes, for the first | Boston Gear Works. 
& gue Y |It will be simply a matter of one i 
nber, 1939, years, asserted that advertising | man’s opinion against another time, as part of its editorial con- ‘ — 
women of does not have the stature it de- Auto Show Praised tents, a Fay. song meee of en K-F Television 
completed serves in management counsels. al . papers that are members of the/ Kaiser-Frazer Corp. is now 
; company In good times, he said, a lot is Dearborn Adver using wcomeniiee "tah ae Ee ‘none sone Newspaper Advertising| sponsoring an hour-long Sunday 
, a 
port of the spent on advertising, but in bad| Ford tractor and Dearborn farm |apart in a recent article in the ee a? ae a> fel 7. 
ir Service times, just when advertising should | equipment dealers in 1948 will use | Saturday Evening Post, he had this atour coans ia 4 
be increased, it is often cut. daily and weekly newspapers, ra- | to say on the other side: New Account oe a an on tet Jun 
Pierce said that he believes that | dio, billboards and movie trailers “As a matter of fact, I sat en- The Boston Gear Works, a divi-| 18, wis be tecnheast each Sun- 
2 employes the reason this can happen is that/in a new dealer cooperative ad/ thralled for 15 minutes when I | sion of M Co., North Qui 
ears of dvertising 1 it i ed by M o urray Co., No Quincy,| day between 7 and 8 p.m. (EST). 
y' o adve ng lacks the facts and fig- | program, S announc y M. D.| stumbled onto a very simple pro- | Mass., has appointed the James| An 1l-week contract includes op- 
years and ures to prove what it is doing to | Hill, general sales manager, Dear-/| gram from a San Francisco sta- | Thomas Chirurg Co., Boston and| tion for renewal. 
half cen- help business. born Motors Corp., Detroit. tion—automobile news, of all |New York, as advertising agency. 
he Akron Other segments of a business, Dearborn Motors will pay one-| things...” The Chirurg company’s Boston of- | ,: C ° 
such as engineering, accounting, ‘half of the cost of local advertising ' The show is “Auto News of the’ fice is in charge, and campaign Gauge Campaign “ 
William H. Snow, president and 





Tha beats the band, 


Take a look at our advertising revenue 


general manager of the Snow Pilas- 
tics Corp., Chicago, has announced 
appointment of Behel and Waldie 
and Briggs, Inc., Chicago advertis- 
ing agency, to direct a national 
advertising campaign in connection 
with the new Snow gasoline mile- 
age gauge. The campaign will be 


—and it looks as if everyone is on the Holiday bandwagon! 
Uur total advertising revenue in our second year is greater 
than the second-year revenue of ANY OTHER MONTHLY 
MAGAZINE EVER PUBLISHED! Average advertising reve- 


addressed to both trade and con- 
sumers and will include a merchan- 
dising program to help build dis- 
tributor and dealer sales. 

The gauge is an instrument de- 
signed to measure actual gasoline 









Wand lo duu up new busines” 
Holiday gets amazing response 


What's the reason for Holiday’s extraordinary selling 
power? It’s responsiveness. The Holiday market is the 
cream of America’s top 800.000 families : the alertest, 
most up-and-doing families in the land. They read 
Holiday in a holiday mood—a buying mood. Which is 
why you ought to be in Holiday! 
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737 advertisers in Holiday 
in 1947 


Holiday advertisers represent almost every 
type of product and service (40 different 
classifications, to be exact!). Everything 
from radios to resorts, from cars to cos- 
metics, hats to hotels, footwear to fishing 
tackle—to name a few 





We 0 anund 
viv the teat-cicls / 
Holiday’s read by everyone in the family — and their friends, too! 


For ten consecutive months HOLIDAY has conducted a continuing study 


among cross-sections of readers in subscribers’ homes in 46 cities. 
The average number of readers per copy reported is an amazing 7.7! 


The most responsive new market 


today is exclusive with 


HOLIDAY 


A CURTIS PUBLICATION 


consumption per mile traveled un- 
der any driving conditions. The 
Snow address is 221 E. 26th St., 


Chicago 16. ii 
444 


For Bluebook 

Advertising agencies in the U. S. 
and Canada have been invited by 
the Bureau of Advertising, Ameri- 
can Newspaper Publishers Assn., to 
submit case histories of their most 
successful advertising campaigns 
for inclusion in the Tenth Anni- 
versary Edition of the Blue Book, 
annual compilation of the top 50 
newspaper success stories. 






Names 

John Ambrose has been added 
to the traffic department of 
Brooke, Smith, French & Dorrance. 


Preston Roberts is chairman of 
the new business committee of 
the Detroit chapter, American 
Assn. of Newspaper Representa- 
tives. On the committee are Clark 
H. Stevens, B. C. Anderson-Smith, 
Jack F. Kent and George S. Dix. 


Car Advertising 


In Magazines 
Dec. Jan.-Dec. 
1947 1947 
Ford .. $ 58,835 $1,487,400 
Chevrolet 76,485 1,117,593 
Nash .. 95,650 1,073,930 
Plymouta 117,665 880,410 
Buick ........ wae 57,488 841,141 
Mercury ................ 53,635 756,570 
Oldsmobile .......... 65,585 733,015 
Studebaker .......... 44,785 681,040 
Dodge ........ veces, 65,905 583,070 
Packard ...... 36,460 542,812 
Lincoln 23,920 505,156 
NINE ciscsinaccttmraceds 35,550 441,360 
BOI sesendasncies coscies 50,911 439,336 
OS eee 50,911 437,536 
Ds csciiscnssteoes 400,908 
Hudson 34,500 309,500 
Pontiac 15,320 294,045 
DeSoto es 258,360 
COETIRE .nccecesesesees- 215,546 
IE | iocissiicreinia 78,537 
Crosley .............. 5,874 70,718 
by ae 8,715 
Rolls Royce & 

[ Bemtiey’ ......<... 1,800 
General Promotion 
Charyelet cee $ 22,520 $ 391,485 
GM 301,030 
2,000 70,180 

54,973 





(Includes only consumer magazines; farm 
not included. Source: Leading Nationa! 
Advertisers; New York). 





Rhea Branch Office 
Rhea Motor Co. (Crosley), Se- 
guin, Tex., has opened a branch 
office in Austin, located at 2326 E. 
First St. 
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NASH $1,515. DODGE 
‘ s ’47—Sedan, 1, $1, f icbt: ¢. "41 — 1, $510. ‘47 non sedan, 1, $1,800; 1, $2,020; 1, 
OLD L '39—Sedan, 1, $400. 
Used Car Auction Prices '47—(76) Sedan, 1, $2,060. CHRYSLER '41—Luxury Liner sedan, 1, $825. 
’41—(8) Sedan, 1, $985. '40-—New Yorker sedan, 1, $785. ‘40-—-Sedan, 1, $660. 
yaa PLYMOUTH ee ee 48—SD sed P $00 $2,045 
DE SOTO : DE SOTO '48—SD sedan, 1, $2,060; 1, $2,045. 
Indianapolis '46—Custom sedan, 1, $1,610. ‘s0—-Goten, 1, Bie. "47-—Custom sedan, 1, $2,175. SP cote, 1, Ae; 1, O18; 1. 
'40—Sedan, 1, $700. a nm, 4, wey. '46-——Sedan, 1, $1,840. 7 2 §O0. 
(Ken Schaefer, Inc. Sales held every Thurs- ny $ DODGE ’46-—Coupe, 1, $1,370. '41—Sedan, 1, ys 47—-SD (6) club coupe, 1, $1,650. 
day. Prices listed below are representative | . ; 5: '41—Sedan, 1, $865. ’°39—Limousine sedan, 1, $600 (Continued on Page 27) 
listings for sale of Jan. 22.) Some, 1, $1,085 ; 1, $1,810. PONTIAC » 1, . 
"46—S » i, 605. 
(Market here is off slightly with in- rer Soom '47—(8) Sedan, 1, $1,900. 
' . ~~ . an, 1, $1,680. 
creasing a, cars.) '48—Sedan, 1, $2,125; 1, $2,035. '42—-Sedan, 1, $1,100: 1, $1,025. 2 ; 
'47—Super sedan, 1, $2,300; 1, $2,275. | 47 Sedan, 1, $i-770. '41—Sedan, 1, $1,100; 1, $1,060. 
'41—Special sedan, 1, $1,015. 40 Coupe, 1, $475. STUDEBAKER 
*40—Sedan,  aammeaaes ia 29 Sedan, a $630. '48-—Champion sedan, 1, $2,085 
’ . a FRAZER . 
ee SM, | +47_-Sedan, 1, $1,600; 1, $1,525 Philadelphia A gold mine for distributors look- 
* ie: ii, eae Sane Vereen any '48—Sed 1 — (Ed Hough Auto Auction. Sales held every ing for exclusive franchises, cover- 
'41—Sed 1, $1,010; club coupe, 1 $820. |’ 7h 1, $2,050 Tuesday. Prices listed are for Jan. 20. ing generous territory. 
40— Cc oi, $685. ' ~ bag Seaa 1. $925 ‘ (“Best sale we've had in two months. 
eee Pe ark eed 47 cars sold out of 108 offerings.”’) a, 





BUICK 
*41—Super sedan, 1, $1,050; 1, $900. 
’40—Super sedan, 1, $985. 
CADILLAC 
’47—(61) Sedan, 1, $3,385; 1, $3,300. 
'41—(61) Sedan, 1, $1,310. 
CHEVROLET 
'47—-FL Aerosedan, 3, $2,030; 1, $2,010; 
1, $1,945. 
’47—FM club coupe, 1, $1,970. 
*47—Pickup, 1, $1,750. 
'46—Club coupe, 1, $1,570. 
*46—Pickup, 1, $1,170. 
'42—Club coupe, 1, $885. 
'41—Sedan, 1, $865; 1, $835; 1, $860. 
*39—Station wagon, 1, $530. 
CHRYSLER 
'42-New Yorker sedan, 1, $1,080. 
*41-—Royal sedan, 1, $910. 
'26--Sedan, 1, $135. 


DERSON: 
BO ori st NS 
5") 





DODGE 
'47—-Custom sedan, 1, $1,810 
*46-—Sedan, 1, $1,655. 
*42—Sedan, 1, $1,010. 
’40—Sedan, 1, $740. 


’47—Sedan, 1, $1,660. 
'42—Sedan, 1, $910. 
’86—Sedan, 1, $155. 


HUDSON 
*47—Pickup, 1, $1,350. 
NASH 
’46—‘‘600" Sedan, 1, $1,390. 
OLDSMOBILE 


*41—(76) Sedan, 1, $985. 
*40—(70) Sedan, 1, $810. 

PLYMOUTH 
*47—Special deluxe sedan, 1, $1,900. 
'41—Deluxe sedan, 1, $850. 
*88—Sedan, 1, $545. 

PONTIAC 
‘47—Streamliner sedan, 1, $2,335 
’46—Streamliner sedan, 1, $1,685. 
*42—-Sedan, 1, $1,040; 1, $985; 1, $935. 
’40—Sedan, 1, $685. 

STUDEBAKER 
’40—Commander sedan, 1, ». 


Horseheads, N.Y. 


(Horseheads Auto Auction. Sales every 
Friday. Prices listed are for Jan. 16.) 
: : UICK 
te ’46—Sedan, 1, $1,980. 
. . : : "41 —Sedan, 1, $970. 
a ih 4 iy anneal '40—Sedan, 1, $800. 
3 ; | '39—Sedan, 1, $775. 
: q "28—Sedan, 1, $640. 
CHEVROLET 
*46—Sedan, 1, $1,350; 1. $1,410; 1, $1,470. 


DISTRIBUTOR OPPORTUNITY 


Are you ready for something new and exciting in this new 
field of featherweight transportation? Nation is hungry for 
this versatile little delivery car—now coming off the assem- 
bly line. 1948 contract assures distributors profit, generous 
discount and a wide territory coverage. 

Over 4,500 Motorettes in use—praised by national maga- 
zines. Costs about 1/3 of the list on the cheapest standard 
transportation. Over 60 miles on a gallon of gas. Speeds up 
to 35 miles per hour. Compact enough for sidewalk parking. 
Removable top and windshield—standard equipment. Plenty 
of body space for advertising display. Prompt delivery. 


IT’S A GOLD MINE. Write or wire for the complete story. 








'41—Sedan, 1, $850; 1, $1,000. O O T T Co 
'30- Coupe, 1, $500. The M T RE E rp. 
¢ an, 1, $170 

CHRYSLER 1560 Harlem Road Buffalo 6, N. Y 
‘46—Sedan, 1, $1,860. 
*40-—Sedan, 1, $870. 
*239—Sedan, 1, $560. 

DE SOTO 
*41—Sedan, 1, $780. 

DODGE 

*47—Sedan, 1, $1,985. 
*46-—Sedan, 1, $1,705. 
*41—Sedan, 1, $760. 
'40-—Sedan, 1, $650; 1, $800. 


e.@ 
Less Snow--More Vision ‘48—Club coupe. 1 ge. 040. 


‘47—Sedan, 1, $1,680; 1, $1,725. 


with a “WEATHER PROOF” ALUMINUM} 'i:-scisn 08 aig: 'f iat 
SUN VI Is SOR ae 
MERCURY 
"47—Sedan, 1, nie 
PRIMED AND ASSEMBLED ‘eee ae 
CLE HOSILE 


*42—Sedan. 1, ; 
"41—-Convertible, 1, $810. 


*48-—Sedan, 1, $2,620. 
ee eOUrE 
*47--Sedan. $1,406; $1,580; 1, $1,755; 
1, $1.00; a $1910 
PONTIAC 
'46—Sedan, 1, $1.790; 1, $1,860. 
*41—-Sedan, 1, $905. 
"*87—Sedan, 1. $265. 
MISCELLANEOUS 
*48-—-G.M.C. pickup, 1, $1,745. 


(Simple Simon Auto Auction. Sales held 
every Tuesday. Prices listed are for 
Jan. 30.) 
(Market here shows increase in volume 
with more buyers present. Most active 
buyers from the West. Increase here 
attributed to Buffalo law prohibiting 


Quantity 
PRODUCTION 


e i 


GREY IRON CASTINGS 


ONE OF THE NATION’S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 





NEW LOW PRICE DEALER’S PRICES out-of-town buyers dealing directly in Fold hid dd da : 
ste gtk ae ete em LU be 
to e up a iu 8S are 10} ing 

: | 11.95 each | fe8%5 ) 
Won’t Tear or Rip $ . eac tm, cppears ta have leveled of) 
No Holes to Drill Lots of 6 or More '47—Super convertible, 1, $2,525. FOUNDRY DIVISION 
‘47—RM sedan, 1, oe 
Please Specify Car Models = —euner — 3 i. , $2,355. 
Sold im Carton Lots Only—6 to = Carton—Wt. 48 Lhe. 9 Special codon, i, tae, 1, $750. Fe, 
Ternis—C.0.D. Immediate Delivery 40— Special sedan, 1, $870. GHAL?TANOOGA 2, TENNESSEE 
F.0.B. Milwaukee '47—(62) Sedan, 1, $3,250. 
’42—(61) Sedan, 7: $1,275. 
Distributors CHEVROLET 
'47—Aerosedan, 1, $2,050; 1, $2,170; 1, 
CHARLES DISTRIBUTING CORPORATION on. aie ie ns 
2738 W. Wisconsin Ave. Milwaukee 8, Wis. |'47—SM club coupe, 2, $1,740. 


‘46-——-FM sedan, 1, $1,475. 
'46--SM sedan, 1, $1,460; 1, $1,450; 1, 
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o) ’47—-FM sedan, 1, $1,925. (Market here shows 48 cars sold out of 
awe e '47—FL Aerosedan, 1, $2,150; 1, $2,010; Durham 85 offerings.) 
1, $1,900. . 
46 a koneeilie, 1, $1,725 (Durham (N.C.) Auto Auction. Sales held] 547 suner sedan ty 
’46—SM sedan, 1, $1,600. every Thursday. Prices listed are for sale] .4¢_ Super sedan, 1, $2,075 
46—FM sedan, 1, $1,400. of Jan. 22.) ‘41—Special sedan, 1, $960. 

45. (Continued from Page 26) *41—Club coupe, 1, $1,050. (Market here shows 42s and back r oe 

1,790; 1, ’39—Sedan, 1, $525. have dropped considerably. Rough used : CADILLAC 
‘47—Deluxe sedan, 1, $1,650; 1, $1,705 HUDSON CHRYSLER cars hardest hit. Clean used cars are 47-—Sedan, 1, $3,830. 

0. ‘46--Sportsman convertible, 1, $1,650 ‘48 Commodore sedan, 1, $2,800 29 Sed: 1. $550 disappearing. ) CHEVROLET 
'46—SD sedan, 2, at $1, 400; 1, $1,700 MERCURY vn ree BUICK ’47—Aerosedan, 1, $2,050. 
ie 1, $1,7 ‘48—-Town sedan. 1. $2,300 ; : DODGE ‘47-—-RM sedan, 1, $2,875 *47—-Aerosedan, 1, $2,065. 

creer ‘ --Sedan, 1, $675. Sa 46-—Pickup, 1. $1,020; 1, 8975 46—-Super sedan, 1, $2,000 '46— Station wagon, 1, $1,600 
JO Sedan, 1, $690. hie dike x NASH | FORD eee “CHEVROLET '46—F™M sedan, 1, $1,535. 

! '40—Coupe, 1, $850. 1 "G00" sedan, 1, $1,420 ‘48--SD sedan, J, $2,010. ‘47—FL Convertible, 1, $2.000 '42—SD club coupe, 1, $960. 

LINCOLN ‘ae PLYMOUTH ows '48—SD_ sedan, 1, $2,050; 1, $1.975; 1,]42—FL Aerosedan, 1, $1,100 '46--FM sedan, 1, $1,360. 
e ‘47—Custom club coupe, 1. $3,000; 1,] 47—Special deluxe sedan, 1. $1,875; 1, $1,750. DODGE '40—Club coupe, 1, $875. 
$2,225; 1, $2,200. ‘47 a $17 *48—Club coupe, 1, $2,150; 1, $1.950. *46—Deluxe sedan, 1, $1,4 ’40—Sedan, 1, $700. 
‘39—Sephyr sedan, 1, $270 47— Deluxe sedan, 1, $1,700 '47—Deluxe sedan, 1, $1,820; 1, $1,755 FORD '36—Sedan, 1, $175. 
MERCURY 5 PONTIAC 1, $1,750. '47—-SD sedan, 1, $1,895. "36—Sedan, 1, $250. 
3 look- ‘48—Convertible, 1, $2,175 47--(P6MB) Sedanette, 1, $2,350 '47—-Club coupe, 1, $1,930; 1, $1.660 '47—Deluxe sedan, 1, $1,725 CHRYSLER 
: '47— Club coupe, 1, $1,700 "46—(L6LB) Sedanete, 1, $1,700 *47—Pickup, 1, $1,300. '46—Deluxe sedan, 1, $1,580 ‘37—Sedan, 1, $325. 

, Cover- '46—Sedan, 1, $1,550. '42—(P8KB) Sedan, 1, $880. '46—Deluxe sedan, 1, $1,025 *41—Deluxe coupe, 1, $580. FORD 
'46—Station wegon, 1, $1,900) *40— (6) Club coupe, 1, $700. ‘46—Station wagon, 1, $1,400. UDSON '47-—-SD sedan, 1, $1,835 
"40—Sedan, 1, $675. WILLYS '46—Deluxe club coupe, 1, $1,475 ‘48-—(8) Sedan, 1, $2,900 46 SD “i n, 1, Si'ooe. 

NASH ‘4$7- Jeep (with snowplow), 1. $1,170 '46—SD sedan, 1, $1,550 MERCURY ‘98 Sedar 1. $300 — 
| ‘48—Ambassador sedan, 1, $1,975 ‘41—Sedan, 1, $1,350; 1, $1,100; 1, $900.| '47—Club coupe, 1, $1,695. ° rowers : 
'48—"600" sedan, 1, $1,925 Valdosta '40—Sedan, 1, $825; 1, $765. '46—Club coupe, 1, $1,875. ; HUDSON 
‘46-—"'600" sedan, 1, $1,510 HUDSON OLDSMOBILE 48-—(8) Sedan, 1, $2,925. 
‘46 —Station wagon, 1, $1,630 (Tom Hewitt Auto Auction. Sales held] ’48—Commodore sedan, 1, $2,875 *41--(76) Sedan, 1, $800. INTERNATIONAL 
OLDSMOBILE every Friday. Prices listed are for Jan. 16.) MERCURY "B9—(8) Sedan, 1, 505. *46—Pickup, 1, $1,000. 
‘42— (68) sedan, 1, $875. (Market here shows good activity with '40-—Convertible coupe, 1, $375 PLYMOUTH NASH 
‘41—(98) coupe, : $1,055 102 cars sold out of 241 offerings at PACKARD “t7—SD sedan, 1, $1,875. '46-—Sedan, 1, $1,410. 
*40—(98) sedan, 1, $875. last sale.) ‘40—Ambulance, 1, $475. PONTIAC PLYMOUTH 
*40—.(70) sedan, 1’ $860. BUICK PLYMOUTH ‘47—(8) Sedan, 1, $2,350. *47—Deluxe sedan, 1, $1,675. 
o PACKARD ‘47— Convertible coupe, 1, $2.400; 1,] °48—SD sedan, 1, $2,075 "47—(8) Sedan, 1, $2,25 ’41—Sedan, 1, $760. 
'47—Custom sedan, 1, $1,900 $3,000. '47--SD club coupe, 1, $2,050; 1, $1,985; | '41—(6) Sedan, 1, $925. *41—Sedan, 1, $735. 
‘47—Club sedan, 1, $1,750. '46—Sedanette, 1, $1,825 1, $1,650. *B9—-(8) Convertible, 1, $725. PONTIAC 
‘47—Clipper 6 sedan, 1, $1,975 "46 -Sedan, 1, $1,975. ‘47—SD sedan, 1, $2,025; 1, $1,900 '29 Deluxe sedan, 1, $600. '47—Sedanette, 1, $2,280. 
'46—Clipper 6 sedan, 1, $1,370. CH OLET *39-—Coupe, 1, $400. "46--Club coupe, 1, $1,800. 
*42— Sedan, 1, $800. Half-ton pie€up, 1, $1,800 PONTIAC T | ad *46—Sedan, 1, $1,810. 
*41—(120) sedan, 1, $1,000. Wske uck, 1, $1,800. *89— Sedan, 1, $275. | oledo *46—(8) Sedan, ie a 750. 
: PLYMOUTH '47—Half-ton pickup, 1, $1,850; 1, $1,750; WILLYS ’41—Sedan, 1, 
47 stan deluxe sedan, 1, $1,605; 1, 1, $1,700; 1, $1,625. ‘47—-Jeep station wagon, 1, $1,600; 1.| (Doc Greet Auto Sales. Prices listed are} ’41—Sedan, 1, 
,705. *47—-S) , 1, $1,780. $1,150. or Jan. 22. ’40—Sedan, 1, 15. 
i '47—Deluxe sedan, 1, $1,585. SM ee compe =~ J ) = 
*46—Deluxe sedan, 1, $1,500 
'46—Station wagon, 1, $1,450 
*41—Club coupe, 1, $725. 
‘40—Deluxe sedan, 1, $675 
89 —Sedan, 1, $350. 
STUDEBAKER 
‘47—Commander sedan, 1, $1,600 
‘47—Champion sedan, 1, $1,815 
Albany 
(Tim Anspach’s Dealers’ Auio Auction. | 
Sales held every Monday. Prices listed are 
for Jan. 19.) 
(Market here shows that prices are 
remaining firm with only 18 cars re- 
maining unsold out of 44 offerings. 
Severe cold weather cut down volume.) 
BUICK 
‘41. Special sedan, 1, $1,220 
CHEVROLET 
"47—SM business coupe, 1, $1,710 
‘47—FM club coupe. 1, $1,830. 
Vv ‘47—FL Aerosedan. 1, $1,970; 1, $2,150 
r 1, $2,000. 
‘47—SM sedan, 1, $1,620 

- ‘46—SM sedan, 1, $1,540 

Ss ‘46-—FM sedan, 1, $1,510, 1, $1,500 
‘41--MD sedan, 1, $720 

CHRYSLER 
> "46— Windsor sedan, 1, $1,900 
"42—New Yorker sedan, 1, $1240 | @ Doorway Banners 





DODGE 


“48-Half-ton pickup 1, $1,750 ; reamers 
FORD @ Window St 







<" sa, 







‘48—SD sedan, 1, $2,060; 1, $2.110 . 
‘48—SD sedan, 1, $2,040. @ Imprinted Folders 
*48—Deluxe sedan, 1, $1,785 

y. '46—SD station wagon, 1, $1,730 e Imprinted Letters 


*46—Deluxe sedan, 1, $1,410. 


Yes, it’s quick, extra profit in your pocket every e Tie-on‘'Protection” Shield 
time you sell an application of Flintkote Under- 
body Protective C oatings. 

For eve ry car owner will immediately recog- 
nize the value of this “accessory.” Just point 
out to him these six important reasons why his 
car should have it. 













Steel Executive 
> Urges Tax Spur 
| To Industry 


PORTSMOUTH, O.—Adoption of 
a federal tax program designed to 
encourage expansion of primary 
iron and steel-making facilities is 7 
urged by Harold J. Ruttenberg, 
vice-president of Portsmouth Steel 
Corp. 

In an article called “End the Steel 
Famine”, published in the February 
issue of Harper’s magazine, Rut- 
tenberg predicts that “the Marshall 
plan will be stopped cold this 
year for lack of steel,” and takes 
sharp issue with his fellow execu- 
tives in the steel industry who ex- 
press the opinion that iron and 
steel supplies will soon be in bal- 
? ance with demands. 

The two points of the Ruttenberg 
tax program are: 

(1), The cost of all primary facili- 
ties should for tax purposes be 
treated the same as operating ex- 
penses, while the cost of finishing 
facilities should continue to be 
treated as capital expenditures, as 
is the present practice with both 
primary and finishing facilities. 

(2), Newly built primary facili- 
ties should be subject to accelerated 
depreciation. A three-year amor- 
tization plan would lay the founda- 
tions for a _ 100,000,000 ingot-ton 
steel industry by 1949-50, as com- 
pared with today’s theoretical capa- 
city of 91,000,000 ingot-tons and 
this year’s probable actual produc- 
tion of 85,000,000 ingot-tons. 

Ruttenberg specifically excludes 
from the suggested program finish- 
ing facilities, such as cold rolled 

> sheet and strip mills, on the 
grounds that existing ones are al- 
ready capable of rolling over 100,- 
000,000 tons of ingots a year. He 
also confines his accelerated de- 
preciation proposal to newly built 
facilities because accelerated depre- 
ciation of existing facilities would 
freeze out new producers. 


@ Colorful Posters 


@ and enthusiastic 
co-operation from your 
Flintkote Representative 


, N. Y. 





Don't fail to take advantage 
of this sales-producing help. 
Ask your Flintkote Distributor 
to supply you next time 

he calls. Or, write us 

today. We'll send the 
material immediately. 


DEADENS NOISE. Spray it on the undersides 
of hood, fenders, splash pans, etc., to elim- 
sound. 


inate rattles, and that “tinny” 


PREVENTS RUST AND CORROSION. Water- 
splash and road salts cause fast deteriora- 
tion where you don’t see it, unless protected 
by underbody coating. 


CUSHIONS AGAINST FLYING GRAVEL AND 
ROAD CHEMICALS. Stones thrown by wheels 
cut right through thin underbody paints. . . 
but not Flintkote Underbody Protective 
Coatings. 

SEALS UNDERBODY AGAINST DUST, DRAFTS 
AND MOISTURE. Drivers generally welcome 
this healthful advantage. 


¢ 


5S GOES ON FAST...AND IT'S THERE TO LAST! 
You can apply coating in about an hour. 
Car is back in service the same day. 


ONE APPLICATION LASTS—for life of car. 


6 


See what we mean? Six important reasons why 
your customers should be quick, easy prospec ts 
for Flintkote Unde rbody Protective C oatings. 

Get these extra profits. Waste no time getting 
full information. Write us today ... and plan 
soon to feature this “spray-on that pays-off!” 


FLINTKOTE 
Underbody Protective Coating 


THE FLINTKOTE COMPANY, Industrial Products Division 
32 Rockefeller Plaza, New York 20, N. Y. 





ATLANTA ® BOSTON © CHICAGO HEIGHTS @ DETROIT © LOS ANGELES 


[INDUSTRIAL 
PRODUCTS 


NEW ORLEANS *® WASHINGTON °¢ TORONTO *¢ MONTREAL 
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per blitz,” which would snow under 
both government and industry peo- 


will take a Lincoln-Mercury dealer- 





Ford Executives 


Take Franchises 


DETROIT.—Two former Ford 
Motor Co. sales executives have re- 
signed their posts to take over 
dealerships. They are Dean Sellers, 
former Ford assistant sales man- 
ager in the Eastern division, and 
Hugh Charlesworth, former assis- 
tant sales manager for Lincoln- 
Mercury. 

Sellers is already operating his 
Ford dealership at 17005 Grand 
River, Detroit, under the name of 
Dean Sellers, Inc. Charlesworth 


ship, the location of which has not 
been decided on yet. 


Spring for Heavy Loads 
Marketed by Burton Corp. 


New product of Burton Auto 
Spring Corp. is announced as Stab- 
O-Load, a torsion-type coil spring 
easily installed on light trucks to 
protect against overloading. 

Full information about the Stab- 
O-Load overload spring and sta- 
bilizer and other Burton products 
may be obtained by addressing in- 
quiry to the manufacturer at 2433- 
41 W. 48th St., Chicago. 





vently - - - it’s the trustworthy 





record of those who have gone 
that way before you. 


Insurance expirations are crossroads— 


times of decision. 


Universal Underwriters 26-year record 


is an accurate map that shows authorized 


automobile dealers the way to better 


more economical protection. 


Our Selective Plan—created especially 


for the authorized dealer—is the resul! 


of fitting our services to the needs of 


your business. 


When you reach the crossroad .. . turn 


to Universal Underwriters. Thousands of 


Fire, 
Windstorm 
and 
Allied 
Lines 





dealers benefit from our improved, spe- 
cialized coverage. So will you! 


There’s smooth . . . safe going ahead— 
with Universal Underwriters! 


UNIVERSAL 
UNDERWRITERS 


® 1000 R. A. 
309 Terminal Sales Bldg., 


Long Bldg., Kansas City 6, Mo. 
Portland 5, Ore. 


204 South Beverly Drive, Beverly Hills, Calif. 
1205 Natl. Bank of Commerce Bldg., Norfolk, Va. 








GET RID OF 





PROBLEM 
ready to install. 
$187. 
Write for 


Ctreular 
Tiiustration shows standard kit with 
two extra tube outlets. 


Complete 
Packaged Kit 
F.0.B. Decatur 


SOLVE YOUR GARAGE AND SHOP VENTILATION 
THIS SIMPLE ENSIVE 

What you have been waiting for—the final, 
ventilation problem all available in a packaged kit, including motor and blower, 


GAS FUMES 





INEXP: WAY. 


successful solution to your 





garage 





@ Removes gas fumes at source 
haust pipes). 

@ Simple installation—no change or al- 
teration of existing facilities. 

@ Not in your way—instantly in use or 
out of way when you don't need it. 

@ Saves man-hours and helps keep em- 
ployees. Mechanics have less sinus, 

headaches, etc. 


(ex- 














WRITE FOR CIRCULAR 


National System of Garage 


Ventilation, Dept. 83-B 
330 N. CHURCH ST. DECATUR, ILL. 


World’s Largest Manufacturer of Exciu- 
sive Garage Ventilating Equipment. 









AMA Raps Allocations 


As Inflation 


Spur 


(Continued from Page 1) 


that, instead of dealing with the| 
question of “what kind of controls 
should we have now, ‘voluntary’ 
or compulsory?”, focused direct 
attention on the fundamental ques- 
tion of whether any allocations plan 
would alleviate scarcities or stem 
inflation. 

Despite all of its difficulties in 
getting steel, the automotive in- 
dustry sees no need for the allo- 
cation of raw materials, Middle- 
kamp said. Nor has anyone dem- 
onstrated the need “for imposing 
material controls on the domestic 
economy now or at any foresee- 
able time of peace.” 

Partial controls, which regiment 
some segments of the economy and 
leave others free, are doomed to 
failure, he contended, citing the 
experience of the Office of Produc- 
tion Management as a recent ex- 
ample. 

Imposition of complete controls, 
he said, would freeze the economy 
in a scarcity pattern, hence weak- 
en its productive capacity and 
“take the nation down the totali- 
tarian road to the police state.” 

+ * * 
‘PESTIFYING on behalf of the 

Automobile Manufacturers 
Assn.’s fact-finding committee on 
government controls, Middlekamp 
based his opposition to controls in 
large part on his governmental and 
industrial experience. He was di- 
rector of the automotive division 
of the War Production Board dur- 
ing the 1944-45 pericd, when an 
intense program was underway to 
combat shortages in order to in- 
crease prcduction of heavy military 
trucks. He was appointed to the 
WPB post as result of his work 
for the Army, where in 1942-42 he 
headed a department to control 
truck production. Prior to that he 
oxpedited truck production for the 
Office of Production Management. 
He went to OPM after 17 years 
with the Brooklyn - Manhattan 
Transit Co., where he was super- 
intendent of automotive equipment 
for the B-MT. 

When the government, either 
through compulsion or through 
voluntary agreements with indus- 
try, allocates materials it is ac- 
tually allocating the production 
_0f end-products, Middlekamp tes- 


Customer 


(Continued from Page 6) 
Factories came in for criticism 
on prices only. 

One man said that if the fac- 
tories really knew how some deal- 
ers “cheat the public, all those 
dealers would lose their fran- 
chises.” 

Last week this writer reported 
shat in visits to 20 different Metro- 
politan Detroit new-car dealerships 
he was not offered one “under the 
table” deal. No such offer was 
made, despite the fact that each 
dealer (not offering immediate de- 
livery) was given a diplomatic op- 
portunity of offering one. 

* + * 


[* SEEMS that a majority of De- 
troit’s new-car dealers are hon- 
est and ethical businessmen, but 
Detroit’s buying public either does 
not know it or won’t admit it. 

Maybe the public doesn’t know 

because it hasn’t been told. News- 
papers have been extremely in- 
formative only about the few 
new-car dealers who  haven’t- 
played the game on the square, 
and the buying public in its pres- 
ent temper is eating up that kind 
of publicity. 
During the course of this survey, 
it was discovered that a new-car 
dealer has more problems in trying 
to satisfy millions of eager and im- 
patient people than we had ima- 
gined. 

However, it was also discovered 
that the customer is deserving of 
sympathy, too. The average cus- 
tomer hasn’t forgetten the pamper- 
ing he got before the war, when his 
likes and dislikes meant the suc- 
cess or failure of a business. 

He wants to be wooed again— 
but it’s going to take a lot of 
wooing. 


tified. How many passenger cars, 
freight cars, bobby-pins and other 
products will be made in Amer- 
ica gets to be the decision of 
someone in a government bu- 
reau, he said. 

When allocating materials within 
a single industry, operators of such 
a system in effect dictate the level 
at which companies may produce, 
according to the AMA official. This 
means that smaller companies can- 
not grow and new companies can- 
not get started, Middlekamp said. 


He predicted that a peacetime 
control system would lead to a “pa- 


ple. In 1941, Middlekamp reminded 
the Senate committee, the priori- 
ties division of OPM broke down 
under the weight of its red tape 
and from an overwhelming deluge 
of urgent mail from frenzied pro- 
ducers. 

Under WPB, 18,000 people were 
required to control materials and, 
in addition, the armed forces and 
industry had to keep busy hundreds 
of thousands of people to handle 
the bare paper work for such con- 
trols. Wartime controls worked un- 
evenly and came near breakdown 
time after time, even though the 
number of military products was 
a mere handful, compared with a 
myriad of peacetime products, he 
reminded the senators. 


Mandell Motor Sales, Inc., 5111 Natural 
Bridge Ave., St. Louis, has been incorpor- 
ated listing $30,000 authorized capital 
stock by Sam Mandell, Walter Plough and 
Mariana Dunham to deal in motor ve- 
hicles. 








Souther 


FIBER FABRICS 





o~ 


FOR 


TRIM SHOPS MAKING TAILOR-MADE 
SEAT COVERS 


These Southern seat cover fabrics are better 


because they are 


@ firmly woven 


@ water resistant 
@ treated to resist fading 
@ finished with transparent lacquer 


We offer a large assortment of original and 
beautiful patterns. The strong construction 
and fine quality of our fabrics help trim shops 
keep pleased and satisfied customers. 


* formerly known as SENOYA FIBER FABRICS 
Sold Through Jobbers Only 


SOUTHERN MILLS, INC 


1210 CANDLER BLDG. 


Phone WAlnut 6341 


ATLANTA 3, GEORGIA 


SALES & EXECUTIVE 
TRAINING 


SALESMEN 


creases their 
many fold. 





Daniel L. Beck 
Director 


You can have the 
and DEPARTMENT HEADS 
in your area by enrolling them in our in- 


tensified 10 DAY TRAINING COURSE. 
SALESMEN, SALES TRAINEES, SALES 
MANAGERS, OFFICE MANAGERS, SER- 
VICE MANAGERS, PARTS MANAGERS 
and their Assistants find that the course in- 


BEST TRAINED 


effectiveness in their jobs 


RESULTS are IMMEDIATE. 


Register now for February 16—27th class. 
NO TUITION charge for VETERANS. 


Write, wire, phone or call for further information. 


EXECUTIVES SELECTION 


956 Maccahees Bldg., Detroit 2, Mich. 


INSTITUTE 
TEmple 11-55-1 


& TRAINING 





These are your roughest—toughest months for towing cars . . . 
and here’s help for you 


Keep them ROLLING! Keep them STRAIGHT! 
with VELVAC Vacuum Brake Tow-away Kits. 
See your VELVAOC Distributor or write, phone, wire 


VELVAC, INC. 


Box 1122 


MILWAUKEE 


Phone EVergreen 1880 





mee, | 


ow under 
istry peo- 
reminded 
e priori- 
ke down 
red tape 
ig deluge 
zied pro- 


ple were 
rials and, 
rees and 
hundreds 
o handle 
such con- 
orked un- 
reakdown 
ough the 
ucts was 
dad with a 
ducts, he 


111 Natural 
mn incorpor- 
ed capital 
Plough and 
motor ve- 


F 


341 








> 


i 
i 
i 


AUTOMOTIVE NEWS, FEBRUARY 2, 1948 


Display Starts This Week ... 





Hydramatic, New Grille 
Mark ’48 Pontiac 


(Continued from Page 1) 


the Hydra-Matic transmission 
among its dealerships ‘and every 
Pontiac dealer in the country now 
has service employes thoroughly 
conversant with maintenance of 
Hydra-Matic.” 

Pontiac again in 1948 offers the 
Torpedo series on a 119-inch wheel- 
base and the Streamliner series on 
the 122-inch wheelbase. Each series 
is available with six or eight-cy- 
linder engine. 


Both series are offered in de- 
luxe and standard models. The 
new deluxe group offers exterior 
and interior refinements, includ- 
ing chrome-plated spear-shaped 
moulding on the front fenders, 
stainless steel rear-fender gravel 
guards, and polished chrome plat- 
ed wheel discs. 

Interiors of the deluxe models 
feature special upholstery, deluxe 
type steering wheel, electric clock 
as standard equipment, and 
chromed hardware and instrument 
controls. 

* * * 

INTIAC’S radiator grille has 

been redesigned for 1948 to 
lower and broaden the approach- 
pattern. The silver streak is a new 
three-bar moulding extending from 
the Indian head medallion to the 
rear of the hood and is empha- 
sized by body color between the 
chrome bars. 

Six-cylinder cars carry “Silver 
Streak” nameplates in script let- 
ters on either side of the hood near 
the cowl. Eight-cylinder hood iden- 
tification reads “Silver 8 Streak.” 

Highlighting the front is a 
newly designed Indian-head hood 
ornament in chrome and trans- 
lucent red plastic. 

Front and rear fenders now have 
smooth, uninterrupted surfaces. 

A one-inch wide chrome crease 
moulding has been incorporated in 
all models except the station wa- 
gon and convertible. 

There are new dual semaphore- 
type tail lamps with chrome cir- 
cular rims and new three-bead sil- 
ver streak moulding on the rear 
deck. 

* ” * 

JrRONT and rear compartments 

on standard models are fur- 
nished with the instrument panel 
in quarter-sawed mahogany finish, 
as is the windshield and window 
mouldings. Instrument cluster on 
the left is kalanced by a clock 
panel on the right and midway 
between them is the radio speaker 
grille. Face of the instrument clus- 
ter is brushed copper and satin- 
finished aluminum. Rims are 
chrome. 

Soft gray fabric shot with blue 
is used for headlining and door 
panels while seat cushions and 
backs are trimmed in two-tone 
pattern cloth of green-gray mix- 
ture. Gray, hard-finish panels are 
used to trim the kick pads and 
this material is also used as 
front and rear cushion piping. 
The two-toned steering wheel 

blends with the interior color 
scheme and has grip dimples along 
the underside of the rim and along 
the upper edge of the twin spokes. 
Steering column, steering column 
bracket, gear-shift lever and hand 
brake are in harmonizing brown. 
Control knobs are 
plastic. 

Two tones of gray as a basic in- 
terior color scheme are used in 
deluxe-type Pontiacs. Seat cush- 
ions and backs are done in dark 
gray fabrics while headlining sun 
visors, side walls, lower door pan- 
els and front seat back carry the 
lighter shade. 

The steering wheel has chromed 
spokes, continuous chromed horn 
ring and ivory-shade plastic rim. 
Horn button is topped with an em- 
bossed chrome-plated Indian head 
beneath a clear plastic crystal. Seat 
back cushions have pillow and but- 


Joins Hudson-Jones 


Harry Peverill, president of Hud- 
son-Jones Motor Co., Des Moines, 
Ia.. has announced the appoint- 
ment of Edwin A. Thompson as 
retail sales manager. The firm is 
Iowa distributor for Hudson. 





ivory colored 





ton type upholstery. Door and win 
dow controls are polished chrome. 
* * * 
'MHE '48 convertible has received 
what Pontiac describes as “a 
full glamour treatment.” Besides 
other deluxe model features, in- 
strument panels are lacquered to 
match body color. Garnish rails, 
windshield moulding and wind- 
shield divider moulding is in 
chrome as are ash trays and rear 
view mirror frame and bracket. 


Convertible tops are available 
in tan or black. Seat cushions 
are trimmed in genuine grain 
leather in five color options with 
harmonizing Bedford cloth: tan, 
black, green, blue and red. The 
electro-hydraulic top raising and 
lowering mechanism may be op- 
erated whether or not the motor 
is running. 

In addition to Hydra-Matic drive, 








ZONE MANAGERS FROM EACH of Pontiac’s national sales zones met with L. W. Ward, general sales manager, to see the 


new models and survey the new year. Ward is seated, center, flanked by his assistants, A. O. 


Pontiac has reported other mechan-| prevent serious 


ical improvements on its new line. 

“Rubber raincoats” have been 
designed for Pontiac spark plugs. 
Moulded rubber elbows fit snugly 
over the ends of plug wires, thor- 
oughly sealing the connections 
against dirt and moisture. 

Ignition coils are oil filled and 
hermetically sealed, extending coil 
life by excluding all air from the 
center of the coil to later condense 
and cause disintegration of wire 
insulation. 

* + 


I IGH-TENSION ignition cables 


leakage. Cooling 
capacity of the radiator core on 
six-cylinder Pontiacs has been in- 
creased. 

The rubber pads used to insu- 
late the chassis and body from 
road noises have been improved 
by moulding a coarsely woven 
cord fabric into the outside sur- 
face of each pad. Acting as a 
reinforcement, this fabric pre- 
vents the rubber from squeezing 
out of shape and less frequent 
tightening of the spring clip is 
necessary, Pontiac said. 

Two major changes have been 


now are neoprene jacketed to! made in Pontiac’s manufacture of 





Ditz and Norman Perry. 


special control cars for handicap- 
ped persons. In 1946 and 1947 these 
controls were available only on the 
Streamliner series. They now may 
be installed on either the Torpedo 
or Streamliner. All cars with these 
controls will be equipped with Hy- 
dra-Matic drive. 


Colors available on the 1948 Pon- 
tiacs include black, mariner blue, 
Parma wine, Belgian gray, frances 
ivory, Rio red, Genessee green, oys- 
ter gray, volunteer green on 
the convertible and blue lake blue 
available only in combination, be- 
sides other two-tone cornbinations 
at extra cost. 


The Colonel with 200 Belgian 
women on his conscience 


One night in Belgium during a critical operation in 
the Battle of the Bulge, it snowed. Next day Colonel H 
appealed to the housewives of the nearby village of 
Roaseelis for 500 sheets to camouflage his men. The 
housewives went into action. In an hour Colonel H had 
his sheets. His outfit repulsed the enemy with only three 


minor casualties! 


When Colonel H returned home to Winchester, 
Massachusetts, the memory of those good women — who 
never got their sheets back — gnawed at his conscience. 


Recently he asked THE BOSTON GLOBE what he 


could do about it. 


The Answer: A feature story by Colonel H in THE 


The Boston Globe 


MORNING e 


EVENING - 


SUNDAY GLOBE. 


Result #1: GLOBE readers all over New England 
responded by sending sheets, money, food. 

Result #2: “Operation Winchester”, when Win- 
chester people in one day donated over 600 sheets, 


plus money to buy more, 


Result #3: Colonel H is returning to Belgium so he 
can present the sheets personally to the housewives of 


Hemroulle. 


Moral: Whether you want to salve your conscience 
or sell your product, it pays to use Boston’s Best-Read 
newspaper — THE BOSTON GLOBE. 


SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 
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Mexican Quotas 
Expected to Bring 
GM Protest 


MEXICO CITY.— General \Mo- 
tors Corp. is preparing a vigorous 
protest against the Mexican gov- 
ernment’s action, which trimmed 
the import quotas of five U. 8S. 
automobile companies with as- 
sembly plants here, according to 
Barry Bishop, Mexico City report- 
er for the Dallas News. 

Other manufacturers, it was re- 
ported, are expected to follow 
suit. 

Import quotas were recently re- 
vised by Mexico to permit the im- 
port of 262 Studebakers and 238 
Hudsons. In order that the overall 
quota set should remain unchang- 
ed, the individual quotas of Gen- 
eral Motors, Ford, Chrysler, Nash 





and Packard were cut accordingly. 
the Dallas News dispatch said. 
Ford’s quota was said to have 
been cut from 8,500 to 8,293; GM’s 
from 6,500 to 6,342; Chrysler from 
4,000 to 3,902; Nash from 1,000 to 
976, and Packard from 550 to 537. 


GM is said to take the position 


difficult to keep operating its Mex- 
ican plants. The corporation will 
not protest the new import quo- 
tas for Hudson and Studebaker, 
only the cut in its own, the story 
said. 





Reps Tool Brochure 


Reps Tool Co., Inc., 94 Allyn St., 
Hartford, Conn., announces the 
publication of a new descriptive 
folder covering its line of Reps 
pipe and stud extractors. The fold- 
er illustrates the company’s mas- 
ter set No. 210 packed in a special 
metal tool box. 





Cash-in on this proven 
safety lock for four-door 
sedans. Every four-door 
sedan owner, including taxi 
and police car fleets, are 
sure-fire prospects. Ha-CAR 
Safety Lock provides two-door 
safety for four-door cars, and 
is completely automatic--locks 
rear door by closing front door. 
Easily installed, foolproof and 
fully guaranteed. Get your share 
of HaCAR two-way profits 
from sales and installation charges 
to both new and used car owners. Write 
today for complete information and literature. 


AGENTS WRITE FOR OPEN TERRITORIES. 


‘BE PREPARED—BUY NOW! 


“For Snow and Mud” 


ONE SIZE 
FITS ALL CARS 
HEAVY BAR TYPE RUBBER 
Vulcanized on a sturdy web 
strap. No danger of ruined 


tires because of chain goug- 
ing. 


Retail Price, 98c each. 


Fy Lots of 100 
; lid Less than 100, 64c each 
, Terms: C.O.D., F.O.B. Milwaukee 





Distributed by 


CHARLES DISTRIBUTING CORPORATION 
2788 W. WISCONSIN AVE. MILWAUKEE 8, WIS. 









Quick Starts 


Long Life 


Dependable 


PERRINE QUALITY PRODUCTS CORP., 55 Rumford Avenue ~ WALTHAM. MASS 
















that such quota cuts will make it 
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Annual Exhibit Likely . . . 





An exhibitor of showroom 
furniture took a number of orders 
ranging from $750 to well over 
$1,000 each, as well as literally 
hundreds of smaller orders dur- 
ing the week. A chain hoist 
manufacturer claimed that he 
had not only sold more units in 
this show than in any other show 
he had ever exhibited in, but 
declared that his dollar volume 
of business “on the books” was 
higher for the first three days 
of this show than for the entire 
week of the last materials hand- 
ling show—which he feels is his 

* type of show. 

One of the hydraulic hoist manu- 
facturers sold an average of 30 
hoists per day and had more 
active prospects than his sales 
force could follow up in _ three 
months, according to a man in 
charge of the booth. 

Manufacturers of shop equip- 
ment, who failed to have their own 
exhibits but showed in space pro- 
vided by a local jobber, were disap- 
pointed in that they did not have 
exhibits of their own. 

* * + 

HE importance of the equip- 

ment exhibition was emphasized 
by the service symposium held un- 
der the direction of Ralph Mc- 
Nichols, moderator, with speeches 
by seven of the outstanding dealers 
of the country in each phase of 
service operation discussed. The 
symposium was held in Medinah 
Temple, scene of the convention 
sessions, on Wednesday morning. 

* + 

HIS year’s service symposium 

the second one in NADA his- 
tory, was enthusiastically received. 
Dealers not only applauded each 
talk but used up every minute of 
the limited discussion period ask- 
ing for moré specific information. 

Boyd Gibbons jr., the West Coast 
Ford dealer who led the country 
in customer labor sales last year, 
started off the symposium with a 
talk, “Love Your Customer.” He 

emphasized the value of the cus- 
tomer and the necessity of train- 
ing every employe to recognize that 
customer goodwill and satisfaction 
was the first thing every worker 
had to sell. 

He also dwelt at length on the 
need for making every employe 
feel he or she is a definite part 
of the organization. Gibbons has 
a profit-sharing plan in his oper- 
ation which works out well and 
accomplishes that end in his bus- 
iness. He also features his em- 
ployes in his advertising. 

In the question-and-answer pe- 
riod, Gibbons told one inquirer that 
he did not believe in incentive pay 
for service salesmen, since it en- 
couraged them to be overly aggres- 

sive and thus oversell the customer. 

Tom Frost, Ford dealer from 
Warrenton, Va., a town of 1,600 
with a trading area of only 5,000, 
outlined how he was able to get 
and hold customers by having the 
most modern shop equipment, hav- 
ing large entrances, making it easy 
for customers to get in and out 
even with large trucks. Frost has a 
tire-alignment scuff indicator that 
every vehicle coming into the shop 
must drive over; this tells his cus- 
tomers the condition of his tires 
and front end. Also four two-post 
hoists which eliminate the need 
for creepers in the shop, and 5x5 
dressing rooms for the mechanics 
so that they can clean up when 
leaving work. 

In the discussion period, Frost 
told inquirers that his one-man 
wrecking truck operator was paid 
on an hourly basis during the day, 
but received one-third of the ‘take” 
for night operation. 

” + * 

To value of lubrication promo. 

tion by franchised dealers was 
brought out by Freeman C. Yeager 
(Buick), South Bend, Ind., who ex- 
plained how he included a seven- 
coupon lubrication book with every 
new car sale and limited the life 
of the book to a year from date 
of sale to make sure his shop got 
all of the lubrication business the 
first year of the car’s life. He also 
makes it a practice to mail a book 
to all customers who have not been 


NADA Show Sales Top 
Million Mark 


(Continued from Page 1) 


in for at least 90 days and who do 
not have unused books. This has 
been effective in promoting service 


customers. 


Yeager 
treme cases, 


admitted that, 
he will 


but does not as a general rule. 

Jack Beatty (Oldsmobile), Den- 
ver, gave the assembled dealers 
a very detailed word picture of 
the operation of service control 
systems in three different sized 
shops. He split service shops into 
those employing 12 mechanics or 
more, 8 to 12, and under eight. 
Each sized shop can profitably 
use service controls—in the large 
shops, dispatch systems increase 
efficiency by as much as 25 per- 
cent, he claims. In shops of 8 .o 
12 men, a modified dispatch sys- 
tem will pay out and, in the small 
shop, he advocates the use of a 
control sheet to get shop effi- 
ciency. 

In the discussion period, he told 
a dealer that a dispatch system 


could be had for a shop employing 


from 8 to 15 men for as low as $500. 

Perry L. Dean (Dodge-Plym- 
outh), Minneapolis, pointed out 
that most every dealer can improve 
his parts merchandising greatly 
and should do so to capture the 
business which he developed in the 
sale of the car, but is letting slip 
through his fingers by neglect of 
proper parts merchandising. He 
pointed out that dealers will need 
these profits now going to the chain 
stores, catalog houses and other 
independents. 

In the discussion period, Dean 
emphasized that dealers should 
carry a 90-day service parts stock 
at all times and should turn their 
entire stock from three to four 
times a year. 

* * * 

RED EX (Kaiser-Frazer), Chi- 

cago, operator of both a dealer- 
ship and a super service station, 
emphasized the need for training 
employes to be courteous and alert 
if the dealer expects to capture 
any worthwhile share of the 
“quick” service volume. He also 
pointed out that ease of access, 
ability to provide fast service and 
complete stocks of parts were also 
essential. Other salient features are 
warm and clean customer waiting 
rooms and control of shop traffic 
flow for efficient operation. 

Ernest Burwell (Chevrolet), 
Spartanburg, S. C., used figures 
from past performance to remind 
dealers that in the coming com- 
Petition it will be necessary to 
watch overhead expenses closely. 
He pointed out that in the read- 
justment of 1921 some 138,452 deal- 
ers failed, 1932 brought a dealer 
mortality of 23,150, while 1938 
washed out another 18,300—or 50,- 
000 failures in less than a gen- 
eration. 

Most of those who failed, he 
claims, were caught off guard by 
rapidly changing conditions. He 
warned that now is the time for 
all dealers to prepare for the un- 
known recession or slack business 


Mansfield Manages 
Dodge Calif. Plant 


DETROIT.—L. L. Colbert, presi- 
dent of Dodge, announced last 
week the appointment of John P. 
Mansfield as gen- 
eral manager of 
the new Dodge 
San Leandro 





(Calif.) plant, 
which is_ sched- 
uled to _ begin 
operation some- 


time this spring. 

Mansfield be- 
gan his automo- 
tive career in 
1920 as a_  fac- 
tory worker with 
Dort Motor in Flint. During the 
next 12 years he was associated in 
a variety of jobs with several auto 
companies until becoming a regu- 
lar employe of Dodge in January, 
1932, as a district representative in 
Chicago. 





J. P. Mansfield 
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honor cou- 
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period that may be just in the 
| offing. 

Burwell told an inquirer that he 
favored the salary-and-commission 
type of compensation for all sales- 
men. 


All-Purpose Power Sweeper 
Offered by Calif. Firm 

An all-purpose power sweeper 
for floors is being introduced by 
Wilshire Power Sweeper Co., 3636 
E. Foothill Blvd., Pasadena 8, 
Calif. 

Complete with traction power 
drive, the price is $285. 


MAKE A BUSINESS 


TRIP BY AIR 





Wea like to make this offer to 
every executive in the automo- 
tive industry. The next time you 
want to make a business trip, will 
you let us fly you there in the 
1948 Ryan Navion — absolutely 
FREE ? 

No, we're not crazy. We just 
think that an actual business trip 
is the best way to prove the amaz- 
ing speed, comfort, and conven- 
ience of the all-metal, 4-place 
Ryan Navion. In this way, with- 
out taking a minute of your time 
from your business, we can best 
demonstrate the many advantages 
this practical plane can give you 
and your company, business, or 
profession. 

All we ask in return is a few 
minutes during the flight to ex- 
plain to you how the 150 mph 
Navion costs no more than a car 
to drive, and how businessmen 
everywhere are finding that this 
rugged, safe, easy-to-fly plane is a 
money-maker for them. 

You are, of course, under no 
obligation to us. If you're inter- 
ested in either a business trip or 
an airport demonstration drop 
us a note on your business letter- 
head, and we'll have our nearest 
dealer get in touch with you. 


4 


 Mavion 


oe 
—~ By RAVAN 


RYAN AERONAUTICAL COMPANY 
3502 Lindbergh Field, San Diego 12, Callf. 








Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


m - 

$145 

FOB Cleveland, 

Immediate Delivery Anywhere in U.S.A. 
STATION WAGONS INC. 


Ohio 


6619 Euclid Ave. Cleveland 3, Ohio 
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‘Twas a Gist Show... 





M. 0. ANDERSON, left, president, points out growth of NADA on map in exhibition 
regional director for mountain states. Membership 


to Charles Freed, Salt Lake City, 
in each state is shown on map. 
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POSSIBLY THE MOST elaborate booth in the show was this one displaying a com- 
plete new line of shop equipment benches and backgrounds for the first time, with 


new indirect lighting for departments. 





Attendance Sets Record... 


Credit Curbs Are Dead, 
NADA Parley Told 


(Continued from Page 1) 


that will bring results that will 
reflect real credit to automobile 
dealers,” Anderson asserted. 

“IT can see a dark cloud—in the 
demands being made by UAW 
President Walter Reuther for a 
third round of wage increases. De- 
mands such as this kind, with no 
regard for our economy or the peo- 
ple as a whole, can dry our market 
up long before we reach that so- 
called peak production. 

“Basing his demands on increases 
in profits is another cockeyed the- 
ory. Profits must be based on a 
long cycle if we are to have a sta- 
ble economy. How is industry going 
to level out profits when each year 
they are faced with a possible three 
months’ shutdown and millions of 
dollars loss to the owners of that 
business?” Anderson asked. 

o + + 


“wat is NADA’s position with 
regard to the recommendation 
that factory dealer contracts pro- 
vide for continuance of a business 
in the event of death, retirement, 
or physical incapacity of a dealer, 
when his heirs, partners, or asso- 
ciates desire to continue the busi- 
ness? 

“In studying this question, we 
must disassociate ourselves as in- 
dividual dealers and be factual, 





Regulation W; nor would it grant 
President Truman authority to con- 
trol wages and prices or institute 
rationing of any kind. 
2 Paul G. Hoffman, president of 

Studebaker and chairman of the 
Automotive Safety Foundation, 
called on dealers to take more ac- 
tive part in the war on traffic ac- 
cidents. He invited dealers to be 
represented on the ASF board, 
“looks forward to the day when 
dealers will take over leadership 
in the Foundation,” which is sup- 
ported by auto manufacturers. 
3 In his convention report, NADA 

President M. O. Anderson urged 
this program for the future: (a) 
Build local and state associations 
to a new high; (b) Intensify safety 
efforts; (c) Extend employer-em- 
ploye relations program; (d) Im- 
prove public relations; (e) Watch 
inventories, used-car sales; (f) 
Build sales forces and reserves; 
(g) Continue efforts to improve 
factory-dealer relations. 

+ * + 


(CtBER talks were given by A. R. 
Scott, supervisor of the dealer 
building section of GM’s Argonaut 
Realty division, who urged dealers 
to avail themselves of planning 
services of their manufacturers to 
avoid loss of money and time; Guy 
B. Arthur jr., NADA’s new employe 
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it now 


industry in the position 
holds. 

“NADA will continue to recom- 
mend changes and improvements 
in those instances where dealer 
equities are in jeopardy. 

“I think the future welfare of 
the individual dealer, and I might 
add, an improvement in our free 
competitive system is in the dealer 
using all his power to effect the 
organization of a factory dealer 
council with representation of his 
own choosing in his manufacturing 
unit. This accomplished, he will 
have a voice in his own family and 
a chance to contend openly against 
what he regards as_ injustices,” 
Anderson said. 

“Proof of this is that there are 
some such dealer councils operating 
that have the approval of dealers 
involved. 

“NADA will do everything in its 
power to show dealers the way to 
obtaining a voice in their factory 
dealer affairs, but dealers must be 
prepared and willing to speak their 
own minds in their family councils. 

“Dealers should individually op- 
pose that which is wrong in the 
same manner they would support 
that which is right. 

“We must also realize that a 
frank open discussion and review 
of all the facts, and all equities 
involved, is necessary if we are 
to come up with the right an- 
swers ... for the reason that 
factory dealer relations are a 
two-way street. 

“Doubtless, some dealers have 
just reason for complaints. On the 
other hand there may be another 
side. Every dealer should be con- 
stantly alert to his own responsi- 


Axtowutiv: Ves 


AUTOMOTIVE NEWS booth at the NADA Equipment Exhibition was a haven of 
rest for many tired dealers who had spent hours looking at the newest in shop equip- 
ment and sales alds. Dealers wives In particular found the booth a good place to meet 


hubby after he had ‘‘done the show.’’ 












BOOTH ATTENDEES at the NADA equipment exhibition claimed that this showing 
of the newest in shop tools and testers, sales aids and follow-up systems was the ‘‘liv- 
national service equipment show ever conducted under the auspices of the national 
orders taken attested to ita being a ‘‘buyers’’ show. 


NSPA Appoints 
Groups to Map 
1948 Programs 


CHICAGO. — The National 
Standard Parts Assn, program for 
1948 received its first impetus here 
last week at executive conferences 
of directors and committees. E, M. 
Sheehan, president of NSPA, an- 
nounced the makeup of this year’s 


committees headed by the fol- 
lowing: 
Membership: Morrill Palmer. 


Trackman Auto Supply Co., Joliet, 
Ill., chairman, and Earl Henning, 
Weaver Mfg. Co., Springfield, Ill, 
vice-chairman. 

Marketing and research—Luther 
R. Bachman, Bee, Inc., Allentown, 
Pa., chairman, and Frank R. Doug- 
all jr. Acme White Lead & Color 
Works, Detroit, vice-chairman. 

International Trade—W. H. Lu- 
kens, R. M. Hollingshead Corp., 
Camden, N. J., chairman. 

It was also announced that 26 


| more firms have been elected to 
| membership in the association; that 
| the marketing research committee 
has “initiated several essential new 
| programs,” and that the next meet- 
ings of the membership, marketing 
research and international trade 
committees will be held June 13-16, 
at Asheville, N. C., when the board 
of directors is also scheduled for a 
meeting. 


Pa. Dealers Denied 
Insurance Agents Fees 


HARRISBURG, Pa. — Pennsyl- 
vania automobile dealers who sell 
fire, theft and collision insurance 
on motor vehicles bought on time 
payments are prohibited from col- 
lecting the agent’s commission, it 
was stated in an opinion of the 
state justice department requested 
by Insurance Commissioner James 
F. Malone jr. 

The ruling also held that motor 
vehicle dealers who are not insur- 
ance agents are prohibited from 
sharing in the agent’s fee for the 
sale of such insurance. 


thereby giving due consideration to 
the equities of all dealers, to the 
extent that we maintain a strong 
vigorous dealer organization, which 
means so much to maintaining our 


bilities. He has every right to ex- 
pect fair treatment if he is doing 
his utmost to uphold his end of 
the bargain—but he must not think 
(Continued on Page 32, Col. 1) 


relations consultant, who spoke on 
“Plans for Increasing Production,” 
and Henry J. Taylor, radio com- 
mentator, who talked on “Looking 
Ahead at Home and Abroad.” 

Thomas R. Reid, vice-president 
of human relations for McCor- 
mick & Co., Inc., Baltimore, dis- 
cussed his firm’s successful “mul- 
tiple management” plan which 
includes a senior and a junior 
board of directors, profit-sharing 
bonuses plus a long list of bene- 
fits. 

“Trying to control the volume 
and velocity of credit through con- 
sumer credit controls is like try- 
ing to control the amount of air 
being forced into a toy balloon by 
gently resting your hand on top 
of the balloon,” 
Rep. Wolcott de- 
clared. “In order 
to prevent infla- 
tion of the bal- 
loon, we must 
shut off the air. 

“There are or- 

thodox ways of 
doing this which 
have been suc- 
cessfully used 
since 1913, over 
which the admin- Rap, Weteets 
istration still has control. The de- 
mand for the reimposition of con- 
sumer credit controls is the result 
of superficial thinking. The de- 
mand is not based upon sound eco- 
nomic reasoning. 
“No action by the House Bank- 
ing and Currency Committee in re- 
spect to this matter is contem- 
plated. 

“I think I am in a position to 
give you reasonable assurance that 
the statutory authority to reimpose 
consumer credit controls will not 
be enacted at this session of Con- 
gress.” 
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N HIS report, Anderson said 

“one of our major objectives 
should be to foster and build local 
and state associations to a new 
high—so that they, with this new 
and added strength, can do that 
portion of the job that is local in 
scope, in a like manner that NADA 
does the national job. This can be 
accomplished this coming year by 
completing and activating plans al- 
ready made to broaden and improve 
our service to state and local asso- 
ciations.” 

“There is one mistake that we 
could make, and that might be 
very costly. 

“That would be for any of us to 
feel that we have arrived and that 
we could use that position as a 
power of force. My opinion is that 
opposite would be more effective. 

“Recognizing highway safety 
as a continuing long-range pro- 
gram, NADA plans to widen and 
intensify its activity to a point 
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within ten days the total purchase price will be refunded with no questions 
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Attendance Sets Record... 


Credit Curbs Are Dead, 
NADA Parley Told 








Prices 

(Continued from Page 1) 
prices for 1948 Oldsmobiles, S. E. 
Skinner, general manager of the 
division, revealed there will be no 


increase on standard models in 
Oldsmobile’s 60 and 70 series. 





J 
(Continned from Page $1) ments have been tnade ih aesten 70 c 
that he can coast and collect in-| guiding dealers right. It is the deluxe models, he said, price in- 
definitely. sort of thing which demonstrates creases will range from $26 to $33 
ee rs clearly the absolute necessity for son ea oo > 
“TT VEN train has to run| factory dealer counsels and the of smobile’s Futuramic models 
E uphill pone tn Dealers| handling of problems at home. will range from $1,920 for the KF 
should be as zealous in their ef- “Under such auspices, all the standard club sedan to $2,466 for 
forts to make their local repre-| facts will be available at once— the deluxe convertible coupe. (For 
sentation of the factory profitable| further, I am_ convinced that) _ Z complete ’48 Oldsmobile prices see 
to the factory as they are to show| Where both factories and dealers| _— f.4 table on page 20). G 
a satisfactory profit for them-| re fair, and can demonstrate an OT ee aS es _ ee ae pe of 
” fact to one another, justice for a , e new mobile els was 
vee aoe es . will prevail. ae SHOWS ite a0e8 —, ane. ) Putumnante ig saat - =. held in Detroit’s General Motors 
ce renee eae “But until such family forums | gna 70 series, the 98 series was completely restyled from bumper to bumper. Compres- | building last week. The new mod- 
ceiving numerous complaints from) ... octablished—I think misunder- | sion of the engines was also increased, from 6.5-1 to 7-1, which increases the horse-| els feature under-the-hood ad- 
oy om cane tee date te standing and dissatisfaction will | Power to 115 from 110. on tn well as the latest in K 
tinue. streamlined styling, including 
misused. Sometimes he is, but it} °°? . : ‘ : 
; “NADA by its contact with the| ship of Daniel B. Brooks, is des-|trians safety conscious; 5. Safety | lowered hood, curved glass wind- 
om stuntie nat a eae manufacturer representatives has/|tined to play an increasing promi-| contests. . ' shield, greater visibility and a C 
ie ss . ‘ioe nie = i ¢| Pointed the way to sounder rela-| nent and important part in the| Arthur Haas—Cited NADA’s ac-| roomier interior. H 
nm the f tn. wh ; > cae Of! tions on an industry-wide basis.| organized program of America’s| tivities in the employer-employe At a press preview, Skinner said N 
ln io diiien ae car which These recommendations were made | dealers,” Hoffman said. relations field, revealed that a sum-/that the new higher-compression P. 
NADA aan not be asked to oan on a basis of good sound logical] « am glad of this opportunity| ™ary will soon be issued to show | head—7-1 in place of 6.5-1—was a ’ 
: ’ | reasons. bute to the construc-| how the Taft-Hartley law applies|step toward the higher compres- W 
it is sometimes found that the also to pay tribu 
dealer really has not been doing “They included a review by top| tiye work done in safety during | t© oa o eo sion of the so-called Kettering 
officials on any decision which the f th orge esmer — Stresse at | engine. 
such a good job. dealer feels may have prejudiced a ae ens eae public relations begins at home, The 12-1 compression Kettering 
“That is the sort of thing that | his equitable rights. throughout the country. In this| Warned dealers to guard and build | engine, which was tested in Olds- 
is disconcerting to NADA offi- “Also fair play to the extent that! ofort M. O. Anderson, your 1947| scodwill in their communities. mobile cars, will come gradually, 
cials who are striving to help in |any dealer whose franchise may| president, and W. L. Mallon, the| As part of NADA’s drive for fac- | Skinner said. Next step is due to 
Pp ’ P be 8-1 
arene enecenmoeint hananeatcne mene i nN be in jeopardy be given sufficient immediate past president, have|tcry dealer councils in each line, | 9© %+; it is believed. 
warning, and an opportunity to/ rendered outstanding service as|the convention program presented = 
make necessary corrections to qual-| members of the national Inter-In-|IIal Smith (Chevrolet), Atlanta, L-M Rebuilders 
wn as a aaaeetoeen Se if he ts dustry Highway Safety Committee. — —— —T, -* the eee A r QO 
“As the chairman of the Auto- | Tolet an enera otors cou Ar C) 
ae - 7 wt gt notice of can-| Votive Safety Foundation, I be- setups. He declared that the coun- e€ ppointed D 
cellation is sent out. na lieve that the automobile dealers | cils, started in 1937, have been of DETROIT.—Lincoln car owners D 
Such a program would bu of this country ought to be par- | inestimable value to dealers as well |throughout the country now have FI 
confidence. It would permit the ticipating in its program, in full | 25 the factories. : available the services of six author- Fe 
dealer, in turn, to instill confidence ° Bert St. Clair, NADA executive | jzeq Li 
; partnership with the manufac- > , ized Lincoln-Mercury engine recon- G 
in his employes in the form Of| turers, assistant, declared that NADA— |ditioners who have been appointed Hi 
ee —. and cicatne teak, “IT know that my colleagues on} NOW the “nation’s largest retail by the division to turn out re- In 
th hi Bi a onnaie the board of trustees and in the| dealer group”—has unusually good | built motors meeting factory stan- M 
‘ate rough improved employe re-| - erating committee share this| Standing with congressmen and /dards. Four more outlets are yet R} 
lations. . view, and that they would welcome | urged dealers not to jeopardize this | to be made. Ss] 
This program would tend to-! sealer representation on the board | Setup. “The approach of the competitive Ww 
ward more careful selection of in4 in the committee. He predicted passage of a 65-| used-car market makes it advisable Ww 
dealers—a lower rate of turnover— “A promising start has been cent minimum wage law, more |that a good replacement engine be M 





a more stable economy by reduc- 
ing labor unrest to the minimum.” 
* * + 
NSTEAD of 32,500 traffic fatali- 

ties last year the number might 
have been reduced to 17,000 if a 
few simple safety precautions had 
been taken, Hoffman told the 
NADA delegates 


made through the Inter-Industry 
Highway Safety committee to mo- 
bilize dealer support throughout 
the country for state and local safe- 
ty programs. This is essential; I 
sincerely hope it will be carried 
forward with redoubled zeal and 
increased effectiveness. 


“But I don’t think you dealers 


farm relief, extension of rent con- 
trols and enactment of a separate 
community property tax law if the 
Knutson tax measure fails to pass. 
He said it looked doubtful if these 
bills would be passed by the pres- 
ent Congress: Regulation W, Tru- 
man’s broad social security pro- 
gram, the St. Lawrence Waterway, 


available to owners and dealers 
alike,” Glenn H. Schricker,, Lin- 
coln-Mercury service manager, de- 
clared. 

The authorized Lincoln-Mercury 
engine reconditioners appointed so 
far include: Tam Engineering Co., 
Seattle; Meyer Welch, Los Angeles; 
Fred Jones, Oklahoma City; Cote 


ee in an address : universal military training, and|Motor Co., Mattapan, Mass., Re- 
—_ opening the con-| Should stop there. The public serv-| a ,endments to the Taft-Hartley | conditioned Motors and Parts, Inc., 
vention. ice activities of the Automotive|j),\ Merchantville N. J., and Dave Ken- 


New Type Parts Bin 
Simplifies Parts Handling 





“Fortunately, 
accidents can be 
prevented,” he 
said. “Safety is a 





Safety Foundation offer the oppor- 
tunity for joining with the manu- 
facturers on a national basis in the 
solution of these mutual problems. 


Most Makers Maintain 
Parley Headquarters 





nedy, Detroit. 


YOU can make 


A new development in all-steel parts complex business, “I for one would like to look a : i 
= ee aot but there’s noth-| forward to the day, not so far in ate ates a — BIG UICK 
into shelf slots, making it easy to tailor ing mysterious} the future, when the dealers would | poyse” and business sessions for Q 
the bins to changing sane sents a = about it. Over|take over the leadership in the! their dealers during convention and 
casa. Giaw Uae ave cemstnactea of 38 to Paul Hoffman and over again| foundation. There's no good reason | exhibition week, with Buick, Cadil- P R O F I T ~ a 
20 gauge high tensile steel, are finished , during the last) why they shouldn't. lac, Chevrolet, Ford, Hudson, In- : Ur 
sod are avaiable. for ‘mamedinte deitvery’ | strated’ that a sound program of | w NOW if I were an outsider, I| ternational Harvester, Lincoln-Mer- on this sturdy no 
These bins are shipped fully assembled: |° {°° ‘Hat a sound program of} would not presume to suggest any| cury, Nash, Oldsmobile, and Pack- po 
there is no installing of dividers on receipt |°"forcement, engineering and edu-| specific action to this meeting,”| ard at the Stevens; Studebaker at to 
A + ey 49 ee to een Hoffman declared. “But I am not| the Blackstone, and Pontiac at the 7 
Write Auto Dealers Bin Service Inc., 8324 | j+ ’ ae a. es ‘cone on taliin an outsider. I’m a charter member| Palmer House. ; on 
Detroit Ave., Cleveland, O., Department B . p it ¢ ai ili of NADA, and so feel perfectly free Twenty-three state associations P 
‘aovenemmemey [sea Me, ante onde wiling| 9 speak nay mind maintained “hotel” headauartere : 
account for the fact that some|.. “Therefore, I urge, Mr. President,| with Southern California at the a 
states and cities consistently have | ‘®t this convention duthorize you} Blackstone and the following at = 
* “| fatality rates two and three times | ‘© Set uP @ special committee, with the Stevens: Arizona, District of ca: 
THE cen tian eihean power to act, and that the com- Columbia, Florida, Idaho, Illinois, of 
“If all states last year had mittee be asked to examine the| lowa, Kansas, Kentucky, Louisiana, Costs you td Int 
achieved a mileage death rate program of the foundation, and| Maryland, Michigan, Mississippi, only Includes i 
; determine the feasibility of bring-| New Jersey, New York, North Hardware & 
as low as the lowest, the rational | . ; : , 1 
toll, instead of $2,500, would have |i"& the automobile dealers of the Carolina, Ohio, Oklahoma, Oregon, $ Fits ALL tic 
been approximately "17,003. nation into full participation in it.” | South Carolina, South Dakota, Ten- Cars and all 
“IT know that many attomobile| Three-minute reports were given sag tl Vermont and Wisconsin. Trucks An 
dealers are cooperating whole-| by various committee chairmen, as} ,_j on a all headquar- Gross Ca 
heartedly in this effort in their | follows: Br. — e Stevens, were Akron, F Li co! 
own states and comm” aities. But| Charles C. Freed—NADA mem-| ~f0OKlyn and Long Island, Chi- ront tcense no 
I know also that mucl: more needs | bership is now at an all-time peak Wie ne Detroit, Fort ‘ 
to be done—and that automobile | of ae active members, but “we _ nd. and Huntington, W. Plate Holder get 
dealers by and large represent the| Must stick to the job of keeping F ; fea 
best of dpteuntetas ender the total high,” he warned. Show- (Shipment from stock) sin 


hehe I 


HOTEL DETROIT 


CADILLAC SQUARE 


INVENIENTLY 


ATED 


Oy eva 


ONE BLOCK 





Hoffman pointed out that all 
segments of the industry have a 


ing the growth of NADA in recent 
years, he gave these figures as of 


Reo Managers 


If your State requires FRONT LI- 
CENSE PLATE this year—here is 
a big profit clean-up for you. The 


stake in this matter because, as| Dec. 31 each year: 1944, 11,286; . W YOUNG Bracket is stamped HEAVY 
he said, “all of us in the automo-| 1945, 20,272; 1946, 28,244; 1947, Meet This eek oe See oe ee rust- 
bile business are engaged in sell-| 32,405. LANSING.—Reo branch and dis- Sa a 


ing transportation mileage and 
anything which discourages safe 
and efficient highway transporta- 
tion is a restriction on the future 
of our business. Plainly, therefore, 
automobile manufacturers and 
dealers alike, have a dollars-and- 
cents stake in the condition of 
highway travel; in problems of 
safety, traffic congestion and park- 
ing.” 
* ” + 

af en highway safety committee, 

which has been established by 
NADA under the able chairman- 


William Mallon—Urged dealers 
to continue their active interest in 
public and civic affairs; warned 
dealers to channel all approaches 
on national legislation through 
NADA, 

Dan Brooks—Reviewed dealer 
activities in traffic safety, empha- 
sized thatsthe program must have 
a long-range viewpoint. Declared 
NADA will concentrate on the fol- 
lowing program, in order: 1. High 
school driver training; 2. Good 
driver practices; 3. Safe-condition- 
ing of vehicles; 4. Making pedes- 


trict managers from all parts of 
the country will convene here this 
week (Feb. 2-6), it has been an- 
nounced by D. C. Streeter, general 
sales manager for Reo Motors, Inc. 

Plans for 1948 will be unveiled 
at the conference, Streeter said. 
The 1948 advertising and sales pro- 
— campaigns also will be out- 
ined. 


Farmington Motor Co., 
Farmington, Mo., has been incorporated 
listing $50,000 authorized capital stock by 
Clarence, Viola and Edsel Wade to operate 
a dealership. 


119 W. Liberty, 


special TITE-LOC bolts and nuts 
prevent rattle. Includes ALL HARD- 
WARE for attaching to front 
bumper of cars with and without 
gravel pan. IMMEDIATE SsHIP- 
MENT from stock at $36 per gross, 
FOB Syracuse, N. Y. Terms: 2%, 
10 days, 59% for check with order. 
Satisfaction absolutely guaranteed. 


WIRE or PHONE Your 
Order NOW! 


c. W. YOUNG MFG. CORP. 
208 Burnet Syracuse, N. Y. 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 























Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
dan. 31, Week Jan. 24, dan. Feb. 1, Jan. 31, 
1948 1947 1948* 1948 1947* 1948* 
CHRYSLER 9,708 14,486 18,546 67,158 52,534 67,153 
Chrysler 981 1,841 2,492 8,810 7,769 8,310 
DeSoto 764 1,352 1,918 6,898 4,770 6,393 
Dodge ...... 2,467 3,994 5,424 19,642 14,922 19,642 
Plymouth . 5,496 7,299 8,712 31,808 25,073 31,808 
PRE ining 6 ores cunreeies 16,238 14,598 16,102 65,720 638,578 65,720 
PORE occces --+eeee- 12,876 11,492 12,889 651,414 50,073 51,414 
ED Gy wi didd-eduirs $1 597 eres 1,382 2,580 1,382 
SE | as iat wis dix d's 9 3,281 2,509 3,213 12,923 10,925 12,924 
GENERAL MOTORS .. 30,781 30,126 30,922 125,704 89,110 125,704 
het oes sitin coe 5,520 5,462 5,434 22,001 16,597 22,001 
Cadillac . dv opiate 1,127 paelee 2,098 4,563 2,093 
Chevrolet ...... . 16,148 14,048 16,739 64,834 41,154 64,834 
Oldsmobile 4,349 4,306 4,274 16,201 12,6389 16,201 
I eas, thea ayy i's 4,764 5,183 4,475 20,570 14,157 20,570 
KAISER-FRAZER 4,078 1,748 5,021 20,485 7,141 20,485 
CE dacs snes sea uwc 1,390 585 1,604 7,072 2,397 7,072 
Kaiser 2,688 1,163 3,417 13,418 4,744 13,413 
CROSLEY 436 402 499 1,815 1,640 1,815 
HUDSON 2,224 1,619 1,360 7,752 10,314 7,752 
Sree 2,733 1,989 2,745 11,028 8,591 11,028 
PACKARD .... 613 1,164 1,263 4,879 2,785 4,879 
STUDEBAKER 3,140 2,483 3,204 12,637 10,430 12,637 
WILLYS+....... 730 672 768 3,062 2,534 3,062 
Total Cars, U. S. .... 70,731 69,287 80,430 320,240 248,657 320,240 
*Station wagons. *Revised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Jan. 1 dan. 1 
Ended Same Ended Total to to 
Jan. 31, Week Jan. 24, Jan. Feb. 1, Jan. 31, 
1948 1947 1948* 1948 1947* 1948* 
CHEVROLET ..... 7,721 8,076 7,879 27,289 22,821 27,239 
CROSLEY ............. 173 5 144 671 13 671 
DIAMOND T 348 339 343 1,262 1,321 1,262 
DODGE ..... 2,242 3,408 2,441 11,469 13,582 11,469 
FEDERAL 183 199 172 829 639 829 
FORD 5,214 5,961 5,025 20,061 26,445 20,061 
sh oly Skee od hones 1,411 1,574 1,574 6,683 4,764 6,683 
ES 50 6. c'a v5.0 ba. ees 86 +e ie 538 rr 
INTERNATIONAL .... 3,301 2,611 3,537 14,412 10,910 14,412 
EE. Rbsy aN wh ewe sa 0 896 506 353 1,475 1,633 1,475 
ME ee eee 444 603 426 1,697 1,855 1,697 
STUDEBAKER .... 1,600 1,363 1,531 6,320 5,832 6,320 
WHITE ee 400 388 406 1,659 1,549 1,659 
WOME io vsvecscs ay 2,184 1,791 2,217 8,570 7,862 8,570 
MISCELLANEOUS .... 403 284 435 1,799 1,223 1,799 
Total Trucks, U. S. .. 26,020 27,194 26,483 104,146 100,798 104,146 
otal Cars, Truc 
eM Dy dicta a cidebkinend 96,751 96,481 106,913 424,386 349,455 424,386 
Total Cars, Trucks 
PS eee 2,649 4,873 4,243 16,698 21,291 16,698 


Grand Total, Cars 
and Trucks, U. 8. 
and Canada 


Ce 


Four-Wheel Drive, Sterling, etc. 





99,400 101,354 111,156 441,084 370,746 441,084 
*Revised. Miscellaneous includes Autocar, 


Divco, Marmon H., Brockway, 





Lifting of Canadian Ban 
On U.S. Cars Held Near 


OTTAWA.—The possibility that, U. S. dollar allotment can be used 


United States-made automobiles, 
now completely banned under im- 
port restrictions, may be allowed 
to enter Canada under a quota 
system within a few weeks was 
revealed here by a government 
spokesman. 

When the complete import bans 
were announced, they applied 
equally to American and British 
cars but it is learned that Canada 
can now create a quota system 
of imports without violating the 
International Trade Organization 
agreement. 

With these quotas in actual prac- 
tice, more British cars would be 
allowed into the country than 
American automobiles. However, 
Canada cannot ban American cars 
completely for an indefinite period 
now, it was stated. 

The government, it is said, is 
getting around any discriminatory 
feature in the case of cars by the 
simple means of setting the quota 
on the basis of U. S. dollars. The 





1241 MAIN ST. 





SIMPLE SIMON’S BUFFALO AUTO AUCTION 
Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 
FLY W Indoors - Modern, Heated Hangar. All Transport Facilities < 
TONAWANDA, N. Y. AIRPORT 
2080 Military Rd., Route 265, Tel. ELmwood 0375 


The Only Auto Clearing House in the World! 
Tell Us What You Want - We'll Buy Them For You 
Tell Us What You Have - We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 





either for the purchase of finished 
cars or for the purchase of parts 
to manufacture cars in Canada. 

The amount of the basic unit 
quota, it is explained, will bear a 
direct relationship to the cost of 
manufacturing in Canada. 

If it costs $200 on the average in 
U. S. dollars to produce a $1,000 
Canadian car, the government 
figures that only that amount per 
car/should be allowed the importer 
who wants to bring in the same 
number as he did during his basic 
period. 

On the basis of these hypotheti- 
cal figures, for example, the quota 
may work out at about 20 percent 
of previous U. S. dollar spendings. 

It is estimated that the “dollar 
saving” scheme of the Canadian 
government through the antici- 
pated “dollar allocation” system 
may involve a saving of as much 
as fifty million dollars a year in 
U. S. exchange when the quota 
system starts operating properly. 






EAT HERE 












PHONE ELmwoad 2130 





Production 


(Continued from Page 1) 
continued uninterrupted as standby 
gas equipment was utilized. 

Although the weatherman 
promised a momentary break in 
the cold wave at press time 
Thursday, industrial gas sup- 
pliers said they would probably 
not be able to resume service to 
factories until tomorrow (Feb. 
3). 

It was assumed that closed auto- 
motive plants would plan to re- 
open on the basis of that informa- 
tion. 

Out of Michigan, Chevrolet as- 
sembly plants at Tarrytown, N. Y., 
and Norwood, O., were forced to 
close early in the week because of 
gas shortages in those areas. How- 
ever, other Chevrolet assembly 
plants took up the slack to allow 
the GM division to account for the 
production of an estimated 16,238 
cars last week, down only slightly 
from the week before. 

* + * 
C= GM. divisions struggled 
through the week, but sched- 
ules were reflecting a high rate of 
employe absenteeism. 

Production at Cadillac division 
of GM and the Lincoln division 
of Ford was down in both in- 
stances for model changeovers. 
| In and around Metropolitan De- 
troit, it was estimated that gas 
shortages curtailed the operations 
of more than 50 industrial plants, 
many of them important suppliers 
to the auto industry’s final product. 

Therefore, it is likely that last 
week’s shutdowns will prove a 
more serious factor to future sched- 
ules than they did to those of the 
past week. 





+ * * 


NOTHER threat to future auto- 

motive output loomed in the 
Pittsburgh area where cold weath- 
er took a big bite out of vital steel 
production. 

Shortages of fuel oil and gas 
forced the Carnegie-Illinois Steel 
Corp. to close 12 of its finishing 
plants and curb operations in 
three others. Republic Steel also 
curtailed its production. 

Such shutdowns appeared to have 
the effect of adding to the “jitters” 
of steel consumers. Steel men said 
that pressure for delivery and or- 
ders were at the highest point 
since the end of the war. 

Few steel firms, however, were 
accepting any more orders than 
their production schedules indicat- 
ed could be shipped. 

* * + 
EANWHILE, steel production 
dropped slightly throughout 

the nation but was still at a peace- 
time high level. 

Despite the difficulties encoun- 
tered in January, it appeared that 
U. S. plants during the 22-day 
working period would still be 
able to account for the produc- 
tion of 320,240 cars and 104,146 
trucks—a total of 424,386 units. 
Only four months of 1947 ex- 
ceeded that figure. 

In Canada, the weather was also 
having a drastic effect on automo- 
tive output. Combined Canadian 
car and truck output last week 
dropped to an estimated 2,649, com- 
pared with 4,243 the week before. 


Engstrom to Head 
Chrysler Branch 


DETROIT.—Stewart W. Munroe, 


division, has announced the ap- 
pointment of A. A. (Bert) Eng- 
strom as president of Chrysler 
Pittsburgh Co., factory branch in 
Pittsburgh. Engstrom succeeds 
Charles L. Nutter, retiring on ac- 
count of ill health, after serving 
in that capacity for nearly 10 years. 

Engstrom is a veteran in the au- 
tomobile business, with service dat- 
ing back to 1908. He joined Chrys- 
ler in 1933 and was regional man- 
ager in Chicago and’ Detroit and 
district manager in Ohio prior to 
the war. From 1941 until late in 
1944 he engaged in defense and war 
production work in the Chrysler 
Jefferson plant in Detroit. To fill 
a vacancy created by Engstrom’s 
promotion, George C. Steger has 
been appointed regional manager in 
Milwaukee. 





Frank E. and Ruth Hargis with George 
Jones have incorporated Hargis Motor Co.. 
Houston, Tex., $100,000 authorized capital 
stock. 


general sales manager of Chrysler | gANUFACTURER'S representatives want- 
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INAUGURATING NASH MOTORS’ nationwide program ‘‘ 


all of which will carry the Nash script in neon. Left to right: W. 


** outdoor 
billboards, this group braved sub-zero temperatures in Detroit to light up the huge 
board shown in the background. Nash maintains nine of the painted boards in Detroit, 


painted 


R. Hoskins, sales 


manager, Walker & Co.; C. D. Blessed, president, Walker & Co.; N. F. Lawler, Nash 


director of advertising and sales promotion; J. 
S. Granger, account executive, Walker & Co. 


Newell & Ganger, advertising agency; J. 


L. MeQuigg, vice-president, Geyer, 


GM Asks Dealers, Workers 
To Launch Scrap Drive 


DETROIT.—In an_ effort to 
maintain production and employ- 
ment in 1948, General Motors last 
week launched an all-out drive 
among its employes, dealers and 
divisions to increase the flow of 
scrap iron and steel into the steel 
mills. 

GM asked its 365,000 employes, 
its 15,000 dealers and managers of 
all its plants to cooperate in 
launching immediately a _ nation- 
wide voluntary scrap metal collec- 
tion. The purpose of the drive is 
to get every pound of scrap metal 
out of the homes, farms, factories 
and other business places and into 
the steel mill furnaces as rapidly 
as possible, GM said. 

Pointing out that the scrap metal 
situation is becoming more criti- 
cal, C. E Wilson, president of Gen- 
eral Motors, said: 

“This is the time for all of us 
who are sincerely interested in 
maintaining full production to 
do what we can to help. Scrap 
metal is one of our most critical 
shortages. The lack of it held 
production down in 1947 and if 
we cannot increase the flow of 
scrap metal to the mills, produc- 
tion in 1948 will suffer mater- 
ially. 

“Scrap collections always fall off 
sharply at this time of the year 
because of adverse weather condi- 
tions. Therefore, it is important 
that we make every effort now to 
get the scrap iron and steel moving 
toward the mills so that they will 
not run out of scrap. 


“Scrap metal drives were one of 
the greatest contributions made by 
civilians during the war to keep 
our wartime steel output up. To- 
day the economic importance of 
getting the scrap iron and steel 
into the mills is as great as the 
war.” 

Using the General Motors em- 
ploye magazine, GM Folks, to 
start the drive, the corporation 
also is starting a special adver- 
tising campaign which will stress 
the importance of scrap steel and 
iron in making steel and why it 
is needed at this time. 

The present shortage of scrap, 
GM said, arises from the fact that 
100,000,000 tons of steel went into 
making war supplies and lend- 
lease materials for our foreign al- 
lies. This is the equivalent of three 
years’ scrap needs of the steel in- 
dustry, it was added, and very lit- 
tle of this steel has come back into 
the U S. scrap market. 

GM pointed out that new steel 
mills with about 3,000,000 tons of 
capacity are now being built. With- 
out the additional scrap iron and 
steel to use as raw materials, it 
was stated, this new capacity will 
not make much net increase in 
total steel production. 


Threlkeld Warehouse 


Threlkeld Motor Sales Co., Vi- 
dalia, Ga., has started work on its 
new 60-by-85-foot warehouse build- 
ing across the street from the 
main building. 








CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 








HELP WANTED 

SALESMEN—For line of auto and truck 
grille guards and sun visors. This is the 
finest merchandise of its type on the 
market today at competitive prices. Sev- 
eral choice territories now open. Write 
I. R. Stolar Co., 5922 N. Clark Street, 

SERVICE MANAGER—Ore of the largest 
new car dealers in New York City, 
Chrysler products. Top experience and 
references required to manage large 
Service Department. Excellent opportu- 
nity for the right man. Write Box AN 
37, 310 W. 57th S8t., N. ¥. C. 


SERVICE MANAGER—Large Dodge-Plym- 
outh dealer in 100,000 population town 
85 miles from Detroit. Must be capable 
of organizing and directing entire shop 
personnel. Salary and profit sharing. 
This is a real opportunity for capable 
man. Write giving experience, education, 
age and references. Box 2134, c/o Auto- 
motive News, Detroit 26. 


ed by New York firm for all territories, 
sell wiping rags and polishing cloths. 
Attractive proposition. Box 2137, c/o 
Automotive News, Detroit 26. 


MANUFACTURING executive by old es- 
tablished Ohio manufacturer now round- 
ing out facilities. Rare opportunity in 
youthful organization. Record in mass 
production metal parts and assemblies 
important. Coordination manufacturing 
production planning and _ engineering, 
labor relations. Send age and experience. 


Box 2138, c/o Automotive News, De- 
troit 26. we) 
SERVICE MANAGER — Large new car 


dealer in Manhattan, New York. Man we 
hire must be an organizer and capable 
of directing entire Service personne! of 
over one hundred employes. He ust 
have pleasant, aggressive sales personal- 
ity and be leader of men. Union shop. 
Your reply will be treated confiden(ially, 
but your first letter must contain age. ex- 
perience, references and, if available, 
recent picture. Box 2139, c/o Automotive 
News, Detroit 26. 


LARGE, OLD and well establishei retail! | 


company in Pacific Southwest needs top 
flight motor truck sales manager to 
supervise sales and service tor chain 
of retail stores. Company weil situated 
in growing prosperous territory. Box 2141, 
c/o Automotive News, Detroit 26 





HELP WANTED 

WANTED — Service Manager to operate 
Service Department in Oldsmobile Deal- 
ership in San Joaquin Valley in Califor- 
nia. Population 115,000. Shop employs 
between 15 and 20 mechanics. Present 
man earned for the year 1947 $6,500 
Must be good salesman familiar with 
Oldsmobile and Hydra-Matic drive. Box 
2145, c/o Automotive News, Detroit 26 


tion Wanted ads are accepted at half 


regular rates, namely: 74% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 


AUTO DEALERS ATTENTION — Sixteen 
years with major auto finance organiza- 
tion. Supervisory capacities. Still em- 
ployed. College educated. Best of sales, 
accounting, finance, insurance, adminis- 
trative experience. Highest references. 
Interested position of responsibility, au- 
tomotive dealership, preferably Genera! 
Motors. Box 2128, ¢/o Automotive News, 
Metroit 26. 

GENERAL OR SALES MANAGER—Gen- 
tleman with twenty years experience 
BIG THREE. Retail and wholesale. Can 
furnish skeleton organization if desired 
Would like permanent connection Michi- 
gan or N. Ohio city. Call Tuxedo 2-3096 
Detroit for interview. Available March 1 


SPECIALIZING automobile agency ac- 
counting, New York, New Jersey. Month- 
ly financial statements, taxes, audits, 
trouble shooting. James W. Garrett, 14 
Woodland Ave., Rutherford, New Jersey 
Rutherford 2-0489. 

SALES MANAGER or General Manager. 
Single, experienced in sales, service, and 
office nanagement. New and used cars 
Can furnish skeleton organization. Lo- 
cate anywhere. Box 2146, c/o Automo- 
tive News, Detroit 26. 


BUSINESS MANAGER able counsel with 
dealers and train office force or export 
sales executive. 17 years experience in 
Automobile and Tires of which five as 
export executive. French, Spanish fluent, 
some Portuguese. Excellent correspon- 
dent. Heavy sales and accounting back- 
ground. $6,000 to start. Box 2144, c/o 
Automotive News, Detroit 26. 











POSITION WANTED 


EXPERIENCED MANAGER desires con- 
nection with automobile dealership, 
preferably Ford, who needs man who is 
capable of assuming full responsibility of 
dealership including used car operation, 
present time in complete charge of Ford 
agency which did $160,000 last year. 
Ford factory experience as branch Sales 
Manager and Used Car Supervisor. A-1 
reference. Prefer Central, Middle Atlantic 
or Southern States. Box 2140, c/o 
Automotive News, Detroit 26. 

MANUFACTURERS REPRESENTATIVE 

SALESMAN now calling on Auto Dealers 
to represent manufacturer of high qual- 
ity custom made auto seat covers. Ex- 
clusive territory. Write giving all de- 
tails and territory you now cover. Box 
2147, c/o Automotive News, Detroit 26. 


NEW LINES WANTED 


MICHIGAN DISTRIBUTION facilities: 
Large ($100,000 net worth) Sales-Engi- 
neering firm established Detroit 1936 lo- 
cated in own modern 5,000 square foot 
building central section Detroit desires a 
product or line of products to be stock- 
ed, displayed and sold to Michigan 
users. Present annual average sales vol- 
ume $2,500,000. Excellent space facilities 
for modern and complete demonstration 
and display rooms. Manufacturers are 
invited to write Box 2143, c/o Automo- 
tive News, Detroit 26. 

DISTRIBUTORS WANTED 

OLD ESTABLISHED MANUFACTURER 
has lucrative proposition for men or or- 
ganizations having fleet following. Con- 
fidential. Box 2142, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 
WANTED—Small automobile agency or 
parts business. Will consider auto wreck- 
ing business located in southern Arizona 
or California or Florida. Howard T. 

Insco, P.O. 81, Clearwater, Fla. 


HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in atrict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


BUSINESS OPPORTUNITIES 

TO DEALERS WHO WANT USED CARS: 

Automotive man, Detroit area, will buy 

used cars for dealers in any section of 

United States. Box 2131, c/o Automotive 
News, Detroit 26. 








STORE FOR RENT 
401 FOURTH AVE. 
At 28th St. Subway Corner 
30 Ft. on 4th Ave., 94’ Dee, 
Ideai for Automobile 
Showrooms and Offices 
IMMEDIATE POSSESSION! 


R & H Mgmt. Corp. 


271 Madison Ave. MU. 3-8255 





"BUSINESS FOR SALE — r 


on the BUSIEST Street 

in Iowa and Nebraska. 

FOR SALE: 

A large, modern building with new beauti- 
ful Display Room (1,280 sq. ft. of selling 
space); and Repair Department (5,200 sq. 
ft. for service); PLUS 12,000 sq. ft. of 
outside display space. (3 city lots). Ideal 
facilities and perfect location for Automo- 
pile distributor or dealer. For full particu- 
lars and appointment write P. O. Box 1058, 
Omaha, Nebraska. 


NEW OAKS WANTED 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


USED CARS WANTED 


JEEPS WANTED 
Military Type 
Good Condition 


ees BENDALL-PONTIAC 
1625 Prince St. 
Alexandria, Virginia 














WHO HAS OR KNOWS about any new 
autos which were allotted for export? 
Write, wire or phone. Clark Smith, 
Phoenix, Arizona. 

SEVEN PASSENGER sedans, ‘48s or '47s. 
We buy and sell. Advise us what you 
have and your price—or what you need. 
Discounts to dealers. Mel Faller, Mat- 
toon, Illinois. 


: USED CARS FOR SALE _ ; 
Nn REI TS SSAA MGT GY Me 
AUTO AUCTION 
EVERY THURSDAY 
For dealers only. In Lubbock, Texas. 
The Hub of the Plains. Inside sale, always 
a nice selection of cars to choose from. 

Owned and operated by 
McLAUGHLIN MOTOR CO. 
2710 Texas Ave. Lubbock, Texas 
Phone 2-6726 


ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 


cars at all times. 
39’s to 47’s 
Ke 
Swan Motor Sales, Inc. 
2163 Memree Street Toledo, Okie 
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CLASSIFIED WANT AD DEPARTMENT 


D DEPT AUTOMOTIVE WE 


USED CARS FOR SALE USED CARS FOR SALE 


AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois. 


USED CARS FOR SALE 
















Detroit, Mich. UN. 3-7400. a H ty 2 r° ran USED CARS! 
18-4 Wholesale Onl 
We Wholesale IMMEDIATE DELIVERY : . at 
al ALL MAKES AND MODELS OUR SPECIALTY—1948 MODELS 
Detroit’s SPECIAL PRICES TO ° 
QUANTITY BUYERS v., Cad., Buiek, , Ete. 
Res yor Also Large Stock of Convertibles (we underscl Auction Houses) 
a IRVIN SACHS ‘ 
SID SAVAGE **Philadeiphia’s Largest Used Oar Dealer’’ Andy Anderson Auto Co. 


4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 


15999 Livernois Ph. 3-1914 


9850 Livernois 


UNiversity 4-2600 
HOgarth 8400 














DETROIT autos which were allotted for export? 
DEALER’S AUTO AUCTION Write. wire or phone Clark Smith. 
Albany, N. Y. 
mack Monday at 12:00 sharp. Auction tn KEN SCHAEFER’S 
oors. Central Avenue, Rt. No. 5. ts o 
cars. Lots of action. All dealers cordially A U S T I oO N 


SOUTH’S LARGEST invited. 
Contact Tim Anspach, 


AUTO AUCTION atk 


Office: 1175 Washington Ave., Albany, N.Y 





Auto Dealers Only 








Peoria, MM. 





WHO HAS OR KNOWS about any new 





| 
| 1946-47 Mercury 
| 


TRUCKS FOR SALE 


Here’s a Real Buy! 


NEW 1945 K-11 
INTERNATIONAL 


TRACTORS 


5 to 6 ton. Red Diamond 450 
cubic inch motor. Has air brakes 
and 4x2 drive. 11x20 tires. With 


33-inch fifth wheel. 

PRICED FOR 

QUICK SALE $3,750 
Liquidators Sales Co. | 
1610 Reading Ra. Cincinnati. 0. 
Phone Cherry 6080 








s PARTS WANTED | 

WANTED—Pickup cab or passenger car 
body for late model Hudson. Fedderson 
Motors,. Inc., 1115 Eighth Ave., Greeley, 
Colorado. 

WANTED—Right hand door for 1946 Plym- 
outh coupe, serial No. 11719830. Wire 
collect, Northrop Motor Co., Watertown, 
New York. 


PARTS FOR SALE | 








Replacement Radiator Grilles 


Upper (left or right) $5.50 ea. 
Lower (left or right) $2.50 ea. 


Highly chrome plated steel stampings. 
Guaranteed FIT and APPEARANCE 


DETROIT GRILLE MFG. CO. 
260 E. Vernor Detroit 1, Mich. 


PONTIAC PARTS 


And All General Motors 
'PARTS AT WHOLESALE 


SPECIALIZING IN GENUINE G. M. 
BODY PARTS & PANELS 














Every Monday and Friday 


AUCTIONEERS 
R. A. “Skinny” Waldrep and T. E. 
“Doc” Liles 
Mgr. R. A. Waldrep 
All Sales Start at 11:00 A.M. 
Always Largest Collection of Clean 


Cars to Be Found Anywhere 


Dixie Auto Auction Sales 
$201 Third Avenue South 
Birmingham, Ala. 








NEW LOCATION 


TOLEDO CAR 
AUCTION CO. .- 


3740 Summit 8t. Toledo, Ohio 
First Sale Jan. 7—12 Noon 
Every Wednesday Thereafter 
Sale In New Modern Auction Building 


— DEALERS ONLY — 
YOU MUST BE SATISFIED 


Buy What You Need—Sell What You Have 
Please Consign Sale Cars Early 
WAYNE BURKE—Owners—M. M. ACTON 
PO. 7021 








‘ LARGEST PENNSYLVANIA 
AUTO AUCTION 


Every Friday Noon 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 





WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947’s and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM @ COMPANY 


REENFIELD 
6619 Euclid Avenue 


Cleveland 3, Ohio 
Phone HEnderson 0231 


SAM GREENFIELD MOTORS, INO. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 


401 8S. Vermont Avenue 
Los Angeles 4, California 
FAirfax 8484 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 








AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTCH STEWART, Auctioneer 
Dyer Auto Auction 


Phone 4111-4051 Dyer, Ind. 
Res.: Lansing, Il., 730 








Cars! Trucks! Pickups! 


OVER 300 
IN STOCK 


DEALERS: 


Bring Your Customers In— 
Sell ’Em Off Our Floor— 
The Place Is Yours! 


Largest Dealer 


IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Sist St. Ohicago, Ill. 
‘Chicago Is the Piace to Buy Your Oars’’ 











Engine & Block Assemblies 
Doors & Door Panels 
Tops—Quarters—Fenders 
MIDWESTS LARGEST DISTRIBUTORS 
OF PONTIAC, OLDS, BUICK & 
CHEVROLET PARTS 


OMAHA MOTOR CO. 


Omaha, Nebr. 
WEBSTER 4444 








| 

___ BUSES FOR SALE | 
SALE—New Ford and nea | 
| 





FOR 
school buses—Wayne bodies. M. A. 
Brightbill Body Works, Lebanon, Pa. 
Phone 3800. 
passenger school buses with ‘‘Aluminbus’’ 
bodies. Special price to dealers. Glen 
Chevrolet Co., Inc., Watkins Glen, N. Y. 


FOR SALE—Two 1942 Ford buses. High 
ceilings, two-speed axle, 36-40 seating 
capacity. Superior and Union City bod- 
fes. Price $1,000. Blanton Dunn Co., 
Admiral Wilson Bivd., Camden, N. J. 


NEW SCHOOL BUS—i% ton Ford 194” 


wheelbase, 48-passenger Hicks body. 
Painted and fully equipped to comply 
with Michigan highway regulations. 
RIVARD BROTHERS, INC., 20955 Van 
Dyke Ave., Baseline, Michigan. 


TRAILERS FOR SALE 
WE HAVE a number of Mustang Trailers 
for sale. These are aluminum bodies 
with dual wheels in the rear. Size, one 
and one-half tons. These are new trail- 
ers. Name your price. Box 2130, c/o 
Automotive News, Detroit 26. 


1947 GENERAL TRAILER made in Mar- 
lette, Mich. Tandem wheels and dolly. 
Hot water heater. Oil heater. Complete 
with china, glassware, silverware and 
linen. Two extra tires and tubes for 
dolly. Only 2,000 miles. Emil Campen- 
haut, Sailfish Club, Palm Beach, Florida. 


TRUCK EQUIPMENT WANTED 
WANTED—aAuto Transport Trailer. Must 
be late model. Contact Porter Motor Co., 
Mitchell, South Dakota. State price and 


condition. 


TRUCK EQUIPMENT FOR SALE 


NEW GRAMM van type 24’ trailer, one 
side door, 100-20 duals, never used or 
licensed. $2,000 or best offer. C. Vree- 
land, Rockwood, Mich. Ph. 221. 


TRUCKS WANTED 
WE NEED late model used trucks. All 
types. Will go anywhere, cash waiting. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 N. Cicero Ave., Chicago 
14, INinois. 


WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks. 
Models FC101 to FC354. Will take 
delivery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors, 
Inc., Houlton, Maine. Telephone 2221. 

DODGE TRUCKS—Any new 1947 or ‘48 
model up to 2 ton, including WDX, 
wanted. Write or wire ‘‘CB’’ SMITH 
MOTORS, Dodge Dealer, Austin, Texas. 


DUMP TRUCKS wanted. ADX. Bridge 
Plaza South, corner 22 St., Long Island 
City, N. Y. 

DODGE TRUCKS wanted by franchised 
dealer. All models. Will buy only from 
franchised Dodge truck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, Bal- 
timore 24, Md. Broadway 1300. 

WE NEED TWO new Ford trucks, 134” 
or 158” chassis and cowl. 1946 or 1947 
models OK. Call Mr. Hern at 5131 Cedar 
Rapids, Iowa. 

GASOLINE TRAILERS, 5-6000 gallons 
wanted; also Tank Trucks for fuel oil, 
chemicals. Automobile Dealers Exchange, 
Bridge Plaza South, Corner 22nd St., 
Long Island City, New York. 

TRUCKS FOR SALE 

FOR SALE—1942 Chevrolet wreck truck, 
cab over engine—2-speed axle equipped 
with Hubbard Wrecker. Looks like new. 
Price $1,850. 8. & A. Chevrolet Company, 
Somerset, Penna. Phone 94. 

NEW KEYSTONE 24-ft. Van Semi-trailer, 
red 9:00x20 tires, 9-10” rims, vacuum 
brakes, two-speed landing gear. Will sac- 
rifice to sell. Western Chevrolet Co., 
Mitchell, South Dakota. 


FOR SALE—1946 2-ton Chevrolet with Gar 
Wood 6% yard garbage dump. Slightly 
used. Driven about 3,000 miles. Glen 
Chevrolet Co., Inc., Watkins Glen, N.Y. 

































OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 
Prospect 2331 
1540 8. Figueroa St. Los Angeles 15 








CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 

COMPLETE FRONT ENDS, fenders, etc., 
for '36-'39 Plymouth, ’38 Chrysler, '47 
Frazer. Dismantling 200 cars. John Gee, 
Victoria, Virginia. 





OLDSMOBILE PARTS 


The Most Complete Stock in 
St. Louls County 
JOHN E. VOLLMER, INC. 
(Oldsmobile Dealer) 
Webster Groves 19, Missouri 











609% Discount on 


FORD, LINCOLN & 
MERCURY PARTS 


$10,000 Surplus Stock Available 
Write for Complete List 











Fisher Motors, Inc. 
120 W. Willard St. 
Muncie, Indiana 











OLDSMOBILE 
SHORT BLOCKS 
Fits '37 to °47 Sixes 
41 to 47 Eights 
DEALERS ATTENTION 
RUND MOTORS, INC. 
4726 Grand River Detroit 8, Mich. 
TEmple 1-3700 


a 

DE NEG SPARK PLUG. Retail 85c, new 
1948 sales plan direct to user, 40c. ADY 
number wanted 10M or 14M delivered. 
Superior product, thousands in use, guar- 
anteed 99% foul proof in normal motor. 
DeNeg Chemical Co., Watts Bidg., Bir- 
mingham, Ala. 
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PARTS FOR SALE 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 








New Jersey. 








Inc., 4016 Alliston Ave., Cincinnati 9 
Cute. Metres TS1E-6% LIBERAL DISCOUNTS 
Hoods Core Supports 
FORD Grill Parte 
Hub Caps Shock Absorbers 
GENUINE PARTS — 
BUY DIRECT FROM AUTHORIZED Trunk Lids Steering Wheels 
FACTORY DISTRIBUTOR Fuel Pumps Clutch Parts 
LIBERAL TRADE DISCOUNT And Other Items 


SELMI MOTORS, INC. 


LARGEST aa *paRTs 
EPOT 


D 
N. 15th St. ‘Philedeiphia, Pa 
Telephone SAgamore 2-5568 


FORDHAM MOTOR SALES, INC. 
Authorized Ford Dealers 


645 E. Fordham Road, N. ¥. 0. 
Sedgwick 3-3000 3431 
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SPANIOL CAR COMPANY 
301 N. Walker — OKLAHOMA CITY, OKLA. — 401 N. Hudson 
Phone 38-5068 


—Branch— 
201 W. Second 
Hutchinson, Kans. 


—Branch— 
llth & Cheyenne 
Tulsa, Okla. 


200 Cars Wanted Immediately, ’46s, ’47s, ’48s 


Here’s a chance to increase your profits—Establish a direct whole- 
sale outlet for your used cars—We must have an additional 200 
cars monthly to supply our four retail lots—Not the Wildest—Not 
the Maddest—But one of the Largest—Reliable Used Car Dealers 
in the Great Southwest—One of our buyers is probably in your 
territory now—Contact Us—We specialize in buying entire fleets. 


All Cars Bought by Check or Draft 





HORSE HEADS AUTO AUCTION 


EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at fameus MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York city and about 250 miles north of Philadelphia. 
Pa. 


Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 


and West. One trip will convince you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 





Auto Auction Every Friday 


At Columbus, Obio 


| 12 O'CLOCK NOON—DEALERS ONLY | 


Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


GREATER COLUMBUS AUTO MART 


Gladden Road & Northwest Blvd. Columbus, Ohio JO. 2249 
Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 


AUCTIONEER: PAT PATTERSON 


















EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 





AUTO AUCTION 


(For Dealers Only) 
(There will be no Auction Sale Thursday, December 25th, 
Christmas Day or January ist, New Year’s Day) 


AT EARL A. SCHOTTS 
2800 READING ROAD CINCINNATI, OHIO 


Tel.: Maine $112, Woodburn 3060 





Auctioneer: Pat Patterson 





ENGINE REBUILDING — 


AUTOMOTIVE NEWS, FEBRUARY 2, 1948 | 


PARTS FOR SALE 





FORD 
Genuine Parts 


Buy a little or a lot of Scarce Items at 
attractive trade discounts—prompt service. 


. 
Authorized Ford Parts Distributor 
7 


Boulevard Motor Corp. 


2392 Boulevard Jersey City, N. J 
Delaware 3-3400 








CADILLAC-OLDSMOBILE 
PARTS AND ACCESSORIES 


Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 
3725 Grand River 8, Mich. 
TEmple 1-3700 





SHOP EQUIPMENT FOR SALE 
VAN NORMAN 944s boring bar and sucker 
outer ‘“‘NEW,"’ used five times. Costs 
$655, sell for $575. Fleener’s, 517 N. 
Talbot, Indianapolis, Indiana. 


FORTY PIECES Kent-Moore (surplus) oil 
Pan Nozzle Checking Tool for 37-46 
Chevrolet. List well over $20 each. Should 
be used every time oil pan is removed. 
$2 each, sample $5. Also used 1946 
Ford hood, $18. Sanford Chevrolet Co., 
Inc., Margaretville, New York. 


~__ AUTO EQUIPMENT FOR SALE _ 








TOW PILOT—$17.50 


am 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
o 


RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by ICC 
- 


1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 


and Controlled Steering 


GUIDE CABLES 
Complete $49.50 


Tow Bar Sales Company 
100 So. Clinton St. Chicago 6, TIL 





TIRES FOR SALE 


A BUY 
IN TIRES! 


700.15 White or Black 


Brand New Major Brands 
Slightly Blemished | 
Factory Seconds 





50% oir | 
F.O.B. N. Y¥. C. 


EAGLE TIRE CO. 


54th St. at loth Ave. 
Cirele 7-2338 








WILL TRADE 


WILL TRADE new eight passenger ger Chrys- | 
ler Windsor for good seven passenger 39- 
41 light make. Leonard Krupp, Livings- 
ton Manor, N. Y¥. 


_____ ANTIQUE CARS FOR SALE __ 
ocianiattienntetabtesiennatnaieeneitiemianndememineaniamneematndiamiaemiamamamame 
Antique Car For Sale 


1908 FORD SIX CYLINDER 





one 
owner. Original tires but have dry rotted. 
Priceless for showroom attraction. 


BEST OFFER 


In excellent state of preservation, 


Write, wire or phone 


John L. Hazlehurst, Jr. 
108 So. Sth St. Wilmington, N. C. 
Phone 23509 


ACCESSORIES FOR SALE 
EDMUNDS DUAL carburetor manifoids for 
most all cars. Increase power, speed, 
economy. Dealers discounts. Write for 
folder price list. R. G. Sceli & Cox Inc., 
Hartford 3, Connecticut. 


~ MISCELLANEOUS 


FOR SALE 


2 Walter Snow Fighters 
Model FCS—1930 











3 yd. Dump Bodies 


$1,000 each ‘‘AS IS’’ 
Motor Sales, Inc., 120 Potter St. 
Cambridge EL. 4-3120 
Mr. Kehoe Mr. McNulty 


FORD OVAL SIGN—Eight foot. Neon | 
ligh Pa. 


ting. Mosley Ford, Wayne, 


grinding metalizing 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. | 


and 


aa SSS 555 === 


! 
| 
Equipped with Plows and Scrapers | 
! 
J 


Crankshaft || |. 
John P. || 


POSITIVELY THE WORLD’S 
FINEST GIGANTIC AUTOMOBILE 


-~-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 10 A.M. 


if it’s low mileage, clean cars you want, you can ‘‘load up’’ at 
ED HOUGH’S 
AUTO AUCTION SALES 


Shipping Arrangements Made on Request 
8900 North Broad St. Philadelphia, Pa. 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


ll A.M Sale will be held at same old location in new 

heated building, only one block from Court House 
and Hotels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or Tuesday A.M. We never close .. . 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 
Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 








| WANTED! AT ONCE! 


1,000 Automobiles, Trucks and Pickups 


| 

} One of Missouri’s largest automobile and truck 
| dealers. 

| Write, phone, or wire “Hi Dollar Joe” at the Joplin 
|| Automobile Auction Co., at the Cross Roads of America. 


We have the best market in the world today. Every 
Friday, we sell an automobile every minute. 


Saturday, Sunday, Monday, Tuesday, Wednesday jf 
and Thursday, they go mighty fast. ] 


If you have a new car or truck to sell and you don’t 
contact us, we lose a little and you lose a lot. 


Should you phone, always ask for “Col. Joe H. | 
Burtrum,” owner and operator and manager. We keep | 
six buyers in the east at all times. There is probably 
one in your territory now. You contact us and we will 
have them contact you. 


1610 East 7th St. Phone 4600 


| 

| 

JOPLIN AUTOMOBILE AUCTION CO. | 
Joplin. Mo. | 








NEW SUBSCRIPTION ORDER’ 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [[] 
for which check is attached ["] or send bill [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





I I a 5a. inka sed apenas onchonratadidgnianianabnies siuhbiiamadeiad Zone No.... ; 
City. oes EAs se cere eee 
TRADE CONNECTION: | 

j Car Dealer (1) Truck Dealer () Manufacturer () 
Jobber [) Insurance [] Financial [) Supplier (J i 

| 
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IDWES 


REG. U.S. PAT. OFF. 
Heavy-Duty, High-Quality 
Truck Body 


HIGH-RACK AND 
TIGHT-SIDE MODEL 


een T 25 
een 


WHEN YOU SELL MIDWEST 


ONE BODY SERVES ALL NEEDS 


Ideal for Hauling. Livestock, Grain or General Hauling 


WITH HIGH RACKS FOLDED DOWN 


Top racks fold 

down and lock 

to form a grain- 
tight body. 


& 
Stake and Platform 
Model—for general 


heavy-duty use. 


Combination High Rack 
and Tight-Side Body— 
Removable high-rack 
section and grain-tight 
base. (Lift-off racks). 


s 
Tight-Side Body — With 
exclusive grain-tight 


construction features. 


MID WEST 


ELECTROGRAPHIC CORPORATION 7 


ONE MAN OPERATION 


Fold-down stock racks in combination with 
grain side eliminates all heavy lifting. Only 
Fold-down in America that can be completely 
assembled by one man due to individual hinge 
point suspension instead of long hinge rod. 
Assembled any time, any place because com- 
plete combination is always with truck. 


FULL DRAFT VENTILATION 


Removable filler slats and open center end gate 
provide controlled ventilation, cutting down 
“drift” and shrinkage loss of livestock in 
transportation. 


ADAPTABILITY 


Designed for all-purpose trucking use. Adapt- 
able to carrying livestock, or top racks may be 
folded down and securely locked to make a 
tight grain box. Double-decking or hoist 
installation easily added. 


TWO END GATES PROVIDED 


Standard equipment includes a center end gate 
with three-way swing-and-slide features, plus a 
special grain gate. Stowage provided for grain 
gate on right front rail section. 


DEEP STRAWBOARD SECTION 


17”, protects livestock carried on upper deck 
and prevents loss of straw. 


NINE STAKES FOR STRENGTH 


Lower sides have nine instead of conventional 
seven stakes, for added strength. 


THREE-WAY END GATE 


Slides poaee to permit truck to be backed 
flush with loading chute. Automatic latch holds 

ate at any desired height or gate may be 
dropped instantaneously for easier and safer 
handling of livestock. Gate may be swung out- 
ward or removed entirely. 


SAFETY VISIBILITY FEATURE 


Top racks and center end gate are painted white 
for added safety on the highways. 


EASIER LOADING AND UNLOADING 


Top front racks fold inside body, completely 
out of the way, permitting easier loading and 
unloading of grain. 


REMOVABLE FILLER STRIPS 


Steel-faced, positive-sealing type, prevent loss 
of grain. Easily removed and replaced. Can be 
quickly stowed away between cross sills under 
platform. 


REAR HEADER BAR 


Unique header-bar used on both stock rack 
and grain combination providing additional 
body bracing. 


PLUS- 


All steel embossed stakes on tight-side section, 
high-tensile steel longitudinal sills and cross 
sills, selected kiln-dried hardwood, optional 
portable step ladder and optional protected 
corner lights, top-grade outside enamels. 


Mid West Truck Bodies are sold through authorized truck dealers everywhere. Profit-wise dealers 
specify Mid West, because they KNOW they are best! 


Mid West Truck Bodies are available in: 42” Stake and Platform Body; 27%”, 33” or 42” 

Tight-Side Body; 66” or 75” High Back in Combination with Tight-Side Body (Lift-Off Racks); 

66” Fold-Down Body available in 12’ and 13’ Inside Lengths; Built in 9’, 12’, 13’, 14’ and 16’ 
Inside Lengths; Platform Available Without Racks. 


WRITE FOR DESCRIPTIVE LITERATURE AND NAME OF NEAREST DISTRIBUTOR 


ea 


BODY AND MANUFACTURING DIVISION 


ILLINOIS 
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